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Five years ago, on a rath- 
er limited scale, Ruan Trans- 
port Corp., Des Moines, in- 


stituted a driver safety pro- 





gram. Results obtained from 
this beginning were such as 
to encourage expanding the 
program, until today a 
budget of $40,000 is tagged 
for driver safety program 
expenditures alone. For a 
story of how the program 
works and what it means to 
this operator in the way of 
improved public relations 
and more efficient and prof- 


itable operation, see p. 27. 


Carl Prall, driver for Ruan Transport Corp. of Des Moines, takes a reaction time 
test at the Des Moines terminal. Joe Johnson, terminal manager, looks on as test 
progresses while driver supervisor, Myron Marker, registers the score for the test 


Credit Scoring System 


Third in a series of five articles on operating 
practices followed by Standard Oil Co. of 
California describes a system of setting up credit 
scoring on a competitive basis in order to pro- 
vide periodic checks on district office efficiency. 


Procedure can be used by any oil marketer. 
P. 36. 


No. 1 Fuel Oil Outlook 


Survey of refiners and marketers by NPN 
presents data on supply outlook for No. 1 fuel 
oil. Consensus of early reports is that no prob- 
lem of supply is foreseen this winter insofar as 
No. 1 fuel for vaporizing burners is concerned. 
Developments now under way which may affect 


supply are discussed by staff writer. P. 38. 








They Must Be Good To Be 


JAPPROVED BY SO MANY/ 


Tokheim pumps are sold in large num- 
bers to every segment of the petroleum 
marketing industry. Many oil compa- 
nies, jobbers and retailers make Tokheim 
their first choice, and do not accept 
substitutes. Many rely upon Tokheim 
alone to meet their replacement needs. 
Such approval of a product is due to 


many causes and the efforts of many 


ILLUSTRATED RETREV-A-HOSE MODEL 


people. In no small measure it is due to 
the fact that Tokheim pumps give their 
owners more genuine satisfaction than 
any other similar product with which 
they have had experience. They must 
be good to be approved by so many. 
Consider this fact when you next buy 
pumps, and make yours Tokheims too! 


Write for copy of new bulletin. 
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TOKHEIM OIL TANK AND PUMP CoO. 


-9ERIOR EQUIPMENT 
INDIANA 


YESIGNERS AND BUILDERS OF SUE 


FOR 48 YEARS 











THE 4-SEASON PUMP 
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ETHYL CORPORATION 
Chrysler Building, New York 17, N. Y. 


Products sold under the ‘‘ETHYL"’ trade-mark: Antiknock Compounds . . . Salt Cake. . . Ethylene Dichloride . . . Sodium (metallic) . . . Chiorine (Ianid) . . . Ol! Soluble Dye Benzene Hexachloride (technical) 
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MACK OWNERS 
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MACK BUILDS BETTER 
DIESELS. . - because Mack 
has better know-how 


@ Whether it’s gasoline or diesel power that best fits your 
particular hauling conditions — either way you're in the 
profit picture with Mack. That’s because only Mack has such 
a complete line of both gasoline and diesel-powered trucks. 
There’s a gasoline-powered Mack for dependable, 


Twenty-two years of diesel develop- 
ment stand back of every Mack diesel 







low-cost hauling in every capacity starting at 14,500 lbs. g.v. w. 
For opetators who can use diesels, Mack offers three great 
diesel engines in the popular 40,000 to 73,000 g.c. w. range* 


engine. 


More diesel-powered trucks have been 
produced by Mack than by any other 
manufacturer — over 15,000 alone for 





—thrifty power plants that give two-way savings in more wartime service. 
miles per gallon at less cost per gallon. 

Gasoline or diesel — when you put Macks on your job, costs 
go down and profits go up. Your nearest Mack branch or 
dealer will give full details on Mack economy — what it 
has done for other operators; what it can do for you. 

With operating costs still on the rise, it will pay you to get 


Remember, too, Mack diesel engines 

give you this further advantage: they're 

the only diesels designed specifically 

for a single line of trucks ,.. Mack 

trucks. That's assurance of complete co- 

ordination of both engine and chassis 
. maximum efficiency all around. 











the facts and figures — now! 


* This means there is a Mack diesel-powered 
unit to meet legal limits of any state. 


TRUCKS 


Mack Trucks, Inc., Empire State Building, New York 1, New York. Fac- 
tories at Allentown, Pa.; Plainfield, N. J.; New Brunswick, N.J.; Long 
Island City, N. Y. Factory branches and dealers in all principal cities 
for service and parts. In Canada: Mack Trucks of Canada, Limited. 





GASOLINE or DIESEL POWERED 
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/ose... whatever your job 


It’s engineered to meet 
the specific needs 
of the oil industry! 


You name the job. Then let Hewitt 
show you real hose performance! 


Hewitt Hose is engineered by 
men who know and understand the 
problems you face in handling 
petroleum and its products. 


Thesemen have applied this knowl- 
edge to the development of better 
hose for use in your drilling, refin- 
ing or distributing operations. 


No other hose assures you of 
greater efficiency! No other hose 
assures you of greater economy! 


Why not check into Hewitt Hose 


today? When you do, you’ll find 
you can depend on this hose— 
whatever your job. For com- 
plete information,. write Hewitt 
Rubber Division, 240 Kensington 
Ave., Buffalo 5, N. Y. 


Other reasons why petroleum men 
use Specialized Hewitt Hose 


Field Assistance. Trained field spe- 
cialists know your product, your op- 
erations and your problems. They 
will help you select the right hose. 


Field-Tested. So that you get a prod- 
uct that’s really dependable, Hewitt 
Hose is tested in the field. This sup- 
ports exhaustive laboratory testing. 
In fact, Hewitt research never stops. 


Field-Proved. Hewitt has the most 
impressive list of successful “‘firsts’’ 
in new hose development for the oil 
industry. These have helped increase 
petroleum-handling efficiency. 








CHECK THIS LIST FOR THE 
SPECIALIZED HOSE YOU NEED 


At the derrick 


Rotary Drilling Hose 
Flexible Vibration Hose 
Mud Pump Suction Hose 


At the refinery 
Oil Suction and Discharge Hose 
Sea Loading Hose 
Barge Loading Hose 
Fire Hose 
Fiue Cleaning Hose 
Steam Hose 


At the distribution point 
Tank Car Hose 
Tank Truck Hose 
Fuel Oil and Distillate Hose 
Gasoline Pump Hose 


Also Prop But Hose for 
handling liquefied petroleum gases. 








Hewitt Rubber Division HEWITT-ROBINS INCORPORATED (J): 


"asee” 





Cut loading and unloading time as much as 50% 
with Hewitt Oil Suction and Discharge Hose. It has a 
securely bonded smooth bore that makes it faster . 

easier to drain. Unlike ordinary types, it has no flow- 
retarding internal spiral of steel wire. Light in weight! 


For faster delivery service, use Hewitt Tank Truck 
Hose. It’s oil-resistant inside and out. The synthetic, 
smooth-bore tube of Hewitt Tank Truck Hose keeps fric- 
tion drag toa minimum... assures faster flow. And special 


hose construction provides longer, more useful hose life. 
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lor the Oil Industry 











Develop new markets... seeetraneremer 
at less cost... with no investment in equipment 


. * 
by USING’ Make no investment. Risk no capital. 


. Four strategically located terminals can handle any liquid 
General American that flows through a pipeline. They provide tanks, pipe- 


lines, docks, loading racks, drumming and canning 


Tank Storage facilities, labor, supervision and administration. 


You may enjoy all the privacy and convenience of your 
Terminals own private terminal. General American warehouse 
receipts represent the highest form of collateral. For 
financing, storage and distribution suggestions, contact 


your nearest General American representative. 





GENERAL AMERICAN TANK STORAGE TERMINALS 


GENERAL AMERICAN TRANSPORTATION CORPORATION * 135 SOUTH LA SALLE STREET * CHICAGO 90, ILLINOIS 


TERMINALS AT: Carteret, N.J.; Houston, Texas; Corpus Christi, Texas; Goodhope, La. ° Offices in Principal Cities 
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Cut Costs with Heavy-Duty Autocars 


Because bulk shipments cost less per gallon, heavy-duty Autocars play 
an important part in cutting distribution costs for many leading petro- 
leum producers. These great trucks handle heavy liquid loads with 
an ease that means minimum maintenance for mile after mile of trans- 


portation. If you're looking twice at every dollar, look twice at Autocar. 





Socony-Vacuum Oil Company, Detroit, Mich., haul the economical big-load way with 


Model C-7064-S Autocar Tractors like this, coupled to 6,300-gal. semitrailers. 


AUTOCAR TRUCKS 


They cost less, because they do more work 


THE AUTOCAR COMPANY, ARDMORE, PA. © ESTABLISHED 1897 


FACTORY BRANCHES AND DISTRIBUTORS FROM COAST TO COAST 
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N Bombay as well as Brussels—in Rio as well 
as Rotterdam—customers know they can 
count on Maritime’s years of experience to pro- 
duce high-grade lubricating oil. And they know, 
too, that Maritime will deliver that oil—no 
matter how many miles it travels—in exactly 
the same quality and quantity that leaves the 
plant in Houston. For every gallon of Maritime 
—Texas Special, Red Eagle, Blue Pennant and 
Marco—is packaged in drums equipped with 
Tri-Sure Closures.* 

The Maritime Oil Company is 
using a sure means of maintaining 
customer confidence all over the 
world—because they are using 
drum closures that function with 
unfailing efficiency to prevent 
leakage, seepage, pilferage and 


CLOSURES 


—in drums protected by 
TRI-SURE CLOSURES 








A PENH AMT 
MOTOR Ure 
s. = - 








ot. 
MUTOR OFL 
S-A-€ 343 


SS GALALOMG 






S-A-, G0 
553 GALLONS 


& & 


——_. es —_ re. ~— 


, VA 
a se cents 


“te fe 


substitution. Tri-Sure Closures have a flange 
that is an integral part of the drumhead ...a 
plug that screws securely in place . . . and a 
leakage-proof, heavy-gauge sea/ which cannot 
be removed unless it is deliberately destroyed. 
Again and again, the experience of leading 
shippers has demonstrated that it always pays 
to give fine oils and chemicals the protection of 
Tri-Sure Closures. It will pay you—in pleased 
customers, in product security, and in protec- 
tion to your reputation—to spec- 
ify ‘‘Tri-Sure Closures’”’ on every 
drum order. 
*The “‘Tri-Sure’”’ Trademark is a mark of 
reliability backed by 27 years serving in- 
dustry. It tells your customers that genu- 
ine Tri-Sure flanges (inserted with genu- 


ine Tri-Sure dies), plugs and seals have 
been used. 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 


TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
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STEEL STRIKE SLUMP—When steel workers in 
Chicago’s Calumet area went on strike it resulted im- 
mediately in a sharp drop of gasoline sales in the af- 
fected communities, which includes a large portion 
of northwestern Indiana. This was in contrast to 
the summer-long Bendix strike at South Bend when 
the first few weeks brought an unexpected upsurge 
in gasoline sales. Answer seemed to be that the 
Bendix strikers thought their walkout was going to 
be short-lived and were viewing it at the start as 
more of a vacation than anything else. The steel 
workers, on the other hand, had been under a con- 
stant strike threat for many weeks and apparently) 
were in a sober frame of mind when they finally 
went out. The steel strike also left numerous service 
station dealers with unpaid credits on their books. 
At least one major is instructing its dealers to urge 
their steel worker customers to come to their sta- 
tions for cash purchases during the strike and not 
worry about the money owed until a strike settle- 
ment is reached. In this manner the company hopes 
not to lose any of its steady customers who might 
wander away because they haven’t paid their bills. 


OPPOSE RURAL ROAD AID—Recently concluded 
three-week meeting of 11 regional representatives 
of National Highway Users Conference in Wash- 
ington will probably result not only in stepped-up 
campaigns by state groups against traffic congestion 
and road tax diversion problems but also in state con- 
ferences kicking off a concerted attack against ef- 
forts being made to have federal government aid in 
rural road development. Users fear that such action 
(which is still in talking stage) would siphon funds 
from more vital highway projects and involve govern- 
ment in what is “essentially a state and local prob- 
lem.’’ With about 2 million miles of rural roads in the 
country, federal aid might be too thinly distributed, 
user groups maintain, thus resulting in inadequaté 
road building investment and consequent excessive 
maintenance costs. Highway users also will be shoot 
ing at another elusive target as they intensify de- 
mands that Uncle Sam remove himself from auto- 
motive tax field. 


TANK TRENDS— Many of the plants which turn out 
the smaller size oil storage tanks are experiencing a 
vigorous upsurge in demand. Fuel oil tanks for con- 
sumer storage. underground storage tanks for service 
station, and bulk plant tanks up to 10,000-gal. capac- 
ity all are being ordered in increasing numbers by pe- 
troleum marketers, say the tank manufacturers. 
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FTC ON ITS OWN?—Justice Department still has 
not made up its mind whether to represent the 
Federal Trade Commission in the Supreme Court 
in the FTC-Indiana-Standard-Detroit Case, involving 
alleged price discrimination under the Robinson-Pat- 
man Act. While Solicitor General Perlman tells NPN 
no decision will be made until he confers with FTC 
officials, the department all along has been luke- 
warm to cases arising out of FTC actions under that 
law. If the department doesn’t elect to represent 
FTC, then the commission will be on its own. 


HEAT STAYS ON—TIf anything at all, the State De- 
partment’s latest report minimizing the effects of 
imports on the domestic industry should serve only 
to intensify producer demands in the next session 
of Congress for a quota on the amount of foreign 
oil that can be brought into the country in any one 
year. They are sure to point out from the report 
that it shows crude imports on a steadily rising curve 
throughout the first half of 1949—a fact ominous 
to them when, just by looking north, they can see 
Canada also beginning to cast envious eyes at the 
U. S. market. 


SHORTAGE?—Some major company sources predict 
there will be no shortages of fuel oils this winter 
because shortages would be “politically disastrous.” 
They point to several ‘‘outs’”’ which have not been 
available previously in the postwar period. The 
substantial number of laid-up ships which could be 
used to step up imports on relatively short notice; 
prices could be advanced to spur greater production; 
and last, but scarcely the least, the West Coast 
with its surplus of distillates and residuals which 
could be made available to eastern marketers as a 
substantial ‘“‘new supply” if added demand material- 
izes. 


SMALL BUSINESS AIDS— Despite the fact that the 
idea was first suggested the last session of Con- 
gress by a Republican, Democratic bigwigs of the 
8ist Congress are considering pushing a proposal 
to help the little businessman by exempting the first 
$25,000 of income from federal income taxes. The 
proposal would be dressed up considerably, with some 
thought being given to eliminating so-called ‘‘notch”’ 
provisions which put a 53°% levy on income from 
$25,000 to $50,000. Under Democratic banner, idea 
might be to tax second $25,000 in income at the rate 
now levied on the first $25,000. 
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How petroleum progress helped 
develop a new type of 
power 








The world’s first commercially applied Diesel 
engine, built by Adolphus Busch in St. Louis 5] years ago. 





| 1 Modern Diesels like 
these six 12-cylinder 
giants installed in a 
power plant at Mex- 
ico City develop 8650 
hp. each. 








Eliminating spark plugs and carburetor, Dr. Diesel in 1892 
patented an internal combustion engine designed to run on cheaper, 
heavy fuels. But years of research were needed to make the idea 
practical. Engineering research had to find ways to reduce weight 
and solve the difficult problem of injecting the fuel against high 
pressure. Petroleum research had to develop lubricants to reduce 
the fouling of pistons, rings, cylinders and valves under the intense 
heat and pressure—a field in which Texaco has been pre-eminently 
successful. 





TEXACO 


oy Oe! engnerer trosy apptaing THE TEXAS COMPANY (“om 


steam on the railroads. Giant Diesels develop P | P P 
electricity, power ships. Lightweight Diesels power etro eum romotes rogress 


trucks, buses, contractor’s machinery and other units. 
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President Tru- 
man’s attempt to 
whip Senate 
Democrats into 
line for Leland Olds was prompted 
by one reason, and one reason only: 
the terrific pressure he himself was 
under, first, to renominate this radi- 
cal New Dealer to the Federal Pow- 
er Commission, and, second, to make 
every possible effort to get him con- 
firmed. 

Actually, if the truth could only 
be known, Mr. Truman probably has 
as little taste for Olds as does, say, 
Speaker Sam Rayburn of the House 
of Representatives. Yet weeks ago, 
so this writer is informed, the Chief 
Executive privately acknowledged to 
an important visitor that organized 
labor and others of more or less lib- 
eral caste were so insistent in behalf 
of this controversial figure that he 
had no other alternative than to go 
along with them. 


In short, what everything added 
up to was a simple case of the Presi- 
dent of the United States scratching 
the backs of a variety of pressure 
groups whose support he had in ‘48 
and whose support he knows he will 
need in ’50 and ’52. 

It is true that the oil and gas in- 
dustries “have not been pleased” 
with Olds, but when Mr. Truman 
speaks out also against “the nar- 
row interests of special groups’, as 
in his letter of last week to Sen. 
Johnson (D., Colo.), we’re reminded 
of the old one that “People who live 
in glass houses .. .’’, etc. 


Mr. Yocom 


* * * 


International Front— Boning up 
here last week on “The Elements of 
American Foreign Policy” were 13 
U. S. oil men representing seven ma- 
jor companies or their affiliates. 
Each put in most or all of five days 
at the School of Advanced Inter- 
national Studies (endowed in part by 
oil company money), taking the 
course in “Corporate Training’ un- 
der Professor John A. Loftus, the ex- 
head of State Department’s petro- 
leum division. .. The ECA announces 
that Lady Maynell (Dame Alix Kil- 
roy), executive secretary of the 
British Monopolies and Restrictive 
Practices Commission, has arrived in 
the U. S. and “will seek to determine 
what aspects of American legal and 
administrative action in coping with 
private restrictive practices are rele- 
vant to the recently adopted British 
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WASHINGTON—By Herbert A. Yocom 


Truman Bowed to Pressure 


In Supporting Leland Olds 


legislation on monopolies and restric- 
tive practices.” 

Whether at the same time she also 
will be giving our officials some 
pointers on organizing cartels and on 
certain ‘“‘public’” restrictive practices 
indulged in by the British govern- 
ment is not indicated. . . The Dutch 
are next in line for financial help 
from ECA in expanding refinery and 
lube plant facilities. So far only the 
British, French and Italians have 
gotten a share of ECA funds tor 
such purposes. 

* * + 

DOMESTIC FRONT — Next big 
show here will be the probe of Wash- 
ington lobbyists by a special House 
committee. The original purpose of 





Interpreting the Oil News 





the Democrats sponsoring the inves- 
tigation was to smear those opposed 
to the Truman program, but whether 
they now can manage this remains 
to be seen. That is because, in ap+ 
pointing the committee, Speaker Sam 
Rayburn included two southerners 
among the four Democrats named 
and these may be inclined to join 
with the three Republicans in steer- 
ing the study into more objective 
channels. Major General Patrick 
W. Timberlake, AF, is now director 
of staff of the Munitions Board, suc- 
ceeding Lt. General Leroy Lutes, 
USA, recently named commanding 
general of the Fourth Army... In- 
terior’s OGD has acquired the serv- 
ices of Frank Reeves as special geo- 
logical consultant There is ex- 
tant a letter frém President Truman 
to Jim Farley in which Mr. Truman 
pays great tribute to Sen. O’Mahoney 
(D., Wyo.) but then goes on to ex- 
plain that, while he would have liked 
to appoint him to the Supreme Court 
he hadn’t done so because a Repub- 
lican probably would have taken his 
place in the Senate. 








A direct mail 
campaign is being 
launched this 
week against the 
co-operatives at the very source of 
their strength—the farmers them- 
selves. 


Mr. Castle 


The literature, pointing out that 
farmers are required by law to pay 
federal income tax on the patronage 
dividends they receive—whether the 
dividends are in cash or in the usual 
form of stock certificates—is being 
mailed to 52,000 rural mail box hold- 
ers in North Dakota. Sponsoring the 
campaign there is the North Dakota 
Tax Equality Committee, Inc., of 
Fargo. 


Within the subsequent month the 
campaign will be extended to the 
farmers of Montana and Colorado, 
under sponsorship, respectively, of the 
Tax Equality Committee of Montana 
and the Colorado Associated Business- 
men. It is expected that shortly there- 
after the drive will be directed at 
farmers throughout the Midwest 
States. 

Keynote of the campaign is a warn- 
ing to the farmer declaring: ‘Don’t 
Let Your Patronage Dividend Involve 
You with Federal Income Tax Men.” 


“Co-ops have been’ withholding 


MIDWEST—By Leonard Castle 


Campaign Against Co-Ops 


Launched Among Farmers 


money instead of paying it to you in 
cash,”’ the farmer is told. “In so do- 
ing they have left you holding the 
bag with full responsibility to the 
Bureau of Internal Revenue for the 
personal payment of federal incom: 
taxes on money you have never re- 
ceived and, perhaps, never will. 

“The Bureau of Internal Revenue 
has been doing some checking back 
and finds that you, Mr. Farmer, owe a 
lot of income taxes on the money that 
the co-ops have kept. You owe these 
taxes even though you haven't re- 
ceived a dime, but rather were issued 
pieces of paper, stock or certificates, 
or were merely given a credit on the 
account books of the co-ops. In fact, 
you may not know anything about 
it—but you still owe the taxes just 
the same. 

“You may owe them for many years 
back—with penalties and interest,”’ 
the pamphlet continues. “There is 
no time limit on how far back the 
Bureau of Internal Revenue may go 
with respect to unreported income. 
Read what happened to one North 
Dakota farmer who recently had a 
visit from the income tax men and 
found out that he must dig down 
and pay out income taxes on money 
he never got.” 

Then is reproduced the letter to 


11 








new 


hose reel 
operates 


1,000,000 
AS 


New hose reel for 
bucket box installation 





Self-tightening seal enables it to stand up under toughest, 
heaviest work-loads 


It’s new. It’s different. It’s better. It’s the minutes, without breaking any pipe lines. 
finest hose reel ever built. It will never This 
wear out. It’s just what you might expect 
from a company that has been an acknowl- 
edged leader in the field for many years. 


compact reel has many other 
features that make it your best buy. It is 
light in weight (a reel holding 100 feet of 
1'y-inch hose weighs but 85 pounds) ; the 
To prove this new reel, we picked one swing joint is designed with clear. unin 
from stock at random and subjected it to terrupted passages: 
exhaustive tests. We operated it for more 
than a million revolutions under con- 


every part is steel, 
malleable iron, or bronze—no east iron is 
used: the rigid base is welded throughout 
stantly changing pressure from zero to 50 six ball bearings with hardened and ground 
pounds per square inch. Part of the time races are used on every reel: all working 


we used fuel oil, the remainder of the time parts are easy to get at; the reel can 


YY we used gasoline. During the test the seal quickly be unbolted from its supports. 
f was not adjusted in any way. And what 


: This reel is available now, in any size o1 
was the result? 


ae shape, hand-operated or power-driven, for 
: : \ {t the end of the test. the reel was com- installation either in the bucket box at the 
AS pletely dry. It hadn't leaked a single drop. rear, or in the underslung box at the side 


[t was not sweating. of the truck. Delivery can usually be made 


Zo 
na ing and enables the reel to rotate freely at tion write today for Bulletin 175. 
= e all times. And if this seal should ever need 


4 ; 
" Roig by The secret lies in the swing joint’s new, within a week from rec eipt of order. For 
i, , i e self-tightening seal that eliminates pack- sizes, prices and more detailed informa 
> \ 
é } 
D \ ‘ Special folder available on air, electric 
; af: ‘ 


» 
to be replaced, you can do the job in a few or hydraulic hose reels. 
. 2 


we = 


_~ — PHILADELPHIA VALVE COMPANY 


~ 3415 ARAMINGO AVENUE PHILADELPHIA 34, PA. 
Pacific Coast Distributors 
Oil Marketing Equipment Co., 325 Fremont Street, San Francisco 5, California 
Howard Supply Company, 5125 Santa Fe Avenue, Los Angeles, 11, Calif 
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Sen. Milton R. Young (R., N.D.) in 
which the farmer complained that he 
received dividends of $166.72 in 1946, 
only $41.85 of which was in cash, and 
now the Bureau of Internal Revenue 
says he must pay taxes of $58 plus in- 
terest of $8.26, which, of course, is 
considerably more than the cash divi- 
dend he received from the co-op. The 
farmer explained to Sen. Young that 
“I have tried to get my dividends out 
of these co-ops and I haven’t had any 
luck” and contended that “I do not 
see anything fair or anywhere near 
democratic to have to pay tax on 
money I haven't even received.” 


* + 


The pamphlet calls upon the far- 
mers to write or see their U. S. rep- 
resentatives and senators to ask them 
to tax the co-op corporate income at 
its source and to “tell them that the 
co-op can better afford to pay than 
you can.” 


“Do not permit yourself to get in 
the position of having to pay out 
more income tax than you receive in 
cash!” the farmer is advised. Spokes- 
men for co-ops have been telling Con- 
gress and the Bureau of Internal 
Revenue that the reason they (the 
co-ops) should not pay corporate in- 
come tax is because you, Mr. Farmer, 
pay it for them in the form of per- 
sonal income tax. 


“Don't let the co-op put you in 
the position of the Iowa farmer who 
suddenly found out he had accumu- 
tated some $17,000 worth of ‘certifi- 
cates’ and ‘credits’ on which he is 
personally responsible for the pay- 


ment of federal income tax, although 
he received no cash.” 

The pamphlet concludes with the 
observation that if Congress enacts 
tax equality legislation it “will put 
the income tax burden where it be- 
longs and not obligate you to pay in- 
come tax on money you didn’t re- 
ceive.” 

. * +. 

An outgrowth of the recent strike 
of gasoline drivers in the Chicago 
metropolitan area is a proposal in 
Evanston, populous North Shore sub- 
urb, to limit the number of service 
stations in the future to two at any 
intersection. 

Commenting on the proposal, the 
Evanston Review, weekly community 
newspaper, said: 

“Resumption of business by Evans- 
ton’s strike-bound ffilling stations 
brings home to motorists the impor- 
tant contribution these service centers 
make to the convenience and efficiency 
of the automobile. However, during the 
partial phase of the shutdown auto- 
ists learned they could get along 
fairly well even without a gas pump 
in their immediate neighborhood. 

“In short, autoists learned that 
they cannot operate their cars with- 
out efficient filling stations, but that 
there are surely enough stations here 
for the present population. This lends 
emphasis to the proposal now before 
the city council to restrict the num- 
ber of filling stations in the future 
to two at any intersection. There are 
good reasons. One is that excessive 
filling station business at a corner 
damages adjacent residential prop- 
erty and adds to traffic hazards.” 





The closely 
held company 
which feels itself 
being pushed a- 
long the path to liquidation or merger 
by the tax laws might well talk 
things over with an insurance man. 

Life insurance can’t, of course, 
change the federal government’s cor- 
porate and income tax laws. Those 
were one of the two chief reasons, 
you'll remember, that impelled W. W. 
Vandeveer and his partner, Floyd R. 
Newman, in 1948 to arrange a merger 
of their Allied Oil Co. with Ashland 
Oil & Refining Co. 

But, we're told, life insurance can 
soften in large measure the effects of 
estate taxes, which were the straw 
that broke the back of the camel that 
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ATLANTIC COAST—By Raymond E. Bjorkback 


Possibilities of Life Insurance 


As Business Stabilizer Viewed 


was Allied Oil (see Mr. Vandeveer’s 
“mergeritis” article, NATIONAL PE- 
TROLEUM NEWS for Aug. 17, p. 25). 

Conceivably, a company’s circum- 
stances might be such that its sale 
or merger while its health is unques- 
tionably good are the only ways its 
proprietor or partners or stockhold- 
ers can prevent the death of pro- 
prietor, a partner or major stock- 
holder from wiping out the company’s 
earning power or bankrupting the 
kin of the deceased and any surviv- 
ing owner or owners. 

Allied Oil’s owners’ circumstances 
may have been like that. We don’t 
know. 

We are assured, however, that life 
insurance can be used effectively in 
many, if not most, cases. This as- 
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surance comes from an _ insurance 
man who has specialized in what he 
calls “‘business stabilization.” 

He—-and there are others like him 

would sit down with the worried 
small businessman, or “small busi- 
ness” partners, learn their problems 
and explain how life insurance has 
been used in others’ cases. Then a 
plan to suit is worked out, and he'll 
write the indicated insurance. 

Or, he’ll work out the plan on a fee 
basis, and the buyer may obtain in- 
surance from whatever company he 
chooses. The fee will approximate 
the usual commission, however. 

An often-used plan goes like this: 

When there are other stockholders, 
or a partner or partners, or just em- 
ployes, who would be interested in 
buying some or all of a man’s in- 
terest in a business in the event of 
his death, he enters into a “buy and 
sell” agreement with them. He 
agrees that his estate shall sell, and 
they agree that they will buy, at his 
death. 

Also agreed on is a price, or a 
method for evaluating the man’s 
stock, or interest—if the business is 
a partnership or sole proprietorship. 
Then this agreement is funded with 
life insurance. That is, the man’s 
partner, or partners or fellow stock- 
holders, or employes, buy insurance 
on his life. 

On his death, the insurance money 
pays for the agreed-upon amount of 
the man’s interest or stock, at the 
agreed-upon price—-and the business 
continues in familiar hands This 
latter fact can be comforting to the 
deceased’s kin, whether he agreed 
to sell just 49% of his holding or the 
controlling interest in the business. 

Sometimes, instead of the individ- 
ual stockholders agreeing to buy one 
another’s stock at the death of a 
stockholder, the corporation agrees 
to buy up the stock of the first to 
die, then retires that stock after his 
death. The corporation buys the in- 
surance on the stockholders’ lives so 
that it will have enough surplus to 
retire the stock. (In New York state, 
a corporation cannot buy its own 
stock except from surplus.) 

There is this, too: the “buy and 
sell” agreement should be carefully 
drawn by an attorney. Also, a trus- 
tee should be appointed, to hold the 
agreement, the insurance policies, 
and any stock involved. 

The sole proprietor who might 
choose a few key senior employes 
with whom to make a buy-and-sell 
agreement will be faced in many in- 
stances, of course, with the problem 
of the employes having enough money 
to buy insurance on his life. Our in- 
surance man friend suggests that a 
frequent solution is to raise their 
salaries. 

If the lone proprietor should not 
choose to make an agreement with 
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How to tratn bear cats 


without losing your shirt 


FROM THE TIME drilling is started until the 
“big one’s” output is delivered to markets, you 
can cut operation costs with the help of Inter- 
national Trucks. 


International Trucks have the ruggedness, 
the stamina, the durability they need to haul 
equipment into back country—or to keep oil 
tanks shuttling back and forth at a profitable 
pace. And they are specialized to keep costs 
down on your particular operation. 


International's 22 basic models, 1,000 varia- 
tions range in GVW from 4,400 to 90,000 
pounds. At the top of the International's “oil 
line” are 6 “W” models, 30,000 to 90,000 
pounds GVW, engineered to take the biggest, 
roughest, most bruising hauling jobs in stride. 


Gasoline, diesel, and butane engines are avail- 
able to meet your requirements. 


Every International Truck has America’s 
largest exclusive truck service organization be- 
hind it.4,700 Dealers and 172 Company-owned 
Branches offer precision-engineered replace- 
ment parts, factory-rebuilt exchange units, and 
factory-trained mechanics to help you keep 
your International operating at peak efficiency. 


To make every nickel you invest in truck 
operations pay its way, get in touch with your 
nearest International Truck Dealer or Branch. 


International Harvester Builds 


McCormick Farm Equipment and Farmall Tractors 
Motor Trucks Industrial Power 


Refrigerators and Freezers 


Tune in James Melton and ‘‘Harvest of Stars,’’ NBC, Sunday afternoons 


INTERNATIONAL “+ TRUCKS 





INTERNATIONAL HARVESTER COMPANY « CHICAGO 
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employes, insurance still can be a 
desirable business ‘“stabilizer’’ for 
him. 


Say he has little cash and other 
liquid assets, but a going business, 
equipment and inventory, and that 
this is worth $900,000. The federal 
and New York State estate taxes on 
this amount would be about $274,000. 
Attorney’s and executor’s fees at 
5% each would be another $45,000, 
bringing the total to $319,400. And 
the taxes must be paid within 15 
months of death, unless an extension 
of time, hard to obtain, is granted. 


Ordinarily, the taxes would have to 
come from a forced sale of the busi- 
ness. This man can, though, convert 


some of his assets into life insurance 

if he’s insurable. If he buys the 
insurance himself, pays the premiums 
and owns all rights in the contract, 
the proceeds at his death are in- 
cluded as part of the estate and will 
be taxable if the amount of insurance 
brings the total estate above $60,000 
(plus a few other allowances per- 
mitted under tax laws). But the 
amount of insurance representing the 
difference between the value of the 
estate and the $60,000 exemption 
would provide liquid funds with which 
the taxes can be paid without jeop- 
ardizing the remaining assets. The 
latter then can be disposed of, or held 
for a time, by heirs in an orderly 
manner. 





Four California 
oil companies 
have completed 
separate deals to 
ship a total of 6 million bbls. of 
heavy fuel oil to eastern ports dur- 
ing the six-month period ending 
March 31. 

Following the exemple set by Union 
Oil Co. in August, three others 
Shell, Texas and Richfield have 
made sales. Union Oil contracted to 
ship 2 million bbls. in the first of the 
series of deals. The Texas Co. has 
placed a similar amount. Shell Oil 
has sold 1.5 million bbls. and Rich- 
field Oil Corp., 500,000. 

It is calculated that the companies 
will realize about 80 to 85c on the 
barrel, for a total ranging between 
$4.8 million and $5.1 million. The 
purchase price is understood to be in 
the vicinity of $1.50, figuring trans- 
port costs at about $70c a: barrel. 
Common price for heavy fuel oil in 
the Los Angeles Basin is now $1.25. 


Mr. Breese 


The operative period of the four 
individual deals was set between Oct. 
1 and March 31, 1950. Delivery will 
be made both in company and con- 
tracted tankers. A number of small 
Independents and large companies 
have bought the heavy fuel. 

For the West, this global shipment 
may turn out to be the most signif- 
icant development of the year in oil. 
It has the dual importance of re- 
lieving the monstrous surpluses a 
little and reviving the eastern mar- 
ket which hasn’t been touched by the 
West in 15 years. 

While 6 million bbls. won't elim- 
inate the ever-mounting surplus, it 
will help. Since the first of the year, 
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PACIFIC COAST—By Frank Breese 


Heavy Fuel Shipments East May 


Help California Surplus Squeeze 


2,239,000 bbls. of crude were added 
to storage in California. The disturb- 
ing figure is not that one but the 
figure for increased stocks of prod- 
ucts since Jan. 1. That total is 22.5 
million bbls. 

* * * 

State enforcement officers have be- 
gun issuing citations ordering the re- 
moval of cut-rate gasoline price signs 
from service stations in Los Angeles 
Basin. 

This step in carrying out a new 
state law, banning the signs, was 
taken when a group of self-service 
operators failed to get a temporary 
restraining order. They still hope to 
get an injunction on the grounds that 
the law is unconstitutional. A hear- 
ing was scheduled on the request for 
an injunction. 

Meanwhile, the state is bringing the 
controversy to a head by issuing cita- 
tions. Operators are given 15 days 
to remove the signs or change them 
to conform to the law. If they re- 
fuse, offenders will be liable to prose- 
cution. 

It is assumed that one of the cases 
will be used as a test case, and an 
attempt will be made to try it in a 
high court. Before the new law was 
passed, a case based on the old law 
was taken to court, and it’s still 
bogged down in a mass of demurrers, 
show-cause orders and _ conflicting 
legal opinions. 

The law is aimed both at conven- 
tional and self-serve stations, and ci- 
tations have been issued to both. The 
Serve-Yourself Gasoline Stations 
Assn. Inc., which has sought the in- 
junction, contends that self-serves are 
the principal sufferers. First, they are 
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deprived of use of the come-on phrase 
“serve yourself and save’’. Second, 
their investments in large neon signs 
are heavy—on the whole much more 
expensive than the signs displayed by 
the conventional stations. 

In the first week, the enforcement 
officers of the Bureau of Weights and 
Measures issued about 35 to 40 cita- 
tions in Long Beach and San Fer- 
nando Valley, the extremities of Los 
Angeles Basin. They still haven't 
touched the central area which 
abounds in cut-rate signs. 

* * * 

There were two significant speeches 
in Los Angeles last week. H. D. 
Collier, chairman of the board of 
Standard Oil of California, asserted 
that the coal situation will create a 
big demand for oil for winter heat- 
ing. 

On the whole, the West is not a 
coal-user, so a coal shortage would 
not affect this part of the country 
directly. A shortage may well mean 
that the West can work off some of 
its oil surpluses in the East wherever 
oil is being substituted for coal. 

In another speech, S. H. McAl- 
lister, petroleum technology associate 
director of Shell Development Co. 
(Emeryville, Calif.), said ‘“‘within the 
near future” shale oil can be delivered 
in Los Angeles at below $2.50 a 
barrel. He told of the work being 
done to utilize the oil shale beds in 
Western Colorado, site of a 300-bil- 
lion bbl. oil potential. 

Although synthetic fuel may be 
available in the near future, there 
is considerable doubt now that it 
will be put to practical consumer use 
for some time. 

* * * 

For a year now, the petroleum in- 
dustry has been smarting under the 
flat accusation by the Los Angeles 
County smog board that refineries 
were a major contributor to smog. 
This charge was made in an official 
report. 

Because smog is an injurious nui- 
sance and one of Los Angeles’ biggest 
problems, the charge was a serious 
one. Public relations has been a big 
problem for the industry. Industry 
leaders were chagrined by the charge, 
knowing it would have a damaging 
effect on public relations. It did. 

Now, the smog board has virtually 
withdrawn the charge. Gordon B. 
Larson, new smog board administra- 
tor, said last week that the contention 
that sulphur dioxide fumes emanating 
from oil refineries are the “known 
source” of smog’s eye-smarting prop- 
erties is not justified. The source is 
still unknown, he said. 

That doesn’t vindicate the indus- 
try, nor does it remedy the damage 
committed by last year’s accusation. 
It does give the industry’s public re- 
lations experts some useful material 
to work with. 
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Dr. Paul H. Giddens—Oil's Historian 


One evening in 1934 the president of Allegheny College 
asked one of his young history instructors, Dr. Paul H 
Giddens, “How'd you like to do a history of oil?’’ That 
question was the beginning of 15 years of study that 
has made Dr. Giddens an outstanding authority on the 
history of oil and the oil industry. 


Today, in addition to his work as a professor at Alle- 
gheny College, Dr. Giddens is curator of the Drake Muse- 
um and author of four books and a number of articles 
on petroleum history. For the past two years he has 
been working on a history of Standard Oil Co, (Indiana) 
and plans to write another book, “The Growth of the 
Petroleum Industry, 1870-1895."" He gathered notes for 
the latter book on a Guggenheim fellowship in 1945-46 


Shortly after returning from his Guggenheim fellow- 
ship leave, Dr. Giddens received an invitation from the 
chairman and the board of directors of Indiana Standard 
to write a history of that company. He said, “The 
opportunity to make an objective and independent study 
of this company, free from any censorship whatsoever 
and with access to all company records, was so _ un- 
usual that I accepted the invitation.”” His notes and 
materials are almost complete now, and he hopes to 
finish the book by next fall. 


The best known of Dr. Giddens books are the first, 
“The Birth of the Oil Industry,” which was published 
in 1938 and his latest, “The Early Days of Oil,’’ which 
came out in 1948. “The Early Days of Oil,” is a pic- 
torial history of the beginnings of the industry in Penn- 
Sylvania. The photographer was John A. Mather who 
went to Titusville, Pa., in 1860, the year after Drake's 
first well came in there. 

Most recent of the author’s works is “The First Scien- 
tific Analysis of Petroleum,” (see Aug. 17, NPN, p. 30), 
a reprint of Prof. Silliman’s report on petroleum, 1855. 


Dr. Giddens was born in Bellflower, Mo., in 1903. His 
educational background consists of an A.B from Simpson 
College, 1924, A.M. from Harvard, 1926 and Ph.D. from 
the State University of Iowa, 1930. All of his training 
and teaching experience has been in the field of American 
history. He has been associated with Allegheny College 
since 1931 and is now head of the history and political 
Science department. He is married and has three chil- 
dren, Jack, 13; Tom, 8; and Judith, 3. 


Dr. Giddens finds that his work leaves practically 
no time for hobbies—-golf and poker are out—but he 
says, “If I didn’t like it I wouldn't do it.” He adds 
that although research on oil history takes a lot of time 
and patience, it is never dull or boring. 
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Oil Progress Week Events 
Set for Hundreds of Towns 


Last-Minute Round-up Indicates Virtually Entire 
Industry Taking Part in Nationwide Celebration 


Virtually the entire oil industry was poised to launch its celebration of 
Oil Progress Week (Oct. 16-22) as NPN went to press this week. On the 
basis of reports received thus far, the campaign to educate the public about 
oil and the progressiveness of the industry will reach into hundreds of com- 
munities. 


Numerous organizations in every state have lined up programs, varying both 
in type and scope, all the way from luncheon or dinner meetings with speeches, 
movies or exhibits, to full-scale parades (NPN Oct. 5, p. 14) and a series of 
meetings throughout the week in larger cities. Open houses at oil company 
plants and offices, radio programs and commercials, governor’s and mayors’ 
proclamations and widespread distribution of Oil Industry Information Com- 
mittee and oil company literature are on the agenda for what stacks up now 
as the industry’s most ambitious public relations effort since the idea was first 
conceived. 


Here are summaries of some of the programs (in addition to those listed 
last week): 


Kentucky—State has been divided dealers and their wives Oct. 11, at 
into region, county, and marketing the Chicago Civic Opera House. Sam- 
area groups to promote Oil Progress uel B. Pettengill, former U. S. sena- 
Week. Special celebrations are tor from Indiana, and now on the 
planned for Owensboro and Lexington, legal staff of Pure Oil Co., was prin- 
with a replica of Drake oil well cipal speaker. Industry’s new motion 
planned for Lincoln Park in Louis- picture, “The Last Ten Feet,” was 
ville. shown to dealers. 

Trucks of Aetna Oil Co. will carry Dr. Robert E. Wilson, chairman of 
banners and bumper strips, while the board of Standard Oil Co. (In- 
Aetna’s Louisville refinery will hold diana), will speak on “Progress in 
open house, Oct. 22-23. Other Aetna Petroleum” before the Executive 
promotions include a plan to give Club Oct. 21. He will address Omaha 
away a month’s supply of gasoline Chamber of Commerce on same sub- 
free every day, “90-YOOP,” buttons ject Oct. 18. 
for service station attendants, taxi Milwaukee, Wis.—A. W. Peake. 


posters on 200 cabs, radio broadcasts, 


president of Standard Oil Co. (In- 
telecasts, and addresses by company 


— diana), will speak on “Petroleum’s 
officials. Gov. Earle E. Clements has Part in a Great Era” at a meeting 
proclaimed Oil Progress Week in of the Rotary Club Oct. 20. 
Kentucky. : a 
Dubuque, Iowa—Frank V. Mar- 


Chicago—Oil Progress Week here tinek, assistant vice president of 
will be marked with a kick-off dinner Standard Oil Co. (Indiana), will speak 
at the Chicago Oil Men’s Club on on “Oil in Their Blood” before the 
Monday, Oct. 17. Dr. Gustav Egloff, Rotary Club Oct. 18. The next day 
Universal Oil Products Co., will be he will address Englewood Business 


speaker. Mayor Martin H. Kennelly Men’s Assn. of Chicago. 
has proclaimed Oct. 16-22 as Oil 


e Los Angeles—General Petroleum 
Progress Week. S : 


Corp. has sent Progress Week kits 


A preview of Oil Progress Week to local representatives to promote 
was given to 4,000 service station what it calls a “grass-roots” opera- 
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tion of community action Included 
in kits are stories for newspaper re- 
lease, speeches for delivery at lunch- 
eon clubs, script of a radio interview 
and commentary on “The Last Ten 
Feet,”’ suggested film showing 


New York—Men and women of the 
Catholic Petroleum Guild will attend 
solemn pontifical mass in St. Al- 
phonsus Church Oct 16. Purpose of 
mass will be “to thank God for the 
benefits derived from petroleum and 
to invoke His blessings for the years 
to come.” 


Open house at several refinery lo- 
cations, showings of OIIC film, “The 
Last Ten Feet,” exhibits and speak- 
ing engagements comprise promotion 
plans of The Texas Co 


Philadelphia— Atlantic Refining Co. 
has contributed to Oil Progress Week 
by distributing almost 500,000 window 
streamers, booklets and leafiets to its 
dealers. Plans have been made for 
showings of film “The Last Ten Feet,” 
in all sales regions, with total audi- 
ence of 8000 office, sales and plant 
employes. Radio commercials promot- 
ing the celebration will go over At- 
lantic’s football network and Florida 
stations, a total of 115 AM and 40 FM 
stations reaching 13,000,000 homes. 


Sun Oil Co. is presenting a quiz 
contest for its dealers’ use during 
next week. Sun has sent each dealer 
a kit with literature and posters 
promoting the contest, which consists 
of 10 questions about oil industry, 
with prizes to be awarded after Oct. 
22. Sun also plans open houses, lapel 
buttons for employes, and truck and 
station decorations. 


Dallas—Humble Oil & Refining Co 
will focus attention on its exhibit at 
the State Fair of Texas here next 
week. Exhibit has theme, “90 Years 
of Oil Progress.’’ Open house will be 
held at Humble’s Baytown refinery, 
and selected facilities will be deco- 
rated. <A special “oil progress” ad 
will run in 300 newspapers, and 
Humble’s Southwest Conference foot- 
ball broadcasts are carrying special 
announcements 


Tulsa, Okla.—-Mid-Continent Petro- 
leum Corp.’s refinery here will hold 
open house each day of Oil Progress 
Week as part of over-all promotion 
which includes announcements over 
50 radio stations, literature distribu- 
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tion, showings of film, “The Last 
Ten Feet,’ and addresses at various 
civic clubs. 

Pittsburgh—Twenty-two copies of 
the film, “The Last Ten Feet,’ have 
been distributed to Gulf Oil sales of- 
fices, with the new OIIC slide-sound 
film, “Building for the Future,” also 
available. Guif is also devoting a por- 
tion of its radio commercials to Oil 
Progress Week. 

Baltimore, Md.—Sen. Andrew F. 
Schoeppel of Kansas will address 500 
at dinner Oct. 17. Mayor Thomas 
D’Alesando, Jr., has proclaimed Oct. 
16-22 Oil Progress Week. W. Chal- 
mers Burns, president of Hartol Pe- 
troleum Co. will address 100 guests 
of Oil Heat Assn. of Maryland 
Oct. 20. 

Harmarville, Pa.—Open house at 
Gulf Oil Corp.’s new Leovy labora- 
tory of geophysics Oct. 19-20 is ex- 
pected to draw 15,000. 

Harrisburg, Pa.—Fifteen-minute 
drama of discovery of oil and its ef- 
fect has been made available to 85 
radio stations in Pennsylvania. Oil 
men also will hold a parade and play 
host to 200 state and community 
leaders. 

Reading, Pa.—Petroleum’s role in 
state history will be shown by his- 
torical float in community parade. 

Havre de Grace, Md.__Industry 
movies and 11 talks have been sched- 
uled in Harford and Cecil Counties. 

Olean, N. Y.—Wallace Ware, So- 
cony-Vacuum Oil Co., Buffalo, will 
speak at a dinner for 100 on Oct. 18. 

Camden, N. J.—Atlantic Refining 
Co.’s E. D. Walter will address a 
luncheon group of 150 on Oct. 18. 

Rome, N. Y.—Arthur Northwood, 
Shell Oil Co., will speak at luncheon 
for 200 on Oct. 18. 

White Plains, N. Y¥.—Dinner for 
300 will be sponsored by Westchester 
Oil Trades Assn. Oct. 19. 

Garden City, L. I.—Gulf Oil Corp.'s 
E. Waldo Emerson, general manager, 
eastern region, will speak at 500- 
guest Juncheon Oct. 20. 

Elizabeth, N. J.—Frank Lovejoy, 
Socony-Vacuum Oil Co., will address 
luncheon for 400 Oct. 20. 

Poughkeepsie, N. Y.-L. T. White, 
Cities Service Oil Co., will speak at 
meeting of 200 on Oct. 20. 

Plattsburgh, N. ¥.—-Arthur North- 
wood, Shell Oil Co., will address 
luncheon for 200 on Oct. 20. 

Bayonne, N. J.—H. S. Chase, vice 
president in charge of manufactur- 
ing, eastern division, Tidewater As- 
sociated Oil Co., will speak at 200- 
guest dinner Oct. 20. 

Glens Falls, N. Y._-Frank Lovejoy, 
Socony-Vacuum Oil Co., was set to 
steal march on Oil Progress Week by 
addressing 175 on Oct. 13. 

Elmira, N. Y.—R. S. Slack will 
speak before 275 on Oct. 21. 

Sewaren, N. J.—Open house is 
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scheduled at Shell Oil Co.’s marine 
terminal. 

New Haven, Conn.—Daniel C. Mc- 
Carthy, Socony-Vacuum Oil Co., will 
speak before the Kiwanis Club Oct. 
19. 

Chestertown, Md.— Civics clubs, 
high schools and college students 
will see oil movies and programs in 
Kent and Queen Anne Counties. 

Wilmington, Del.—Delaware OIIC 
and E. I. du Pont de Nemours & Co. 
will present joint oil-chemistry. ex- 
hibit Oct. 13-27. 

Charleston, W. Va.—Walter Hal- 
lanan, Plymouth Oil Co. president, 
will speak under sponsorship of West 
Virginia Petroleum Assn. Program 
will include radio broadcasts and 
open houses at local oil facilities. 

Roanoke, Va.—J. G. Jordan, Shell 
Oil Co., Inc., will speak Oct. 21. 

Norfolk, Va.—Area OIIC commit- 
tee plans six industry exhibits in Vir- 
ginia’s tidewater region. 

Ettrick, Va.—Films and an indus- 
try show will be presented to 1,500 
students and teachers of Virginia 
College for Negroes Oct. 20. 

Huntington, W. Va.—Open house 
at Pure Oil’s new water terminal and 
bulk plant will augment Oil Progress 
Week programs for clubs, high 
school and college students. 

Clarksburg, W. Va.—Hope Natural 
Gas Co. will hold week-long open 


High Court Gives 
Month to Answer 


NPN News Bureau 
WASHINGTON-—The U. S. Su- 
preme Court this week ordered a 
speed-up in the trial of ‘“tidelands”’ 
suits brought by the federal govern- 
ment against Texas and Louisiana as 
the Senate Interior (O'Mahoney) 
Committee closed out week-long hear- 
ings on the long-standing and con- 
troversial question of who shall own 
and manage the oil-rich submerged 
coastal lands. 








Motions by Texas and Louisiana to 
dismiss the government’s suits were 
rejected by the high court, which or- 
dered the two states to reply within 
one month to the government's suit. 

Chairman O'Mahoney (D., Wyo.) 
ended ‘‘tidelands” hearings before his 
committee following testimony by 
federal and state officials and repre- 
sentatives of the petroleum industry. 
U. S. Solicitor General Perlman and 
Interior Secretary Krug, as expected, 
argued for federal contro] of all off- 
shore lands beyond the low-water 
mark while the state officials renewed 
their pleas for a quitclaim deed to 
submerged lands out to what they 
claim is the offshore boundaries of 
their states—10.5 miles in the case of 
Texas. 

In other developments here: 

1. Nomination of Leland Olds for 


house at its new offices and gasoline 
plant. 

Johnstown, Pa.—Open house will 
be held at Indiana, Pa., terminal of 
Tuscarora pipe line and at Atlantic 
Refining’s pipe line terminal nearby. 
Talks before 39 public groups are 
also set. 

Linwood, Pa.—Houdry Process 
Corp. will hold two-day open hous¢ 
at its laboratories. 

Parkersburg, W. Va.— Mayor's 
proclamation has paved way for oil 
exhibits, open houses, movies and 
talks. 

Bluefield, Va. and W. Va.—Thirty 
public groups will see “Story of Oil.” 

Erie, Pa.—Public museum will fea- 
ture oil exhibit. 


York, Pa.—Coastal Tank Lines and 
OIIC have sponsored local showing 
of film, “The Last Ten Feet,” to oil 
transport workers and oil heat 
groups. : 


San Francisco—Standard Oil Co. 
of California is inviting 150 West 
Coast newsmen to its refineries at 
Richmond and Bakersfield, Calif., for 
plant tours and a special oil film 
premiere. Other California Standard 
promotions include ads to run in 600 
newspapers, luncheon club addresses, 
and film showings to numerous or- 
ganizations. 


Texas, Louisiana 
in Tidelands Suits 


a third term as a Federal Power 
Commissioner appeared doomed to 
certain defeat in Senate despite per- 
sonal intervention by President Tru- 
man to save Mr. Olds. The President 
wrote Chairman Johnson (D., Colo.) 
of the Senate Interstate and Foreign 
Commerce Committee, asking for ap- 
proval of Mr. Olds’ nomination, but 
Sen. Johnson re-iterated his intention 
of voting against the nominee. Mr. 
Truman also marshalled his National 
Democratic Party Headquarters in 
back of Mr. Olds, but failed to make 
much headway. 

2. Another nomination of Mr. Tru- 
man, that of Lowell Mason, acting 
chairman of the Federal Trade Com- 
mission, for a seven-year term, sailed 
through the Senate with no dissent- 
ing votes. Mr. Mason frequently has 
opposed majority actions of FTC. 


California Standard Turned Down 


3. The U. S. Supreme Court turned 
down an appeal of California Stand- 
ard for reconsideration of its decision 
against the company in an exclusive 
dealing case brought: under the anti- 
trust law. California Standard had 
asked for a rehearing of the court’s 
5-4 decision last June 13, holding ex- 
clusive dealing contracts were illegal. 
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Three Companies Improve 
Gasoline with New Plants 


Continental, Cosden and Ohio Oil Have New Refining 
Units to Increase Octane Ratings of Motor Fuel 


The oil industry this past week ad- 
vanced another step in its program 
of supplying higher octane gasolines 
for the increasing number of new and 
higher compression automobiles com- 
ing off assembly lines with the un- 
veiling, as it were, of three new re- 
finery units designed to produce mo- 
tor fuel with improved octane ratings. 

The three company units involved 
are: Ohio Oil at Robinson, IIL; 
Cosden Petroleum Corp. at Big 
Springs, Tex., and Continental Oil 
at Billings, Mont. 

Ohio Oil, as a result of the ex- 
pansion program completed at its 
Robinson, IIll., refinery, is marketing 
a new high octane fuel providing 
“premium grade quality in a regular 
grade gasoline.”” Trade-named ‘‘Mar- 
athon Cat,” the fuel is being manu- 
factured in Ohio’s new UOP-designed 
12,400 b/d Fluid catalytic cracking 
unit. 

Following an extensive promotion- 
al campaign, the gasoline became 
available Oct. 6 at the company’s 
2,800 outlets in Illinois, Indiana, Ohio, 
Michigan and Kentucky. 

Although no exact figures on its 
octane rating were made public, Ohio 
Oil spokesmen said the new product 
is designed to meet the requirements 
of todav’s new higher compression 
automobile engines. 

While the new fuel is Ohio's reg: 
ular gasoline, sold at regular prices, 
NPN learned it is in the same octane 
range as several new premium gas- 
olines placed on the market recently 
by a number of major oil companies. 
Ohio Oil will continue to market a 
premium fuel. 


Marketing Being Expanded 


J. C. Donnell, II, Ohio’s president, 
at dedication ceremonies Oct. 5 at 
the refinery, revealed that an _ in- 
creased program of marketing is now 
in progress and includes improvement 
of existing service stations and con- 
struction of many more of the new 
type, modern stations. The over-all 
expansion program has _ included 
many new facilities at Robinson and 
elsewhere for handling the larger 
output of the new plant in such 
products as motor fuel, liquefied 
petroleum gas, heating oil, residual 
fuel oil, kerosine, Diesel oil and as- 
phalt. 

Total storage capacity at the re- 
finery has been increased to over 
2 million bbls. with addition of 1,250,- 
000 bbls. in new tankage. Rail ship- 
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ment facilities for light oils and fuel 
oils have been raised from 40 to 70 
tank cars with a new loading rack. 
Gasoline, kerosine and Diesel ‘fuels 
are shipped by pipe line to Indian- 
apolis, 105 miles away, at the rate 
of 22,000 b/d. This line is being ex- 
tended to Muncie, Ind., and Lima, 
Ohio, in two branches, with new ter- 
minals under construction in those 
two cities. 

The dedication and open house at 
the plant Oct. 5 marked the 25th 
anniversary of this 62-year-old com- 
pany’s entry into manufacturing and 
distributing of petroleum products. 
Ceremonies also climaxed a series of 
meetings the previous month attended 
by Marathon dealers, jobbers and 


distributors. At these sessions plaques - 


were awarded to 20 jobbers and 
dealers who have been associated 
with the company for more than 20 
years and 83 certificates were given 
to those having between 15 and 20 
years of association. 

C. Z. Hardwick, vice president and 
manager of refining and marketing, 
served as master of ceremonies for 
the dedication. He introduced, in 
addition to President Donnell and 
several civic officials, H. E. Handy, 
Robinson’ refinery superintendent, 
and R. E. Luton, manager of the re- 
fining division. 


At Big Springs, Tex., a new cata- 
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lytic cracking tower has been com- 
pleted at Cosden Petroleum’s refinery 
Though details as to the octane rating 
of gasoline to be produced by unit 
have not been revealed, compan) 
spokesman told NPN that motor 
fuel produced by the new facility will 
be of higher octane. 

Vice President M. M. Miller said 
company plans to stage a new ad- 
vertising and publicity campaign for 
both its “better” gasoline and new 
motor oil when the new cracker goes 
on stream. At present Cosden’s reg- 
ular and premium octane are 84 and 
88 Research, respectively. 

Cosden markets through 110 job- 
bers and 50 Independent operators 

New refining unit was constructed 
by Southwestern Engineering Co. and 
was completed ahead of schedule. It 
is due to go on stream soon. 


Continental’s Refinery Dedicated 


In Billings, Mont., several thousand 
persons gathered Oct. 8 for dedica- 
tion of Continental Oil’s $9.5 million 
refinery of 7,500 b/d capacity. Though 
exact specifications of gasoline to 
be produced by the new unit have 
not been set yet, a company spokes- 
man said the plant is designed and 
equipped to meet octane specifica- 
tions of higher compression engines 

New plant is designed primarily t« 
produce motor fuel and distillat 
fuels from crudes high in sulfur and 
asphalt, producing a minimum of 
residual. It also is equipped to pro- 
duce LP-gas from refinery gases. 

Dedication ceremonies were high- 
lighted with addresses by Continental 
president, L. F. McCollum and Gov 
J. W. Bonner of Montana. 

Plant is expected to go on stream 
within two weeks and is undergoing 
final tests now. 
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Talk by Dr. Learned, Discussion on Fuels 
Of the Future Among API Convention Highlights 


Dr. Edmund P. Learned, professor 
of business administration, Harvard 
Graduate School of Business Admin- 
istration, author of a 10-year case 
study of how competition sets gaso- 
line prices (see Nov. 10, 17, 24 and 
Dec. 1, 1948, NPN) will be one of 
the featured speakers at the API 
29th annual convention at Hotel 
Stevens and Palmer House, Chicago, 
Nov. 7-10. 

Among other speakers’ scheduled 
Louis E. Denfeld, chief 
of naval operations, U. S. Navy, and 
Sen. Robert S. Kerr of Oklahoma. 

The tentative program of the con- 
vention lists these sessions of interest 
to NPN readers: 


are AGM, 


Group Sessions 


Monday, Nov. 7 


2 p.m.—Marketing Session: Grand Ball room 
teve Hote Presiding J Howard Mar 
ind O ind Refining Co, Paper 


kers to be announced 


Tuesday, Nov. 8 


10:45 a.m.—Pipe-Line Symposium: Red 
iequer Room Palmer House Presiding J 
Peper The 3uckeye Pipe Line Co 

History and Development of Products Pipe 
Lines—J. W. deGroot, Tuscarora Oil Co Ltd 

2 p.om.—Pipe Line Symposium: Palmer 
House Ked Lacquer Room; presiding, J. H 
Peper, Buckeye Pipe Line Co 


The Value of Vocational Training in the 


Pipe Line Industry J. R. Mills, Jr., Stand 
ird Oil Co. ¢Indiana) 

Control of Vapor-Zone Corrosion in Storage 
Fanks by the Use of Ammonia—F. T. Gard 
ner and A. T. Clothier, Carter Oil Co and 
Francis Coryell, Interstate Oil Pipe Line Co 

The Producer and the Pipeliner Discuss 
Lease-Tank Practices -H. M. Shanahan, Con 
tinenta Oil Co., and R Nicholson Shell 
Pipe Line Corp 

Pressure Surge Tests on Oil Pipe Lines— 
J. Ek. Green, Shell Pipe Line Corp 

Field Performance of Modern Pipe Coatings 





Gordor N Scott consulting engineer Lo 
\ngele 

8% p.m.—Public Relations Forum: North 
Ba to Stevens Hotel Presiding, Conger 
Reynolds, Standard Oil Co. (Indiana). Paper 

i speaker to be announced 

Wednesday, Nov. 9 

%® «a.m.—Lubrication Session: Nort! Ba 
Roon Stever Hotel. Presiding, I). P. Clark 
Gulf Oo Corp 

Field Experience with 5W Motor Oil— 

\nglir The British American Oil Co Ltd 

Discusser H Cc Mougey Research Labora 
torie Divisior General Motors Corp., ind 
‘arl Georgi, Quaker State Oil Refining Corp 


Address—D. P. Clark, Gulf Oil Corp 


Valve, Ring, and Cylinder Sleeve Design 


as Aids to Lubrication—A Colwell, Thomp 
on Product Im 
let Us Be Confident—J M. Kocl Quaker 
ite © Refining Cory 


p 
Wanted—A Working Partnership for the Oi! 
and Automotive Industries—Ray Shaw, Chek 
Chart ¢ ry 
9:30 a.m.—Fire Protection Session: Upper 
rower Stever Hote Presiding, J KE. H 
l'y no «* of California 


Panel Discussion: Mechanical Foam—Pane! 


mem be ( Hi. Bunr Jr Standard Oil De 
elopment ¢ R = Henderson Standard 
2) cr Oni ind R. I Tuve, Naval Re 
earch Laboratory 
10 a.m Transportation Session: Red = J.a 
er Row Palmer House Presiding W 
Iter re Citie Service CC. 
Radio and the Petroleum = Industry—E M 
Webster my! onelr Federa Communica 
I Comm or 
Presentation of APL Certificates of Appre 
tlation—By W tor Jone vice president 
r transport 
Basic Issues in National Transport Reorgan 
ivation—Chiarle I Dearing The Brookings 


institu " 
Keport of Division's Nominating Committee 
R Pratt Ss Vacuum Oil Co Im 
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Election of Members of the General Com- 
mittee of the Division of Transportation. 

Transportation in Offshore-Drilling Opera- 
tions—Thomas Pennington and James C. Pos- 
gate, Humble Oil and Refining Co 

10 a.m.—Board of Directors Meeting: Private 
Dining Room 2, Stevens Hotel 

12:30 p.m.—Board of Directors Cuncheon): 
I Assembly Room, Stevens Hotel 
30° «op.m.—General Session: Grand 3all 
Room, Stevens Hotel 

Report of Board of Councillors and Election 
of Directors, 

President’s Address. 

Address—Robert E. Wilson, chairman of the 
Board Standard Oil Co (Indiana) 

Presentation of Gold Medal for Distinguished 
Achievement. 

Address—J Howard Pew, Philadelphia 

% p.m.—General Session: Grand Ball Room 


Stevens Hote 
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Oil Supply Adequate for 
At Least Until 1961, A. L. 


At two Houston meetings last week 

Petroleum Division of American 
Institute of Mining and Metallurgical 
Engineers, and Houston Traffic Club 

two oil men voiced optimistic out- 
‘looks regarding the U. S. supply of 
oil in event of a national emergency. 

A. L. Solliday, executive vice presi- 
dent of Stanolind Oil & Gas Co., told 
the Petroleum Division of mining en- 
gineers that even in event of war, 
the U. S. will have all the oil it 
needs for at least 10 years without 
synthetic production. Synthetic fuels 
will appear only when they can com- 
pete economically with petroleum 
products or when petroleum can no 
longer meet demand. He said syn- 
thetic gasoline cannot compete today. 

In his forecast that oil resources 
would meet all national needs until 
at least 1961, Mr. Solliday reported 
that Stanolind estimates the coun- 
try’s net demand for oil will rise 
to 84 million b/d by 1965, and to 
9.1 million by 1975, compared with 
1949 consumption of 5.9 million b/d. 

Speaking in the same vein, but 
limiting his views to Texas, Railroad 
Commissioner Ernest O. Thompson 
told Houston Traffic Club that Texas 
again is in a position to produce 80% 
of any needed emergency oil “just as 
we furnished from Texas 80% of the 
oil for World War II.” He said the 
state has “fully recovered in our oil 
producing ability all the losses’ of 
the last war. 

Also on the Supply side, API re- 
ported refinery crude runs were in- 
creased 116,000 b/d during the week 
ended Oct. 1 above the average for 
the previous week. Crude production 
rose 15,400 b/d; gasoline stocks in- 
creased by 633,000 bbls.—the first 
gain since tourist demand started in 
the spring of the year. 

Inventories of residual dropped 
188,000 as demand rose in the wake 
of the coal strike. Gas oil and dis- 
tillate fuel oil stocks rose 2,081,000 


America Unlimited—Hor Robert S Kerr 

S. senator, Oklahoma 

What of Tomorrow?—<Admiral Louis E 
Denfeld, chief of naval operations member 


joint chiefs of staff 
Integration in American Industry—Edmund 
P. Learned, professor of business administra 
tion, Harvard Graduate School of 3usiness 
Administration 
Thursday, Nov. 10 


10 a.m.—Executive Committee of the Board 


of Directors: Private Dining Room 2, Stevens 
Hotel 

10 a.m.—Fuels of the Future, Division of 
Refining: Grand Ba Room, Stevens Hotel 


Presiding, Chester F. Smitl Standard Oil C« 
(New Jersey 
Fuels—Their Present and Future Utilization— 


William M. Holaday ny-Vacuum Oil Co 
Inc 

Liquid-Fuel Supplies and National Security— 
Walter G. Whitman Massachusetts Institute 


of Technology 

Report of Division’s Nominating Committee 
—H. F. Glair Standard O Co (Indiana) 
‘hairman 

Election of Members of the General Com- 
mittee of the Division of Refining. 


All National Demands 
Solliday Forecasts 


bbls. and kerosine rose by 581,000 
bbls. 

In Washington, the 3ureau of 
Mines forecast a probable 205,000 b/d 
lesser demand for domestic crude oil 
during the fourth quarter than it had 
originally estimated, along with a 
“downward trend in oil exports and 
an increase in oil imports over pre- 
vious forecasts.” 

Bureau figures domestic crude de- 
mand may approximate only 5,250,000 
b/d instead of 5,455,000 b/d. 

Reasons assigned unofficially by 
bureau for various probable shifts in 
demand are (1) a lesser gain in total 
U. S. demand than previously antici- 
pated, now figured at only about 1% 
for all of 1949 over 1948; (2) coal 
strike at time when residual stocks 
are down; (3) need of certain com- 
panies for dollar exchange, which 
prompts them to move both crude 
and refined products, mainly residual 
fuel, here for sale, and (4) lessened 
export demand resulting from cur- 
rency devaluation 


Vandeveer ‘Mergeritis’ 
Story Gets More Notice 


WASHINGTON Story of Allied 
Oil Co. and the reasons for its sale 
to Ashland Oil & Refining Co., as 
told in W. W. Vandeveer’s ‘‘Merger- 
itis’ pamphlet (NPN Aug. 17, p. 25) 
is getting wider and wider circula- 
tion. 

Latest evidence that story has at- 
tracted attention is a front-page ar- 
ticle in Chicago Tribune, written by 
Arthur Sears Henning, Washington 
bureau chief emeritus, quoting from 
portions of the Vandeveer text how 
Federal tax laws forced Vandeveer 
and his partner in Allied to the deci- 
sion to selj out. Earlier, Rep. Coudert 
(R., N. Y.) had printed in the Con- 
gressional Record a Wall Street Jour- 
nal account of Allied’s story. 
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Battle for Oil Import Restrictions 
To Continue, IPAA Members Told 


Association's Supply, Demand Group Says Output 
Of Domestic Oil Can Meet All U. S. Needs in 1949-50 


Special to NPN dicated that no imports are needed 


FORT WORTH —The threat of im- 
ported foreign oil to domestic pro- 
ducers and resolutions aimed at oil 
importing companies and the pro- 
posed American oil loan to Mexico 
grabbed the spotlight here last week 
at the 20th anniversary meeting of 
Independent Petroleum Assn. _ of 
America. 

One thing appears certain, IPAA 
will continue its battle for some sort 
of restrictions on oil imports. Russell 
B. Brown, association general coun- 
sel, told the group that the Indepen- 
dent segment of the oil industry will 
lose no time planning a new fight for 
restrictive action on imports. 

To back up its stand on imports, 
IPAA’s Supply and Demand Commit- 
tee came up with figures intended to 
show that the domestic industry 
could meet all U. S. requirements dur- 
ing the 1949-50 winter season with 
no help from foreign oil other than 
190,000 b/d in the first quarter of 
1950. This could be done, the com- 
mittee stated, by producing domes- 
tic crude at “efficient” rates of 5,830,- 
000 and 5,870,000 b/d in current and 
next quarters, respectively, relying on 
domestic natural gas liquids for 
another 460,000 b/d throughout the 
season, and drawing on stocks to the 
extent of 305,000 b/d. 


Forecast Demand 


Committee’s estimate of this win- 
ter’s supply and demand picture fore- 
casts a total domestic and export de- 
mand for all petroleum liquids dur- 
ing the six months ending next March 
31 of 6,710,000 b/d. While this is 
472,000 b/d, or 7.6%, greater than 
last year, it says the expected in- 
crease “is more than offset by the 
estimated reductions in stocks instead 
of the increases of last year” with 
result that total new supply re- 
quired to meet higher demand is 
105,000 b/d or 1.6% less than actual 
new supply during 1948-49 winter. 

Actually, the committee forecast 
does not attempt to indicate the sour- 
ces of new supply required to meet 
demand over the next half-year. This 
is developed, instead, in an introduc- 
tion to statistical table wherein com- 
mittee estimates availability of do- 
mestic production under efficient 
rates of output, finds these “conser- 
vative” in view of the exploration 
and development since the 1948 API 
long-term availability report, and 
reaches conclusion that: 

“Based on these figures it is in- 
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to supplement domestic supply at ef- 
ficient productive rates during the 
fourth quarter and 190,000 b/d of im- 
ports would be required during the 
first quarter of 1950.” 

Committee notes however, in this 
connection, that imports now are ex- 
ceeding 600,000 b/d and may average 
700,000 b/d for the current quarter. 
If imports do reach and hold at latter 
level through next March 31, it adds 
the required volumes of domestic pro- 
duction to meet demand without 
waste would be as follows (in thou- 
sands of b/d): 

fth Qrtr Ist Qrtr 


1949 1950 

Crude oil 5,170 5,400 
Natural gas liquids 420 420 
Total 4,590 5,820 


Hallanan Calls for Action 


Convention also heard NPC Chair- 
man Walter S. Hallanan declare that 
imminent threat that Middle East 
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crude will-be laid down in American 
harbors at cheaper prices than now 
exist, as a result of recent evalua- 
tion of the British pound, makes it 
more imperative that imports be 
brought into line with domestic de- 
mand. He called for action trans- 
lating oil policy into “effective reali- 
ty, and this should be done at once.’” 

At the same time as he cited the 
dangers in continued high imports 
he expressed apprehension over the 
use of American taxpayers’ dollars 
to finance European oil production 
and refining facilities that are captur- 
ing American export markets. “This,” 
he said, “is nothing more nor less 
than a form of national suicide.”’ 


Resolutions Adopted 


The convention adopted several 
resolutions including these: 

1—A charge that American oil im- 
porting companies are using “pres- 
sure” tactics resulting in the de- 
triment of national security and de- 
struction of domestic oil market. 

2—Voted to consider requesting a 
congressional inquiry into political 
activities of importing companies. 

3—Vigorously opposed the proposed 
American oil loan to Mexico. 

4—-Approved the “purpose and in- 
tent” of the Kerr-Thomas amendment 
to the Natural Gas Act. 


Congress Won't Act on Oil Imports in 1949 


But Fight to Get Restrictions Continues 


NPN News Bureau 

WASHINGTON—W ith Congress 
driving for an early adjournment, the 
next showdown on the imports ques- 
tion now definitely is off at least 
until early next year, but the con- 
troversy goes merrily on just the 
same. 

Heaping the latest fuel on the fire 
was the State Department, with a 
report declaring its view that, while 
imports probably will increase, so, 
too, will the total demand for do- 
mestic oil; hence restrictions on im- 
ports “are unnecessary and would be 
both unwise and detrimental to the 
interests of the petroleum industry 
and of the U. 8S.” 

To members of the Texas con- 
gressional delegation leading the 
anti-imports fight on Capitol Hill 
this, however, added up to just an- 
other brush-off. 

A representative of one of the ma- 
jor companies with large interests 
overseas also stepped into the con- 
troversy by asserting, at Los Ange- 
les, that the proposal to impose a 
quota on foreign oil is all “wrong” 
because “it defeats the nation’s long- 
range needs and works against fu- 
ture military security.” 

He was Harry D. Collier, Califor- 


nia Standard board chairman, who 
declared in an address that the U. S. 
is fortunate that foreign development 
of new crude oil sources has been 
led by Americans. 

“Thus oil is available for us, either 
to use ourselves or to ease the drain 
on our own resources,” said Mr. Col- 
lier. “Our international position would 
be a lot weaker if this development 
had come from other sources.” 

And—back in Washington again 
Sen. Lodge (R., Mass.) disclosed he 
is preparing a resolution calling for 
an investigation to establish a “bal- 
ance” between domestic production 
and importation of natural resources, 
particularly petroleum. 

“In the case of oil,” said the sen- 
ator, “it would be a bad thing to 
get all of our oil from abroad and 
let our domestic oil sources dry up. 
On the other hand, it would be a bad 
thing to depend entirely on our own 
oil resources. Is not (he suggested) 
the whole question of balance be- 
tween exploration and conservation 
one which should be preceded by a 
study by a group of the type of the 
Temporary Economic Committee or 
of the Hoover Commission, leading 
eventually to action by the Con- 
gress ?"’ 
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W. L. Mellon, Former Gulf Oil Board Chairman, 
Dies at 81; Began Petroleum Career in 1889 





Mr. Mellon 


William Larimer Mellon, for 18 
vears chairman of board of direc- 
tors for Gulf Oil Corp. and its ac- 
tive head for 45 years, died at his 
Pittsburgh home Oct. §&. Fighty- 
me years old, he had retired as 
yoard chairman on May 26, 1948 
see NPN June 2, 1948, p. 21). 

Son of James Ross Mellon and 
Rachel Larimer Mellon, grandson of 
Judge Thomas Mellon, founder of 
the original T. Mellon & Sons, Ban- 
kers, he began in oil in 1889 by 
aunching a crude oil drilling and 
transportation business in western 
Pennsylvania. Competitive difficul- 
ties resulting from shipping crude 
n tank cars led him to build a pipe 
line to the Atlantic Seaboard. Mr. 
Mellon soon sold his oil interest and 
for a brief period he built and op- 
rated interurban street railways in 
Pennsylvania. 

With the discovery of petroleum at 
Spindletop, Texas, in 1901, he helped 
‘onsolidate various oil interests in 
Texas and was made director and 
ice president of the new Gulf Oil 
‘orp. In 1909 he was elected presi- 
lent Twenty-two years later, in 
April, 1931, he was elected chairman 
* the board of directors and ap- 
pointed chairman of the executive 
ommittee. Under his leadership, 
Gulf Oil became the world’s fourth 
largest oil producer, employing more 
than 42,000. 

Once a powerful political figure in 
Pennsylvania, although never an of- 
tice holder, he held influential posi- 
tions with many companies, including 
iirectorships in Ligonier Transporta- 
tion Co., Ligonier Valley Railroad, 
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Mellon National Bank & Trust Co., 
Monongahela Light and Power Co. 
and National Union Fire Insurance 
Co. 

Mr. Mellon took an active interest 
in civic, charitable and educational af- 
fairs throughout his life. He served as 
trustee of Carnegie Institute of Tech- 
nology and trustee of Carnegie Insti- 
tute and Carnegie Library in Pitts- 
burgh: He set up the W. L. and May 
T. Mellon Foundation, which this year 
endowed a $6,000,000 graduate school 
of industrial administration at Car- 
negie Tech. A $300,000 grant for a 
dormitory at Washington and Jeffer- 
son College has also been provided. 


tobert Graffen Wilson, 76, head of 
William M. Wilson’s Sons, Inc., manu- 
facturer of gasoline pumps and stor- 
age tanks, died Sept. 25. Mr. Wil- 
son, whose home was at Wayne, Pa., 
had been with the company 61 years. 
The company was started by his 
grandfather in 1819. 

A ‘ * 

Emil J. Rengo, 56, Rengo Service 
Stations, Kaleva and Manistee, Mich., 
died Oct. 7 in an accident believed to 
have been caused by a heart attack 
while driving alone in his car. He 
started in the oil business in 1916 
with one of the early service stations 
in his part of the state and in 1924 
became an oil jobber. At the time of 
his death he was in business with his 
brother John and a son, Robert. He 
was active in the Michigan Petroleum 
Assn. and for several years served as 
its director. . .Also surviving are his 
wife, Sadie, and a son, Raymond, a 
senior at Michigan University. 
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Lester O. Hamrick, 69, died Oct. 1 
at his home in Lattimore, N. C. He 
had been associated with his brother 
for the past 30 years in the opera- 
tion of the Lattimore Oil Co. He was 
vice president of the M. & J. Finance 
Corp., and a director of the Blue 
Ridge Insurance Co. Mr. Hamrick is 
survived by his widow, a son and 
two brothers 


Consumers Co-op Plans 
Oil Facility Expansion 


KANSAS CITY--Consumers Co- 
operative Assn. during coming year 
expects to invest $3 million for ad- 
ditional crude oil production, may 
modernize ‘world’s first complete co- 
op owned refinery” at Phillipsburg, 
Kans., and will embark upon “an ag- 
gressive educational and merchandis- 
ing promotion program,” according 
to Howard A. Cowden, Consumers 
president and general manager. 


Mr. Cowden told co-op audiences 
at district meetings at Aberdeen and 
Sioux Falls, S. Dak., that margins in 
the petroleum industry last year 
shifted from refining to retailing, as- 
serting: 

“Those oil co-ops which used CCA's 
auditing and business analysis serv- 
ice last year showed local (or operat- 
ing) savings of $23,000_apiece, on the 
average, and only $13,000 in 1947-48. 
So most of the money which CCA 
didn’t make this past year. is still in 
the family.” 

Mr. Cowden previously had report- 
ed preliminary figures for 12-month 
period ended Aug. 31 showing that 
CCA’s net savings this year would 
be only $8 million compared to $8.3 
million last year. The $8 million fig- 
ure, he said, is “near the break-even 
point.” Glenn S. Fox, assistant 
general manager in charge of finance 
and organization, explained that CCA 
was at “break-even point’? because 
“prices dropped faster than the costs 
of production.” 

Other preliminary figures present- 
ed by Mr. Cowden showed total as- 
sets of CCA increased from $40.5 
million to $48 million, members’ equi- 
ties rose from $21.5 million to $23 
million, sales climbed from $54 mil- 
lion to $55 million ‘‘yet were up al- 
most 20° on the basis of gallons of 
gasoline, tons of feed, cars of lum- 
ber, number of tires, etc.” 


Houston Fire Chief Lauds 
Safety of Self-Serves 


Self-serve stations in Houston last 
week received a pat on the back from 
Fire Marshal Press Clooney who has 
inaugurated a campaign to educate 
the oil industry and the public to 
dangers of inflammable vapors. He 
said the three self-serves operating 
within city limits are observing every 
fire regulation “to the letter” and 
“are as safe and efficient as the con- 
ventionally operated stations, if not 
more so.” 

However, Marshal Clooney warned 
all station operators against corrosion 
in the locking device of automatic 
cutoff nozzles, noting that small pin 
used in the device should be cleaned 
and oiled daily. ‘“‘We reserve the right 
to rule out the use of such nozzles 
where violations of maintenance regu- 
lations are observed,” he said. 

Forty-five minute free lectures and 
demonstrations are being given by 
the Houston fire department on the 
hazards involved in handling petrol- 
eum and chemicals exuding inflam- 
mable vapors. 

Meanwhile, in California, state en- 
forcement officers have begun issuing 
citations in Los Angeles Basin or- 
dering removal or alteration of cut- 
rate gasoline price signs at both self- 
service and conventional _ stations. 
(See Pacific Coast column on p. 15.) 
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Industry Has an Obligation to Public and Itself 


To Refute Fallacious Truman Welfare Propaganda 


HE character of the fight the Truman Welfare State 

administration is putting up for the tidelands against 
the heretofore respected rights of the states strongly 
suggests that all who believe in a free and truly demo- 
cratic state might well look much further for the under- 
lying motive of the administration. 


The oil industry particularly should look further into 
the matter because if Truman wins this fight, and if he 
succeeds in getting Federal Power Commissioner Olds 
who believes in Washington’s control of all natural gas 
prices even at the well—-back on that commission, Tru- 
man will be further down the road to his oft-proclaimed 
Welfare State than the general public may realize. And 
then if Truman should, either from this or the next 
Congress, get any fair part of all the freedom of spread- 
ing this country’s money over the world in such places 
and such quantities as he alone sees fit under his world 
welfare plan, we are liable to wake up in a few years 
realizing that England has nothing on us in government 
controls and that dictation as in Russia is right here. 


Ever since ex-Secretary of the Interior Ickes saw the 
opportunity for putting the government into the oil busi- 
ness during the Roosevelt administration by seizing the 
tidelands, that administration and the present one have 
poured out a constant stream of distorted and even down- 
right false propaganda. They just have not told the 
truth from Roosevelt and Ickes and now Truman, Krug 
and various others down. And industry and those for 
true democracy might just as well get to saying so in 
plain language otherwise the public is liable not to get 
the straight of it. 


One of the last adjuncts of the Welfare State to fly 
off the handle is Solicitor General Perlman who makes 
all the usual sensational charges customary with the 
Truman administration, against all who oppose in any- 
way having the states who have owned them since the 
formation of this country turn the tidelands at once over 
to the federal government without more ado. According to 
Perlman, no one is honest except himself and only nefari- 
ous interests are opposing Truman and himself in this 
tidelands fight. Secretary of the Interior Krug joins in 
the same kind of testimony. (The reader will find the 
details in the news pages, this week and last.) Krug, be 
it also remembered, has been trying to put his depart- 
ment into the synthetic fuel business on a multimillion 
dollar scale, backing his demands up with a lot of equally 
false propaganda. 

These and many other things at Washington very prop- 
erly raise the question for the American people: Is Tru- 
man trying to set up a dictatorship of labor and so- 
cialism ? 


Industry's obligation, if it does not want to be swamped 
by these anti-American forces, is to see that the public 
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at all times gets the facts, and to have competent rep- 
resentatives at Washington to challenge the false state- 
ments, as well as the false doctrines, of the White 
House. 


. 


Coal’s Endorsement of Olds a Move to Tie 
Up a Competitor in Federal Strait Jacket 


Y the time this is printed the Senate may have voted 

on the nomination of Leland Olds, radical New 
Dealer, for reappointment to the Federal Power Commis- 
sion. Whether he wins or loses, Mr. Olds will have the 
distinction of having been given one of the nuttiest en- 
dorsements in the history of presidential-Senate fights 
over appointment confirmations. 

Charles A. Owen, president of the National Coal Assn., 
whose members lose business every time more natural 
gas is made available to the public, told the Associated 
Press that Mr. Olds has been ‘“‘very sound” in his treat- 
ment of natural gas matters before the Federal Power 
Commission. Mr. Owen said it was the sentiment of the 
coal association that Mr. Olds should be kept on the FPC 

And why not? If he had his way, Mr. Olds would bind 
up the natural gas industry in his own brand of red—and 
we do mean red—tape so that natural gas no longer 
would be a formidable competitor to coal. His record on 
the FPC shows that he wants to bring the whole natural 
gas industry under the thumb of federal regulation. He 
wants to control prices, which would have the effect of 
thwarting the incentive for producers to put natural gas 
into interstate pipe lines. 

J. S. Upham, president of the Ohio Oil and Gas Assn 
and one of the scores of state officials and Independent 
oil men who testified against Mr. Olds’ nomination, 
summed it up this way: 


“The application of the theories of Mr. Olds in regu- 
lating the natural gas industry could immediately bring 
about economic havoc among thousands of small well 
owners, would lessen exploration and development ac- 
tivity resulting in greatly reduced supplies of gas, would 
wreak hardship upon land and royalty owners, producers, 
industrial and domestic consumers and prevent the 
proper conservation and utilization of one of the nation’s 
most valuable and vital resources.”’ 


It is no surprise that Mr. Owen and his coal producing 
association think that Mr. Olds has been “very sound” on 
natural gas matters. Given time and authority, Mr. Olds 
might eliminate natural gas from the fuels picture. 


But it is astonishing that the coal people would pub- 
licly admit in effect that their own industry is so back- 
ward that they are stooping to fight the competition 
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of natural gas by urging a high government position for 
a man who would regulate natural gas into impotence. 
It is equally astonishing that they would confess such 
selfishness as to want this radical, power-hungry bureau- 
crat reappointed to the Federal Power Commission so 
he could continue to be “very sound” in his treatment of 
natural gas matters. 

While the coal industry has offered the home-owner 
dirty trucks, noisy coal chutes and coal dust, the natural 
gas, LP-gas and fuel oil industries have offered good 
service, quiet delivery and cleanliness. While the coal 
people have done little compared to oil to improve either 
their methods of digging coal and practically nothing in 
their treatment of it, the oil and gas companies have 
modernized equipment and improved their product all 
down the line. 

In order to stay in business, hundreds upon hundreds 
of coal merchants have turned to oil. Their coal sup- 
pliers did nothing to help them hold their market. The 
coal suppliers had virtually no research or sales planning. 
These merchants, therefore, did the sensible thing of get- 
ting into a modern and aggressive industry—oil heating. 
A few weeks ago, the NATIONAL PETROLEUM NEWS news 
desk noted that a fuel oil manager for a large oil com- 
pany was scheduled to speak before a “solid fuels associ- 
ation.” Thinking that some error had been made, the news 
desk inquired and learned that now all but a handful of 
members of this “solid fuels association” are primarily in 
the oil business. 

This competition from oil and gas has been painful to 


the coal producers and to John L. Lewis. They would 
like to drag the other fuels industries down to their 
level. The endorsement given Mr. Olds would indicate 
that they will stop at nothing 

It is to the credit of fuel oil distributors, who face 
natural gas competition, that they are not thinking along 
similar lines. They are worried, to be sure, in those 
areas into which natural gas is now coming. But they 
are talking about better selling, better equipment, better 
service. They are not talking about trying to regulate 
natural gas out of business by indorsing a man of Mr. 
Olds’ stripe for high government office on the grounds 
that he has been “very sound’ in his treatment of a 
competitor. 

The fuel oil industry has too much ingenuity and too 
much spunk to want to fight a competitor by putting him 
in a federal straitjacket. 





Thinking is the hardest work there is, which is 
the probable reason so few engage in it—Henry 
Ford. 

Comments on editorials are welcomed always. 
Please address comments to Warren C. Platt, Ed- 
itor, NATIONAL PETROLEUM NEWS, 1213 West 3rd 
St., Cleveland 13, Ohio. 
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. bona fide owner; 
National Petroleum News reason to believe that 


sociation, or corporation 


hold stock and se- 


other than that of a Southeast Terminals Plan 
this affiant has no 
any other person, as- 
has any interest di- 


Constructing New Storage 


Statement of the ownership, management, rect or indirect in the said stock, bonds, or mpw ww . : 
and circulation required by the Act of Con- other securities than so stated by him. r ~ el ry ll iste “oan 
gress of August 24, 1912, as amended by the 5. The average number of copies of each WASHINGTON — Southeast Ter- 
Acts of March 3, 1933, and July 2, 1946 (39 issue of this publication sold or distributed, minals will construct a new 25,000- 
U.S.C. 233) of National Petroleum News through the mails or otherwise, to paid sub- ss a 
published weekly at Cleveland, Ohio, for scribers during the months preceding the bbl. storage tank on the Camp Croft 
October 1, 1949 date shown above (This information is Highway in Spartanburg Ss. C., for 

1. The names and addresses of the publisher required from daily, weekly, semiweekly, and : ‘ ~ ; : a 
litor tila > aes aags ui > eae triweekly newspapers » 13,622, Pure Oil Co. Southeast handles pe- 
editor managing editor, and business mana- (Signed) Kraft 
gers are 7 Zusiness Manager troleum products transported over 


Publisher, The National Petroleum Publish- 
ing Company, Cleveland, Ohio 

Editor, Warrén C, Platt, Cleveland, Ohio 

Managing editor, None 

Business manager, A. E, Kraft, Cleveland. (My 
Ohio 
2. The owner is: (If owned by a corpora- 
tion its name and ‘address must be stated 
and also immediately thereunder the names 
and addresses of stockholders owning or hold- 
ing 1 percent or. more of total amount of 
stock If not owned by a corporation, the 
names and addresses of the individual owners 


other unincorporated firm, its name and ad- 
dress as well as those of each individual 
member, must be given.) 

The National Petroleum Publishing Com- 
pany, Cleveland, Ohio 

Warren C. Platt, Cleveland, Ohio 

Bess H. Platt, Cleveland, Ohio 

Margaret Platt Boulton, Cleveland, Ohio 

Klizabeth Platt Maison, Boston, Mass 

\. BE. Kraft, Cleveland, Ohio 

The known bondholders, mortgagees, and 


Sworn to and subscribed before me this 
27th day of September, 
(Signed) 


commission expires 


Sohio Begins Construction 
Of Toledo-Fostoria Line 

A new 38-mile 8” 
must be given. If owned by a partnership or line is being constructed from To- 
ledo to Fostoria, Ohio, S. H. Elliott, 
(Ohio) vice presi- 


oil products pipe 


Standard Oil Co. 
dent, said last week. 

The Sohio line, which will be used 
for gasoline, kerosine and fuel oils, 
will cost $700,000. It will parallel ex- 
isting 6” line between the two cities 


Plantation Pipe Line. The company 


1949. expects to c . vane . 
een tae Stain xpects to construct the new tank 


Notary Public 
May 12, 1950.) 


within the next 90 days, increasing 
storage capacity to 145,000 bbls. 


The new tank will give Southeast 
a total of 10 tanks of from 8,000 to 
20,000 bbls., the largest grouped stor- 
age in Spartanburg. The company 
plans to build new tanks at Belton, 
S. C., and Charlotte, N. C., also. Sep- 
arate storage facilities and shipping 
lines are maintained for each receiv- 
ing company served by Southeast. 
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company as trustee or in any other fiduciary to move oil produc ts in both direc- come directors of Jersey Standard on 
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ANNOUNCING A REVOLUTIONARY NEW PORTABLE FORMS-HOLDER 


MWiaional’ S\\P-PAK’ 


WITH SMOOTH, HARD WRITING SURFACE AND EXCLUSIVE HAND-REST 


























Left: Double-Lid Model 

D-815-N National SLIP-PAK* for 
forms up to 812” x 1134”. An in- 
closed clipboard with self-contained 
filing compartment. Ideal for work 
orders, estimates, inventories, and 
other on-the:job writing where 
large forms are required. Easily 
carried under one arm, when free 
use of both hands is desired. 










+ Above: Single-Lid Model S-30 
National SLIP-PAK* for forms up to 
358” x 7”. Holds as many as 50 sets 
of triplicate forms of any type 

book or loose-leaf. Filing space for 
60 sheets. Fits easily in jacket pocket. 


‘ Foume! 














HERE'S HOW SLIP-PAK* WORKS: Two other Standard sizes : 
Single-Lid Model S-40 for forms up to 4%4” x 7”. 
Double-Lid Model D-30 for forms up to 358” x 6%4”. 


(All form dimensions are maximum. Each SLIP-PAK* takes 
a wide variety of smaller forms.) 


Wherever forms are written by hand, National SLIP-PAK* 
combines speed and convenience with clearer, more 
legible records. When closed, National SLIP-PAK* protects 
your forms from dirt, dust, weather, and handling. 


Laue” 6 «d|« Poe Note the “extended hand-rest,” exclusive SLIP-PAK* feature. 
When writing at the bottom of a form, slide the lid back, 

le and it becomes a hand-rest which assures more legible 

, writing. National SLIP-PAK* is simple to use . . . reloads in 

10 seconds . . . no hinges, levers, or gadgets! oe 


, Priced from $2.75 to $5 plus 
\ = taxes and postage (in United 


States, only). Order yours to- 

day from your nearby National 

E h Regist flice. 

When writing near bottom of forms File copies in secure, convenient, self- Cas egister Company office 


j MACHINES 
extend lid as a hand-rest. contained filing compartment. Or, write to the Company at CASH REGISTERS © ADDING 
Dayton 9, Ohio. ACCOUNTING MACHINES 


THE NATIONAL CASH REGISTER COMPANY. 
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Heil Stainless Steel Trailer- 

ized Tanks can be used for 

transporting milk, liquid su- 

gar, corn syrup, a wide vo- 
riety of acids, etc. 


Heil Cruiser Truck Tanks 
have year-around util- 
ity. They are ideal for 
double-duty city opera- 
tion for delivering gas, 
or fuel oil or both 
Capacities upto 2100 
gallons. 


Heil Meteor Jr. Truck Tanks 
ore designed primarily for 
rural delivery. Can carry 
four or five products—gaso- 
line, kerosene, diesel oil, 
fuel oil. Also used for city 
delivery. Capacities up to 
1200 gallons. 








Heil Comet Truck Tanks 
are designed for dual- 
purpose delivery of gas 
and /or fuel oil. Capac- 
ities to 1900 gallons 










5600-gallon Heil Trailerized Tank 
with tandem axle. The tandem axle 
permits proper distribution of axle 
weight to conform with specific 
road laws. 





.-. use HEIL Trailerized 
and Truck Tanks to cut 
your liquid-handling costs 


No matter what kind of 
liquids you haul — petroleum prod- 
ucts, printing inks, milk, acids, dyes, 
liquid sugar, chocolate, wine, vine- 

gar, asphalt, hydrogen-peroxide, 

brine solutions, edible oils, molasses, 
paint, formaldehyde, etc. — you can 
haul it for less in a Heil tank. 


HEIL Trailerized Tanks: 


Capacities range from 1500 to 8000 
gallons — single or tandem axles. 
Trains are available to provide even 
greater capacity so that there’s a Heil 
tank for any liquid . . . for any hauling problem. 
Ever since Heil built the first frameless transport, 
Heil tanks have been the standard of comparison. 
There is none simpler in design — maintenance 
costs are lower. None with fewer feet of welding 
— there’s less chance for leakage. None with fewer 
square feet of metal. None lighter — that’s why 
Heil Trailerized tanks carry more payload with no 
increase in weight. That’s why three out of four 
orders are repeat orders from satisfied customers. 


HEIL Truck Tanks: 


Capacities 800 to 2100 gal. in four different model 

styles to fit your distribution needs. Features: 
Smart streamlined appearance. One-piece, all-weld- 
ed boltless design. Greater beam strength. Lighter 
weight. Lower maintenance. 


Put your money in your pocket. Reduce your 
liquid-hauling costs with Heil Tanks. Order to- 
day from your nearest Heil distributor. Write us 
for latest literature. 


\ 
\ 
\ 
\ 
\ 
\ 


‘THE HEIL co. 


DEPT. 37109, 3037 WEST MONTANA ST., MILWAUKEE 1, WISCONSIN 
Factories: Milwaukee — Hillside, N. J. 
District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, 
Chicago, Minneapolis, Kansas City, Dallas, Los Angeles, Seattle 


Heil Whippet Truck Tanks 

are for fuel-oil delivery 

service. Capacities to 
1600 gallons. 
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Oil Tank Trucker Finds Driver Safety 
Program Pays Off in Good Will, Profits 


Expenditure of $40,000 in Safety Budget Reflected Favorably 
In Profits and Public Relations, Ruan Transport Reports 


Driver safety programs have a three-fold purpose: 

1—To provide the trucking operator with the safest 
and most economical operation possible; 

2—-To maintain and improve employe relations by pro- 


driver safety program which is recognized by the truck- 
ing industry as one of the best. Because the pro- 
gram has produced results and is applied in the field 
of petroleum hauling, NPN presents a series of two ar- 
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viding the safest working conditions possible for em- 


ployes; 


3—To promote good public relations, 
growing criticism by the public of the trucking industry 


as a whole. 


Ruan Transport Corp., Des Moines, 


By HOLGER RIDDER 
NPN Staff Writer 


Ruan Transport Corp., Des Moines, 
is beginning the fifth year of its 
driver safety program. A budget of 
about $40,000 has been set up for 
the program. 


Is an investment of this size, by 
a company employing about 250 
drivers, worth while ? 

John Ruan, president of the com- 
pany, answers the question this way: 

“We have a sizable outlay devoted 
to drivers for training purposes, but 
where could you spend $40,000 to any 
better advantage? We consider our 
drivers the most important part of 
our organization. We spend more 
money on driver salaries than any 
other expense, so why shotldn’t we 
expect to invest money through a 
safety and driver training program 
to make these men better handlers 
of equipment and better company 
representatives? We have found that 
correctly administered, money in- 
vested in this intangible object of 
safety and driver improvement will 
absolutely refiect in your profit and 
loss statement at the completion of 
your fiscal year, to say nothing about 
its value from a public relations 
standpoint.” 


Ruan’s safety program involves 
five principal factors: 
1—Employment of a full-time 
safety director and four full-time 
driver supervisors, with each su- 
pervisor responsible for the train- 
ing and safety instruction of driv- 
ers at two or three terminals. 
2—Quarterly safety meetings 
conducted at each terminal by 
the safety director. 
3—Inclusion of the drivers’ 
families in the safety program. 
4—-Enforcement of a strict pre- 
ventive maintenance program, 
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has set up a 


ticles telling: 


counteracting 
and 


Second, the 


First, how the program was set up and how it works, 


results obtained and hov! they have af- 
feeted employe and public relations. 





Bettendorf, Iowa, terminal manager, Russell Stewart (right), engages in a monthly 


interview with Gus Cornell, holder of six-year safety award operating out of Ruan’s 


Bettendorf plant 


controlled by weekly orders from 
the Des Moines office, whereby 
each tractor-trailer unit is thor- 
oughly inspected and overhauled 
at regular mileage intervals. 


5—Annual safety banquets at 
each terminal, where drivers re- 
ceive safety awards based on the 
driver’s safety record for the past 
year, or number of years. 


One of the primary reasons for the 
success of the Ruan safety program 
has been the co-operation of drivers, 
once the program was set up and 
fully explained to them. But to make 
any program work, 
of men must be hired to direct the 
program and assist 


the right type 


in seeing that 


the right type of men are hired to 
handle the company’s equipment. 
Next, the men must be instructed 
fully on What the company expects 
of them and what they can expect 
from the company. 


How Ruan Program Developed 


A chronological account of the de- 
velopment of Ruan’s safety program 
tells how this was accomplished. 


The safety and driver training pro- 
gram did not spring up overnight. 
In September, 1945, Mr. Ruan ap- 
pointed George Hutchison safety di- 
rector. (It was not until last year 
that Driver Supervisors Myron Mark- 
er, Joseph Roach, Cecil Millard and 
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Driver Safety Program 








John Raun 


Byron Laird were appointed to round 
out the safety staff.) 

No extensive panning had been 
done at the time. A program of per- 
sonal contact was started, with Mr. 
Hutchison riding with every driver, 
talking to them about insurance 
costs, answering questions as to the 
future of the business, and just get- 
ting acquainted with the drivers. 

Nine months elapsed before every 
driver was contacted. Through trial 
and error a program of hiring new 
men was developed. The safety as- 
pect became evident and terminal 
managers became more and more ac- 
tive in acting as safety directors at 
their own terminals. 

A cash bonus plan was set up for 
1946, under which drivers were given 
cash awards on the basis of safety, 
mechanical maintenance of _ their 
units, adhering to schedules, personal 
attitude and appearance, and appear- 
ance of the units. 

Early in June of this year Ruan 
Transport drivers received $6,000 in 
safety bonus money at the end of a 
12-month intensified safety campaign. 

With the employment of driver su- 
pervisors, terminal managers were re- 
lieved of the burden of safety and 
driver instruction, but still play an 
important role in the over-all pro- 
gram. 

Under Ruan’s hiring procedure, the 
manager or safety director handles 
the initial interview with the appli- 
cant. If acceptable after this in- 
terview, the applicant fills out a pre- 
liminary application, aided by the 
terminal manager or driver super- 
visor. The prospective driver is given 
two tests in conjunction with the 
preliminary application, One is a 
test in traffic and driving knowledge 
(developed by Amos Neyhart of Penn 
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State College) and the other a funda- 
mental arithmetic test (see p.30). 

The applicant is scored on the two 
tests and an immediate check is 
made by telephone and wire of the 
references given by the man in order 
to get his record with past employers. 
Telephone check sheets are used (see 
p.32). 

An applicant must pass four checks 
before he ever gets into a company 
vehicle and begins his training. The 
four points he must clear are: 

1—The interview—appearance, min- 
imum age of 25, family status, where 
he lives, background, type of equip- 
ment driven, etc. 

2—Being able to give a concise 
picture of past employment and back- 
ground through co-operative filling 
out of application between the appli- 
cant and the manager. 

3—Passing written tests. 

4—Reference check acceptable. 

Next, the applicant is given a phys- 
George Hutchison ical examination by the company doc- 
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Monthly progresion record (above) on drivers, in addition to pertinent and perma- ' 
nent data on driver, keeps the terminal manager constantly informed as to the 
driver's performance on the job. Reproduced at bottom is the back side of the 

record card, showing how a driver is rated : 
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NOW —a MARLOW Self-Priming Centrifugal | 


power take-off tank truck pump! 


QUIET SM00 
, TH 








as 


For the first time, truck engine idling speed is 
converted to the smooth, quiet, high capacity self- 
priming centrifugal operation so long sought in a 
pump by major and independent petroleum handlers. 


As in the Esso tank truck installation shown, 
a specially designed, built-in gear increaser permits 
direct coupling to the power take-off. Pumping is 
fast yet extremely quiet. 


Marlow’s free-flow design and exclusive “‘dif- 
fuser” priming method enable this new Marlow 
to prime and purge itself automatically. It doesn’t 
vapor lock. It has no auxiliary priming devices . 
nothing to get out of order. It can pump one 
compartment after another without attention. 


And since the pump does not depend on close 
tolerances or sliding surfaces, a longer, trouble-free 
life is assured. Furthermore, the self-compensating 
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shaft seal — a Marlow exclusive — provides a safe, 
drip-proof seal. 


Note the simple construction of the gear in- 
creaser. It is this compact specially made helical 
gear unit that helps keep the operation virtually 
noiseless — and the flow as steady as Niagara. 


This efficient, ruggedly constructed pump, com- 
plete with gears, is made in 2- and 3-inch sizes, 
capacities from 20 to 200 GPM, high and low 
pressure, flanged or threaded connections. 

For more details about the full Marlow line 
of pumps for handling petroleum products, including 
this new Type G power take-off pump, write for 
the new bulletin, “Petroleum Product Pumps.” 


MARLOW PUMPS - RIDGEWOOD, N. J. 
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tor. However, during the interview 
the applicant is asked questions con- 
cerning his physical condition, the 
date of his last ICC physical exami- 
nation, etc., so some idea of the man’s 
physical condition is obtained before 
hiring him. 

If the new applicant passes pre- 
liminary screening, he is turned over 
to the driver supervisor for the first 
check run. On this run the super- 
visor checks the applicant on: 

Appearance and attitude; general 
courtesy; driving ability; care of 
equipment; signs and signals; bad 
habits; conversation with agents; 
handling of gears; loss of time; at- 
titude toward company and employes; 
handling of unit in close quarters; 
and determining if the driver is ac- 
cident conscious. The supervisor has 
a standard form on which he checks 
these points. 

Driver Supervisor’s Responsibility 

In checking the applicant, the 
driver supervisor’s job is to: 

Show the driver in every detail 
how he is expected to handle the 
job and of what duties the job con- 
sists; observe his driving habits and 
ability; fill out a report on the check 
run, 

On the check run the 
is dispatched with a 


applicant 
load as if he 





Driver's Math Test 


Simple arithmetic test given 
by Ruan to driver applicants in- 
cludes such questions as these: 

How many hours is it from 
8 a.m., May 27, to 10 p.m. July 
3? (May has 31 days and June 
has 30). 

If four 3-ton trucks require 
three trips apiece to remove a 
pile of scrap, how many simi- 
lar trucks making only one 
trip each would be required to 
remove half the pile? 

An airplane flew 3 miles in 
72 seconds. How many miles 
an hour is that? 

What seven coins add up to 











25c? ( ) Halves ( ) Quar- 
ters ( ) Dimes ( ) Nickels 
( ) Cents. 
were a regular driver, except that 
he is accompanied by the driver 


supervisor. In the trip from the 
terminal to the pipe line for loading 
the supervisor often can tell if an 
applicant is capable of handling a 
large transport truck. If he is not 
capable, the check run ends there. 








e look will tell you 


buy a 


Southern 
Truck Tank 


One look and you'll want your com- 
pany name on a streamlined, new 


Southern Truck Tank .. 


service at lower cost. 


. and you'll 
be convinced you made a smart buy 
when you check the record of its eco- 
nomical operation. By using only job- 
proven designs and highest quality 
materials, Southern’s experienced 
workmen build truck tanks that last 
longer and give more satisfactory 


<> 


SOUTHERN TANK & MFG., INC. 


1501 HAYNES AVE. 
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If the check run is completed, the 
driver supervisor is along for the 
entire five or six-hour run. Ruan 
feels this is sufficient time to deter- 
mine whether a man is qualified as 
@ driver. During the entire run, 
the supervisor is constantly instruct- 
ing the man regarding the job. 

The new driver also is given in- 
struction on operations at the ter- 
minal, learning various phases of 
terminal operation such as apply to 
tires, greasing and mechanical work. 
Following a period of inside work, 
the supervisor gives the applicant 
a second check*® run. During this 


second trip the company operating 
manual is explained. Emphasis is 
placed on the “why” of things as 


they are done at Ruan. 
Regular Follow-up Used 


When an applicant is put on the 
active list by the terminal manager, 
following the driver supervisor’s ap- 
proval and instruction, a follow-up 
is made at regular intervals during 
the 30-day trial period. This follow- 
up includes: 


1—A minimum of two road 
checks during the trial period 
after completing initial hiring 


procedure. 
2-—Assisting the 


manager in 










WRITE TODAY 


for Complete Information 
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giving the driver three tests on 
the company operating manual. 

3—Observing clock charts and 
operational reports made on the 
driver during the 30-day trial 
period. 

4—-Including student check 
trips and 30-day road checks; 
total trips should not be less 
than five. 


Once he is on the job, having suc- 
cessfully completed the 30-day trial 
period, the driver is not forgotten, 
so to speak. At least once a month 
the terminal manager interviews his 
men, discussing with them the job 
they are doing, using as a guide re- 
ports from the driver supervisor, me- 
chanical records, plus data obtained 
through the manager’s own observa- 
tions and that of others. The re- 
sults of this interview are entered on 
a monthly progression card (see 
p. 28). Purpose of the card is to 
show how the man “is growing on 
the job.” 

In addition, operational reports by 
drivers and dispatchers provide the 
terminal manager with a complete 
record of all phases of the driver’s 
performance of his job. These rec- 
ords are kept at the dispatch desk 
at all times. 


Some Old Drivers Retrained 


Where records of performance in- 
dicate the necessity, old drivers are 
retrained by driver supervisors. Ruan 
reports that generally older drivers 
have been receptive to retraining and 
have co-operated with supervisors, 
The approach used may account for 
this. Ruan supervisors explain they 
are on the truck for the purpose of 
attempting to make the company’s 
drivers the best in the business and 
for no other reason. 

In addition to retraining a driver, 
the supervisor maintains personal 
contact with the men. Drivers are 
encouraged to voice any complaints 
or “gripes” they have concerning 
the company. Unless the supervisor 
can answer or remedy these com- 
plaints on the spot, he turns them 
over to the terminal manager. 

Relative to retraining older driv- 
ers, Ruan’s” supervisor’s manual 
makes this point: 

. On every trip the driver su- 
pervisor should spend a portion of 
that time behind the wheel, whether 
it be a veteran driver or a new man, 
in order that the driver can observe 
the way in which the supervisor 
handles the unit. This is important.”’ 

At periodic intervals, drivers are 
given objective tests on the company 
operating manual, the company’s key 
stop operations and material con- 
tained in the company’s weekly bul- 
letin. (Subsequent stories will tell 
more in detail about the company’s 
weekly bulletin and house organ, and 
the company’s key stop operations.) 

Concerning the retraining of driv- 
ers, the men are notified of impend- 
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HANDLE SPLIT LOADS SAFELY 













(With A BLACKMER 
Truck Pump) 


Blackmer Dual 
Truck Pump 
Operates From A 
Single Power 
Take-Off > @& 


Blackmer dual pumps eliminate need 
for expensive dual power take-off. 
Pump which is not delivering circulates 
liquid through built-in relief valve. Non- 
metallic vanes permit continuous bypassing 
or running dry without damage. The shaft 
seal between pumps is self-adjusting with 
safety drain so no contamination can 
possibly occur. 

Other Blackmer features include: Extra- 
size, sealed ball bearings. Dripproof vac- 
uum seal construction. Positive pressure 
control valve. Quiet, nonmetallic sliding 
vanes. 


Quiet ‘Single’ Truck Pumps 


Oil equipment men regard these new Black- 
mer Truck Pumps superior in many ways: 
Nonmetallic sliding vanes operate quietly and are self- 
adjusting for wear. “Hot” gasoline is handled efficiently. 
100% self-priming. No vapor lock. Even discharge pres- 
sure. Very compact. Easy to install. 40, 60 and 100 
g.p.m. sizes. 


SINCE 1904 OIL MEN HAVE RELIED ON BLACKMER 





Blackmer Pumps and related equipment are engineered specifically for petroleum 
products. They are designed to provide longest service at lowest operating “‘cost 
per gallon.” 





Bulk Plant 


Truck Pump POWER PUMPS 


STRAINERS 


Rotary 
HAND PUMPS 
For barrel and skid tank 


use. Blackmer builds the 
largest assortment. 


Capacities to 1500 g.p.m. meet 
all bulk plant pumping needs. 
“Self-adjusting for wear” vanes 
or buckets maintain high Black- 
mer efficiency, lower operating 
costs. 


Write For Sulletin TP 3 -“Rotary TRUCK PUMPS.” 


GRAND RAPIDS 
MICHIGAN 


The most practical, easily 
cleaned, long-life strainer 
for trucks. ‘“Ezy-Kleen”’ 
pot-types for bulk lines 
also available. 


BLACKMER PUMP COMPANY 
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ing retraining by Mr. Ruan, Robert 
toot, the vice president, or at safety 
meetings. At that time the pur- 
pose of retraining is explained, with 
emphasis placed on the fact that 
all drivers will be accorded fair and 
honest treatment by the supervisors. 
Where opposition is encountered in a 
driver, he is called before the safety 
director and terminal manager, who 
explain the program carefully and 
point out that “no one man is going 


+ 


to stop this program.” 

Also, driver supervisors are selected 
from the ranks of drivers. In select- 
ing a supervisor, the men are picked 
on the basis of driving record and 
personality. In brief, he has the 
respect of his fellow drivers and 
carries that with him into his new 
iob 

All Ruan trucks are equipped with 
tachometers and tachographs, These 
are inspected regularly and tell a 
complete story of whether drivers are 
conforming to company rules and 
regulations. Whenever new equip- 
ment is received, especially where 
it may be different from units used 
previously by the driver, a _ super- 
visor makes an instruction trip with 
the driver. This also serves the 
added purpose of a road check on 
that driver. 

In addition to 


instructing and 
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‘Phone Check List 


Telephone check list used in 
checking references of driver 
applicants includes these ques- 
tions: 

Was Mr. em- 
ployed by your company ? 

What were the dates of his 
employment ? 

What was the nature of his 


work? 
He states that he was earn- 
ing $ per when he 


left. Is this correct? 

What accidents did he have 
while working for you? 

What were his reasons for 
leaving ? 
Would you rehire? 
If not, why not? 


> 











checking drivers, 
these duties: 


supervisors 


Learn as much about truck dis- 


patching as possible; regularly 


spect clock (tachograph or tachom- 
eter) charts; make frequent inspec- 
plan to make 
night trips with drivers at regular 
intervals; assist in preparing material 


tions of equipment; 
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TROUBLE-FREE OPERATION 
Developed by Tokheim, leading pump builder for 48 years, 
this pump will handle any petroleum product that pours, and 


HIGH VACUUM PUMP 


MOST EFFICIENT HAND PUMP EVER DEVELOPED 


Here's the most amazing hand pump ever developed. It delivers 
up to 20 gallons a minute, pumps on both forward and back 
strokes, primes easily, pumps a 20-foot vertical lift and does 
these things with a single diaphragm. Easy to operate. No wasted 
motion. Light weight. Simple to service. Low cost. 


many other industrial and commercial liquids. Ice, dict and scale 


will not interfere with its operation. All parts in contact with 
liquid are of non-corrosive materials. Available in drum type models with hose or spout 
outlets, and models for use in pipe lines and with underground storage tanks. 


INVESTIGATE this remarkable pump today. Call your Tokheim representative or write 


the factory for literature, prices and delivery information. 


TOKHEIM OIL TANK AND PUMP COMPANY 


have 







Available in 


numerous models 


for safety bulletins; test new equip- 
ment and give a comprehensive re- 
port to help management in proper 
selection of equipment; build up a 
driver’s file card system on men 
under their jurisdiction. 

The card file provides the super- 
visor with data which teils at a 
glance all about a driver, giving his 
accident record, check trip record 
and other pertinent information. 

Ruan drivers are instructed to 
serve the public whenever the need 
arises, but always remembering that 
their first responsibility is to the 
company and care of the unit being 
operated. Numerous instances of how 
Ruan drivers have assisted motorists 
on the highways have been reported. 
This will be discussed in greater de- 
tail in a subsequent article. 


The Operating Manual 


The company operating manual 
gives the driver a complete guide 
relating to operating regulations, with 
safety stressed. 

Under the heading “Operation of 
the equipment while on the road,” 
are included these points which point 
up safety and courtesy: 

“Don’t crowd anyone when meeting 
or passing. 

“Depress your light beams when 
meeting at night. 


FOR USE WHEREVER 
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General Products Division * 1670 Wabash Avenue « Fort Wayne 1, Indiana m 


CONSTRUCTION WORK 
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“Do not park your truck and trailer 
in heavily congested areas, or on 
heavily traveled streets of cities and 
towns, especially when they are load- 
ed. You are absolutely forbidden to 
take one of these vehicles in a resi- 
lence area. This applies to your home. 

“Do not exceed the speed limit of 
15 miles per hour. You will be per- 
mitted a maximum of 50 miles per 
hour when running for a hill. 


“Do not gang up on the road, Al- 
ways keep ample distance between 
yourself and the next truck or vehi- 
cle except when passing. It is sug- 
gested that there be at least 600 ft. 
distance which will allow plenty of 
time to stop in case of accident. It 
will also allow faster traffic, such 
as automobiles, to pass without dan- 
ger. Remember, we don’t own the 
road, and the other fellow is en- 
titled to all the courtesy we can 
give him.” 

Regarding tachographs, the man- 
ual states: 

“Do not tamper with the tacho- 
graph under any circumstances. Any- 
me caught tampering with this de- 
vice will be discharged at once and 
the charge for repairing the damage 
to the instrument will be collected 
from the driver.” 


garding smoking. For example: 


“Under no circumstances will the 
driver be permitted to smoke while 
loading at the pipe line or water 
terminals, while working around the 
truck or while unloading at bulk 
plants. . . .If you must smoke, do 
so while unloading and off the prem- 
ises of the oil company, or while you 
are out to eat, or during other stops, 
but be sure to refrain from smoking 
near the truck. These instructions 
must be adhered to to the letter.” 

Manual’s’ safety instructions. to 
drivers include these pointers: 

“When in doubt stop. (Here is 
given a table showing the distance 
required to bring a vehicle to a stop 
at different speeds, as follows:) 

Ft. Ft. Trav- Ft. 


Traveled eled While Traveled Be- 
While in Act Actually tore Vehicle 


Miles of Applying Applying Is Stopped 
per Hour Brakes Brakes (Total) 
20... wa 18 22 40 

33 10 73 

10 - P 415 70 115 

50 sy iinet 54 109 165 


60 . 66 166 222 


“Know all safety signals, read and 
obey all driving instructions on street 
and highway signs. 

“A Ruan tandem is 45 ft long, 
handle it as such in turning left or 
right. 
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driver, given a $10,000 business. Take 
care of yourself, the equipment and 
that explosive cargo you haul. 

“Come on to your job in fit shape. 
Get your rest, proper food and be 
equipped to do the job courteously 
and efficiently.” 


The last page of the manual is a 
form which the driver signs, signify- 
ing he has read the rules and regula- 
tions of the company and agrees to 
abide by them. This form is given 
to the terminal manager and be- 
comes a part of the file on that par- 
ticular driver. 


Preventive Maintenance 


An integral part of Ruan’s safety 
program is its system of preventive 
maintenance. At present, every unit 
in the Ruan fleet is a 1948 or 1949 
model. The Des Moines office con- 
trols maintenance of the equipment. 
“Pre-weekly” instructions are sent out 
of the Des Moines office, giving due 
dates for inspections on a mileage 
basis. If a finished work sheet is 
not returned to headquarters within 
a specified interval, a follow-up is 
made to see that the vehicle is 
checked and to determine the rea- 
son for the delay. Drivers are given 
every opportunity to notify the shop 


Drivers are given specific rules re- 


“Remember, you are the professional 


how their vehicle operates. This is 









Part of fleet of 27 trucks of 
Spokane County, Washing- 
ton, equipped with KIM 
Hotstarts. This installation 
makes costly garage build- 
ing unnecessary. 


No cold starts here 


KIM Hotstart preheats engines, makes them 
start instantly, regardless of weather. 


#00 v.68 Fat OFF 
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Despite cold winter weather, Spokane 


For Gas and Diesel Engines 
County keeps its trucks outdoors all year 





; ; KIM Hotstarts will perform equally ' 
round — and engines start easily every wel] for you. They are used wherever |! KIM Hotstart Manufacturing Co. 
morning. Depreciation is reduced and  gjectric current is available. Fleet own- : West 917 Broadway, Spokane 11, Wash. 
maintenance costs are unusually low. ers, bus systems, fire departments, con- 8 Please send literature, prices and name of local dealer 
KIM Hotstart engine pre-heaters have tractors, farmers, automobile owners— ; 
made this record possible. These are all use them profitably. © ite 
plugged into the electric circuit at night, Write for Literature ; 
keep the engines warm and instantly ready I ees rt 
to go again. et us show you how to avoid winter 4 pany 
‘ ; damage to your equipment. Fill in and 4 
Engine wear is reduced. mail us the coupon below, and you will © Address Zone 
Batteries give longer service. receive descriptive literature and the : 
No lost warm-up time. name of your nearest KIM Hotstart . City State 


Gasoline consumotion is less. dealer. 
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More -for-your-money... 
DODGE 6-Kefed TRUCKS — 


PRICED 


WITH THE 





NEW Dodge 


B-2 Series 


Engine Features 


356 


34 


LOWEST! 


1. SUPER-FRICTION 
CLUTCHES. Large frictional 
areas. ‘ Job-Rated for 
smooth action and long life. 


. RUGGED 3-, 4- or 5- 
pot SYNCHRO - SHIFT 
TRANSMISSIONS — Job- 
Rated” for the load. Carbu- 
rized gears; heat-treated 
shafts; antifriction bearings 
throughout. 


3. FULL-FLOATING REAR 
AXLES .. . Hypoid design; 
banjo-type housing -- - ob- 
Rated” for the load. Long 
life . . . low upkeep cost. 


4. CYCLEBONDED brake 

linings (no rivets) prolong 

brake life. 

5. CROSS-TYPE STEERING 
_ Sharp turning angle; 

easier handling . - - simpli- 

fied parking. 


NEW Dodge B-2 Series Chassis Features 


6. SAFETY-LOCATED 
GAS TANKS ...- Outside 
the cab, NOT inside! 


NEW STEERING COLUMN 
GEARSHIFT .. - Standard 


equipment on Yo-, V- oer 
l-ton models with 3-spee 
transmissions . - - provides 
easier handling, more un 
obstructed floor space, 
greater safety of operation. 


“RIGHT-SPOT” HAND 
BRAKE... under the center 
of the cowl... . right where 
you want if. Standard on all 
Yo-, Ys- and 1-ton models. 
Provides unobstructed floor 
space; easier passage 
through either cab door. 
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@ FAMOUS DODGE L-HEAD TRUCK ENGINES , . . “Job-Rated” 


for your loads. Save gas, oil 


cut service expense. 


@ COMPLETELY SPLASH- AND DUST-PROOF ELECTRICAL 
SYSTEM . . . with high-output generator. Resistor type spark 


plugs, and high-output coil, provide amazingly smooth engine 


BASIC 


CHASSIS MODELS, 


operation; insure longer plug life. 
@ EXHAUST VALVE SEAT INSERTS . . 
Reduce valve grinding: preserve performance 


@ REPLACEABLE PREFITTED MAIN BEARINGS 
long-life quality. Reduce maintenance costs 


RANGING 


. resist wear, pitting. 


precision, 


FROM 4,250 TO 23,000 LBS., 













HEY'RE more-for-your-money any 
way you look at them! 


Read why . . . on this page. See why 
. . at your Dodge dealer’s. 


New B-2 Series Dodge ‘‘Job-Rated”’ 
trucks are designed throughout to 
last longer . . . to save you money! 


Compare them—feature for feature, 
price for price, value for value—with 
any other trucks! Know what you’re 
getting for what you pay. 


Switch to Dodge. See your Dodge 


dealer ... now . . . and save money! 


@ FULL-LENGTH CYLINDER COOLING . . . uniform cooling of 
cylinders, protects reduces wear. 


@ 4-RING ALUMINUM ALLOY PISTONS . . . for top performance; 
longer bearing life: low oil consumption 


@ FULL-PRESSURE LUBRICATION . . . positive pressure t 


main, connecting rod and camshaft bearings and camshaft 
drive; prolongs engine life. 


@ OIL-BATH AIR CLEANER . . . highly effective in protecting 
the engine from dust and dirt. 


G.V.W. 
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which driver supervisor must 
fill in: 

Does he start engine properly 
and check dash before starting 
up? 

Does he gun motor unneces- 
sarily in low gear? 

Does he have any weaknesses 


gears? List. 
Does he _ stop at railroad 


when crossing? 





Student Trip Report Used by Ruan Transport 


Student trip report form used 
for all new drivers on prelimi- 
nary trips list these questions 


in use of clutch and shifting 


crossings and stay in same gear 


Does he allow for length in How do you rate this man? 
all turning movements of unit? Excellent Good 
Does he use proper judgment Fair Rejected 
as to where to pass other vehi- 
cles? P On check runs in retraining 
he ; ‘ r of drivers on the seniority list, 
Does he stay on his side of ace 
praia ' the driver supervisor fills out 
black line? 
a report containing these 
Does he cut corners and ' , 
a points: 
curves ? 


Appearance and attitude of 


Does he use proper lanes in 
driver; 


traffic and turning right and 
left ? General courtesy; 
Driving ability; 
Care of equipment; 
Signs and signals; 
Bad habits; 


Can he back properly? 
Does he know that he is pull- 
ing a real load? 








Did he check the tires on ose 
Does he exceed marked speed the trip? Conversation with agents; 
mae ° “pee ” — Did you instruct him regard- Handling of gears; 
towns : adi ing ? Loss of time; 
Does he overdrive his head- ing loading and unloading * : hs 
lights ? Did you instruct him on use Attitude toward company and 
Does he follow too closely in of emergency equipment? employes; 
rural or city traffic? Did you instruct him as to Handling of unit in close 
Does he drive defensively at filling out loading ticket and quarters; 
intersections ? time ticket ? Is driver accident conscious? 
done through trip sheets and the pre- duce rates on petroleum or petroleum Transport, Inc., Raleigh, N. C., and 
inspection sheet. products to 14c per 100 Ibs. from A. F. Comer Transport Service, Rocky 
A competitive spirit between driv- Norfolk and Portsmouth, Va., to Mount, N. C., on ground proposed 
ers at different terminals is main- North Carolina destinations, thereby tariff would provide rates substan- 
tained through publication of month- permitting rates to become effective tially lower than their own present 
ly and weekly standings in the safety Sept. 27. Proposal had been pro- rates ranging from 13c to 18c per 
bulletins that go to the drivers’ tested by two motor carriers, Reliable 100 lbs. 


homes. Accident frequency record 
for the month and tire pressure stand- 
ings per terminal are typical com- 
petitive contests held. 

Everyone works on safety and good 
operation, from the president down 
through the management level to the 
drivers and dispatchers. 

Mr. Ruan says, “The safety pro- 
gram is a competitive show. Al- 
though our experience on personal 
injury and lost time accidents has 
been good, we are initiating a com- 
pany-wide campaign to reduce those 
type of accidents in conjunction with 
our insurance carrier this year.” 


Truck-Rail Oil Competition 
Pointed up in ICC Cases 


NPN News Bureau 

WASHINGTON Battle between 
trucks and rails for petroleum busi- 
ness was further pointed up re- 
cently by Interstate Commerce Com- 
mission actions in two rate matters 
and the filing with ICC by a motor 
carriers organization of a _ protest 
against a proposed reduced tariff 
on rail shipments. 

In one rate case, ICC denied peti- 
tion of four railroads for suspension 
of new and reduced truck rates on 
petroleum or petroleum products, in 
packages, from Omaha, Nebr., to 
3illings, Great Falls and Miles City, 
Mont, As result, rates become ef- 
fective Sept. 29. 

In second case, commission refused 
to suspend railroad proposal to re- 
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a GRANCO pump on the job 


is like money in the bank! 


Ask a GRANCO Pump owner — he'll 
tell you ‘they save me money!’’ Put a 
Model DEE 2-inch, four-port Truck Pump GRANCO Pump on your truck or pipe 
- line and you'll say the same. Because... 


WITH GRANCO YOU GET 


4 



















* Low initial cost. 

* Lower installation cost — flexible 
four-port design mounts in any 
position. 

* More GPM per Ib. of pump weight. 

Model DEE mounted, with oil-tight gear ‘ . 
= housing * Less maintenance—single rotor, fewer 


moving parts. 
* Long, trouble-free service. 
* Integral dash-pot relief valve. 


BUY GRANCO PUMPS—YOU'LL BE MONEY AHEAD! 
Write today for new Pump Bulletin lI14E, 1268 


CE Aree Gra ilede 


OAKLAND 8&8, CALIFORNIA *« Makers of Rotary Positive 
Displacement Pumps and Meters for all Petroleum Products 


Sales and Service at your service throughout the nation 
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Simple System Shows Credit 
Scoreson Comparative Basis 


Any Oil Marketer Can Use California Standard’s 
Rating Scale to Make Checks on Efficiency 


This is the third in a series of five articles based on material on 
efficient marketing operations presented by E. J. McClanahan, Cali- 
fornia Standard vice president, to the API Marketing Committee. Previ- 
ous articles were published in Sept. 7 NPN, p. 24, and Sept. 28, p. 31. 


By FRANK C. STURTEVANT 
NPN Staff Writer 


All the district offices of Standard 
Oil Co. of California can now be 
given a comparative score on the 
efficiency of their credit administra- 
tion. The credit score for each of- 
fice is figured from a rating scale de- 
vised by the company management 
which assigns a value to all of the 
figures in the accounts receivable an- 
alysis and wraps up the result in a 
single percentage figure. 

The rating scale is comprehensive 
enough so that it can be applied by 
any oil marketing company. It will 
give an equally correct picture of the 
credit operations of an Independent 
jobber, a bulk plant commission 
agent, or the composite accounts re- 
ceivable of a major oil company. 

In the Standard of California cred- 
it scoring system these aspects of 
accounts receivable are considered 
and given a weight as shown in the 
following table: 


Dollar 
Value Number 
of Re- of 


FACTOR 
1, Per cent of 60-day mon- 
ey to previous month's 
30-day receivables . 1 
2. Per cent of 90-day mon- 
ey to the second previous 


ceivables Accounts 


month’s 30-day recivables 1 
3. Per cent of combined 60 
and 90-day receivables to 
total receivables .... 1 1 


1. Per cent of 4 months 
and over receivables to 


total receivables .:. 2 2 
5. Per cent of total sus- 
pense to total receivables 1 4 


6. Per cent of accumulated 
gross P & IL worthiess 
charges for preceding 12 
months to total 
ables 


recelv- 
10 10 

As is the custom in some com- 
panies, Standard of California makes 
up @& separate set of ratings for 
Wholesale and retail business. The 
retail classification covers credit card 
customers. Few jobbers are con- 
cerned with credit card bookkeeping, 
but many have a number of retail 
fuel oil accounts. 

The wholesale classification would 
include all dealer, jobber and com- 
mercial accounts, In this group Cal- 
ifornia Standard includes all govern- 
ment business. 

In arriving at a final score the two 
classifications are merged into one 
by averaging them together in pro- 
portion to dollar volume, 

The weighting shown in the fore- 
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going table reflects what the com- 
pany management considers to be 
the relative importance of each of 
the factors. Thus, for example, $100 
which is 90 days overdue weighs as 
much in the scoring as $400 which 
is only 60 days overdue. From its 
experience the company feels that a 
60-day account is four times as likely 
to pay up as a 90-day account. 

The mechanics of scoring are sim- 
ple. After the six percentages are 
calculated, each is multiplied by its 
weighting factor. The weighted fig- 
ures are then added and the result is 
divided by six. The figure thus ob- 
tained is subtracted from 100 to find 
the rating of the district office. Any 
improvement in credit performance 
reduces the total of these factors 
and results in a higher rating. 

It should be noted that for four of 
the factors a score is included for 
the number of accounts as well as 
for the dollar volume. This is in 
line with progressive credit manage- 
ment which looks beyond the dollar 
total. A comparatively low money 
volume in delinquent accounts may 
sometimes be split up among a rela- 
tively large number of small ac- 
counts. 

If numerous small customers in a 
district sales area are continuously 
represented in the delinquent ac- 
counts, it may be an indication of 
several conditions in need of re- 
form. Too little judgment may be 
devoted to credit approvals when 
original sales are made to small buy- 
ers. It is also natural to work hard- 
er on the collection of large balances, 
to the neglect of small ones. Per- 
haps a more efficient collection rou- 
tine needs to be established. 

Or management may uncover a 
situation where too much sales ef- 
fort is being applied on small ac- 
counts of a type which require more 
collection expense than the amount 
of business warr&nts. It is easy for 
the combined selling and bookkeep- 
ing cost to eat up all the profit on 
small credit business. 

In the No. 5 classification the ac- 
countant’s term “suspense” is used 
to describe those accounts which 
have been turned over for collection 
to an attorney or collection agency, 
but Which have not yet been charged 
off as uncollectable. The No. 6 classi- 
fication, as indicated, covers those 


accounts which have been charged 
off as worthless. 

The percentage of bad debt losses, 
as reflected by No. 6, is properly giv- 
en a much heavier weighting than 
any of the other groups since it rep- 
resents a definite cash loss to the 
business. It used to be a general 
business custom to measure the ef- 
ficiency of credit policies exclusively 
by the ratio of bad debt losses. In 
many businesses it is still considered 
the only test. Modern credit prac- 
tice has. long recognized that the 
bad debt ratio is not a reliable indi- 
cator. 

For psychological reasons it is es- 
pecially unreliable in those business- 
es where bad debt losses normally 
run to a very small percentage of 
the total amount of credit business. 
Nothing sounds smaller than a frac- 
tion of 1%, and where bad debt loss- 
es are so stated, there is an over- 
powering tendency on the part of 
management to dismiss the subject 
from further consideration, with the 
feeling that all is well on the credit 
front. 

Looking only at the bad debt losses 
also diverts management attention 
from the question of whether capital 
is being employed to the best advan- 
tage in the financing of accounts re- 
ceivable. There are some classes ol 
petroleum products users, for exam- 
ple, among which there may be a 
chronic tendency towards slow pay. 
As a class these groups may figure 
but little in the bad debt losses but 
they can tie up large amounts of 
working capital by needlessly pro- 
longing payment of their accounts. 

It requires a fine application of 
selling technique to educate slow 
paying customers on the value of 
prompt pay habits. This is where 
the sales function of credit manage- 
ment all but submerges its financial 
function. It is a never ending job 
because of the great variety of cus- 
tomers who seek petroleum credit. 
Credit policies need constant re-adap- 
tation to the ever changing problems 
and personalities of customers. 

It is for skill in the all around ad- 
ministration of district office credit 
that Standard of California has 
worked out its rating system. By 
its use every district office gets a 
credit “batting average” which can 
be quickly and easily compared with 
the average last month or last year 
or six months ago. One district can 
be compared with another without 
making confusing allowances for dif- 
ference in size. 

Best of all it does not require 
either district office management or 
company management constantly to 
re-examine groups of accounts receiv- 
able figures, either in dollars, number 
of accounts or percentages, or per- 
form the mental juggling of relating 
each figure to the others and to past 
figures. The single, final rating re- 
flects as accurately as anyone has 
done so far the credit performance 
of a district office. 
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ADVERTISEMENT 


Emergency Valve 
System Offers 


Superior Performance 


* 
Makers of Warren Manifold Valve 
say new air-operated emergency 
valve gives trouble free operation, 


greater safety, greater flow. 


& 
The designers of the Warren 
Manifold Valve have done it again 
with an air operated Emergency 
Valve like the War- 


ren Manifold Valve, will give you 


system that, 
trouble free operation, greater 


safety and greater flow. 


We are sure that no other emer- 
gency valve system, whether air 
operated, mechanical or hydraulic, 
can offer so many points of supe- 


rior performance. 

with the Warren 
Manifold Valve, the 
Valve 


As was true 
Emergency 
was not placed on the mar- 
ket until it had undergone exhaus- 
tive tests. Its development extend- 
ed over a period of several years, 
testing composition discs and dia- 
phragms that would do the kind of 
a job we demanded. We are sure 


these items will give years of 
Our Air Dis- 


tributor and Check Valves had to 


trouble free service. 


be designed and made in our own 
plant as none could be located on 
the market that were bubble tight 
and at the same time, meet our 
requirements of “years of trouble- 


free service”’. 


Yes! We were proud of our 


achievement. But, we went a step 
further in our tests before placing 
this new product on the 


Would the 


market. 
average driver show 
where we may have slipped up? 
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2” Travel 


Air Distributor Valves ——> 


Could they find a way to hold 
valves open? Would the system 
freeze up in winter or the lines 


become clogged ? 


decided 


“No” as proven by actual installa- 


The answers were a 
tions on a number of tank trail- 
ers, four of which were operated 
in Northern Michigan for a year. 
These tests proved our point, that 
Valve 


would solve the industries prob- 


the Warren Emergency 


lems on emergency valves. 

Here are a list of features not 
obtainable in any other Emergency 
Valve System: 

- Completely independent of 
brake system. No danger of 
exhausting brake air. No 
danger of full brake pressure 


reaching inside of transporta- 
tion tank. 





Hand 


Operating 
Pump 








Dual Check 
Valves 


: a 
* Tests show diaphragm operates 


up to 148,000 reversals in aro- 
matic gasoline. 


Pat. Pending 


* No flexible cables to elongate, 
rust or become detached. 


« Interference control 
closed valves during over-the- 


road operation. 


insures 


* Makes possible unloading with- 
out running engine to build up 
air supply. 

« Emergency Valve has no ex- 
ternal moving parts, no stuff- 
ing boxes, no cams, no cups, 


no “o” rings. 


« Greater flow is assured with 
2” lift of poppet valve. 

« Surprisingly small space taken 
up in can box. 

The Remote Control is safer and 

Shear section is 


& Fusible 


more efficient. 
provided on Frangible 
Plug and when broken by sharp 
rap of hand or stick, dumps air and 


closes valves instantly. 


WRITE FOR LITERATURE 
AND FULL INFORMATION! 


MANUFACTURERS OF 
CUSTOM BUILT MACHINERY SINCE 1901 


Mou lalalog 


as » 






BEIIS MACHINE CO. 


WARREN, 


PENNSYLVANIA 
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No Problem Seen on No. 1 Fuel Oil 
This Winter, Early Reports Indicate 


NPN Survey Reports on Some Developments 
Which May Affect Outlook in Near Future 


By FRANK C. STURTEVANT 
NPN Staff Writer 


At this early stage in the heating 
season no one seems to feel any mis- 
givings about the supply of No, 1 
fuel oil for the many new vaporiz- 
ing burners which have been sold. 
Both refiners and marketers consulted 
by NATIONAL PETROLEUM NEWS hold 
no immediate concern over the sup- 
ply of No. 1 fuel, even though for 
local marketing areas it is impossible 
to measure the increase in the num- 
ber of vaporizing burner owners. 

One large midwestern Independent 
fuel oil distributor reports that only 
10% of the vaporizing burner owners 
sign fvel oil contracts. He is never 
sure of the demand for No. 1 fuel 
until severe cold weather arrives. A 
southern Independent estimates a 
20% increase in the number of vapor- 
izing burner owners in his area. As 
far as possible for a distributor, he 
has prepared for the winter by filling 
his own storage and that of his cus- 
tomers and has received assurances 
from refining sources of additional 
supplies of No. 1 fuel when needed. 

As far as the: present heating sea- 
son is concerned much the same story 
is told by most of the marketers 
serving any appreciable number of 
vaporizing burner owners. On a state 
and national basis statistics on the 
sale of vaporizing burners have been 
furnished at intervals during the past 
two years by the Institute of Cooking 
and Heating Appliance Mfrs. Since 
the oil industry has had the benefit 
of these reports during this time, 
it can be inferred that favorable opin- 
ions about the supply of No. 1 fuel 
during the coming winter have a 
solid foundation. 

For the long term, a number of 
developments are now under way 
which may affect in various ways the 
outlook for No. 1 fuel, The possible 
future demand for jet fuel for planes 
should be separately mentioned, be- 
cause it is as yet too uncertain to 
be weighed. Other factors are: 

1. Some refiners are publicly sug- 
gesting that the time has come for 
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manufacturers of vaporizing burners 
to consider putting on the market 
burners which will operate satisfac- 
torily on cat cracked No. 2 fuel. In 
a speech before the New York State 
Retail Solid Fuel Merchants Assn. 
at Saranac Lake, N. Y., Sept. 17, 
K. E. DeRosay, manager of fuel oil 
sales for the Sun Oil Co. alluded to 
the increasing number of catalytic 
cracking units in service and said: 

“A most important problem today 





is making available for home heating 
those types of burners which are not 
restricted as to the type of fuel that 
can be successfully burned.” If 
light, uncracked distillates are re- 
quired in the future in large quanti- 
ties, he said, “. . it is inevitable that 
the price of such materials will be 
appreciably higher than heating oils 
which are more or less a by-product 
of refinery cracking plants and which 
will be available in continually in- 
creasing quantities.” 


2. A few manufacturers of vapor- 
izing burners are said to be ready 
with units which will burn cat 
cracked No. 2 fuel oil. 


3. The recent adoption of new 
ASTM standard specifications for fuel 
oil will make it necessary for all 
manufacturers of vaporizing equip- 
ment to re-label their products. On 





Cost Comparison Between Gas, Fuel Oil Cited 


Special to NPN 
BOSTON—Cost comparisons be- 
tween No. 2 fuel oil and the various 
kinds of natural and manufactured 
gas expected to be available in New 
England in the future are the sub- 
ject of a recent bulletin to members 
from Joseph B. Wells, executive di- 
rector, Independent Oil Men’s Assn. 
of New England. 


The bulletin was prompted by a 
recent discussion of prospective sup- 
plies of natural gas for New England 
presented by Gardiner Symonds, 
president of Tennessee Gas Trans- 
mission Co. in a talk before the New 
England Council quarterly meeting 
at York Harbor, Me. Mr. Symonds 
pointed out that natural gas has a 
thermal rating of 1,000 thermal units 
per cubic foot, and can be made 
available to utility companies at 46c 
per thousand cubic feet. This com- 
pares with artificial gas, he said, 
with only 530 thermal units per 
cubic foot, whieh now costs between 
67c and 80c per thousand cubic feet. 
Based on these costs Mr. Symonds 
made comparisons with No. 2 fuel 
rated at approximately 122,000 ther- 
mal units per gallon. Mr. Wells as- 
serts that No. 2 fuel sold in New 
England runs from 138,000 to 140,000 
thermal units per gallon, and that 
preper cost comparisons would be as 
follows: 


Relative cost of gas to sellers compared with 
a gallon of No. 2 fuel oil rated at 138,000 


thermal units per gallon, at a tank car cost 
of 8&.8Sc gal. 
Approx. 
thermal Cost to 
units seller 
One gallon of No. 2 fuel oil. 138,000 8.8¢ 
138 cu, ft. natural gas... 138,000 6.3¢ 
156 cu. ft. (75% N.G.-25% 
oe: 6650020606 s0%R 44500 Eee 8.3¢ 
180 cu. ft. (50% N.G.-50% 
A.G.) be le -* - 138,000 10.1¢ 
212 cu. ft. (25% N.G.-75% 
A.G.} 2 a — — 138,000 14.4¢ 
260 cu, ft. artificial gas. . 138,000 19.5¢ 


The bulletin from Mr. Wells notes 
that any mixture of natural and ar- 
tificial gas 50-50 or better blending 
can represent formidable competition 
for No. 2 fuel oil as far as the cost of 
the product is concerned. Aside from 
cost, competition becomes a matter 
of efficiency in selling, economy in 
operation and superiority in service, 
all of which, says Mr. Wells, are with- 


‘in the control of those who sell at the 


tank wagon price. He goes on to 
point out that tank wagon operators 
have no control over their tank car 
costs. 


The bulletin observes that less 
seasonal variations in the price of 
heating oil would make it much 
easier to sell oil heat in competition 
with the more constant rates usually 
fixed for gas, and concludes with the 
warning: “Gas apparently is getting 
itself set to compete aggressively. 
Oil heat should begin getting itself 
prepared to aggressively meet this 
competition.” 
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TO ALL PETROLEUM PRODUCTS JOBBERS: 


Here are the 





There must be a reason why a Skelly franchise means a continuing successful 


and profitable dealership. Actually, there are many reasons: 


Skelly products are of proved quality. Skelly advertising is sound, vigorous, 


Skelly products have enthusiastic public ottedtive. 
acceptance. 


Skelly constantly promotes and supports its 
Skelly products are easy to sell, thus distributors. 


profitable to sell. 


Skelly distribution facilities are second to 
The Skelly line is complete. 


none. 
Skelly laboratories are among the Every Skelly product carries a money-back 
industry's finest. guarantee. 


Learn why these facts are true. Find out about the profit opportunities in a Skelly 


franchise. If you are in one of the choice new Skelly franchise areas now being 


opened, contact the nearest Skelly wholesale division office. Do it today! 





SKELLY OIL COMPANY 


Marketing Headquarters— Kansas City, Missouri 


WHOLESALE DIVISION OFFICES: KANSAS CITY * CHICAGO 
MINNEAPOLIS * OMAHA * DENVER * DALLAS 












The Sipu ofa Profitable Franchi 
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NEW B.F.GOODRICH HOSE 


How many men needed to carry your 
barge-loading oil hose? 


New B.F. Goodrich hose cuts labor costs, speeds loading 


* IT takes more than 2 men to carry 
a 20-ft. section of oil hose you are 
wasting man-power, running up un- 
necessary labor costs. 

A new hose designed by B. F.Goodrich 
can be easily carried by two men, 
coupled by one. It averages 40% lighter 
than ordinary hose, saves up to half a 
ton in an entire hose hook-up. It uses 
B.F.Goodrich patented Flexseal ends 
to make coupling easier, speed loading 
time, save weight and eliminate gaskets. 
Saves up to 149 lbs. per length — 
Ordinary six-inch hose, twenty feet 
long, with built-in nipples and flanges 
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weighs 342 lbs. This new hose, same 
size and length, weighs 193 Ibs., includ- 
ing the split flanges. Weight saving for 
one length — 149 Ibs.! 

Nearly flange-to-flange flexibility — 
This new hose is flexible up to 6 to 10 
inches from the end. Ordinary hose 
with built-in nipple and flanges is in- 
flexible for about 3 ft. at each end. 
This new BFG hose adds about 5 ft. of 
flexible end to every length of hose 
Handles easier, couples easier. 

Seals without gaskets —The flared 
Flexseal ends on this hose are covered 
with soft, compressible rubber. Coupled 


together with split flanges, they form 
a perfect gasketless seal. 

This new hose (type 725) is recom- 
mended for full vacuum and 100 Ib 
discharge service. Now available in 
lengths up to 50 ft. Ask your local 
distributor about the savings it makes 
possible. Or write: The B.F.Goodricl 
Company, Industrial and General Prod- 
ucts Division, Akron, Ohio. 


m , How py 


Barge” oil 


B.E Goodrich 
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Sept. 19, Underwriters’ Laboratories, 
Inc., Chicago, notified all manufac- 


turers of oil burning equipment that 
vaporizing burners formerly listed as 
suitable for use with No. 2 and No. 3 
oil under the old specifications would 
now be listed only for No. 1 oil. 


Previous Tests Are Cited 


In its notice to manufacturers, Un- 
derwriters’ Laboratories calls atten- 
tion to previous tests made of vapor- 


izing burners with the new grade 
of No. 2 fuel and to the unsatisfac- 
tory results of the tests, Manufac- 


turers are instructed to make neces- 
sary changes in labels used on bur- 
ners to designate the approved fuel. 
They are offered the alternative of 
resubmitting their equipment for new 
tests if approval is desired for grades 
other than No. 1 fuel. It has been 
learned that one rotary burner al- 
ready has passed a satisfactory test 
on No. 2 cat cracked fuel. 


The action of Underwriters’ Labo- 
ratories confirms what has already 
taken place in the actual marketing 
of fuel oil to users of vaporizing 
equipment, Since the advent of cat 
cracked fuel in quantities in the No. 
2 and No. 3 grades of distillates, 
it has become almost universal prac- 
tice for fuel oil marketers to furnish 
only No. 1 fuel oil for use in vaporiz- 
ing byrners. Because it is a straight 
run product the No. 1 distillate gives 
satisfactory results in vaporizing bur- 
ners and customer complaints are 
held to normal frequency, according 
to those marketers consulted by NaA- 
TIONAL PETROLEUM NEWS. 


An incidental trend may be devel- 
oping among vaporizing burner manu- 
facturers toward alternate fuel units, 
which may be converted to either 
gas or oil as desired. A few com- 
panies either already have such a 
unit on the market or are about to 
offer one. One manufacturer gave 
his opinion that the demand wovld 
be small. It is said to originate 
with a few builders of small, low 
priced homes who desire to use the 
conversion feature as a sales talk 
to prospective owners. At only one 
point checked by NATIONAL PETROLE- 


UM NEWS was there found to be ac- 
tual installations of vaporizing bur- 


ners sold on the promise that they 
could be converted to gas at a later 
date. Fuel oil marketers have not 
reported any service troubles from 
these burners more than would be 
encountered in the normal run of 
new burners in small, new homes. 


New England Burner Use 
Up 10%, Association Says 


Special to NPN 

BOSTON—New England will have 
“something like’”’ 780,000 domestic oil 
burners in service in the approaching 
winter, or about 10% more than were 
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in use last winter, according to In- heat facilities is nearly $500,000,000. 
dependent Oil Men’s Assn. of New Association study produced the fol- 
England. lowing comparative estimates of num- 
This would be about 18% more ber of domestic burners in service 
than the number of burners fueled ' New England states (as of Dec. 31 
in the 1947-48 season, and nearly of each year): 
20% of all the domestic burners in 1947 1948 1949 
use in the entire country, the associa- Massachusetts 2,160 378.396 408,561 
tion estimates. nen ge ow Pees Sane 
Rhode Island 17,886 51,445 5,538 
It calculates also that New Eng- Maine 18,713 52,893 17,657 


New Hampshire 


land consumers spend between $175,- ' . 
000,000 and $200,000,000 annwally for Vermont 12,732 = 13,709 14,73 
fuel oil, and their investment in oil 


Totals 662,113 

















Line Em Up —To Fill Up 


Like beckoning beacons, these bright pillars of 
light attract motorists from afar. The radia- 
ting brightness of Post-Lites illuminates the sur- 
rounding atmosphere like daylight plus giving 
you the biggest factor in any business—“at- 
traction”. Post-Lited 
150% increases in business. 


A Small Investment 
A Big Return 


Whether you operate two pumps or 


stations report up to 





COMPLETE LINE 
Cost 
So Little 


EASY TO INSTALL 


on Present 


twenty, your investment in glamorous 





super-lighting will pay for itself in 
increased business. Fair lighting is 


expected of any business, yet it is 


Posts no attraction—it takes showmanship 

- to bring ‘em in. Tonight, count the 
yore ty cars that might have stopped—then 
Write Us 


write us for the interesting details. 


W. H. LONG COMPANY, 108-114 W. Illinois Street, Chicago 10, III. 


Established 1911. Over 38 years of guaranteed Customer Satisfaction 


SUperior, 7-3082 
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Smooth operation . .. uninterrupted 


production ... uniform high quality products. 

These are the marks of an efficient refining 

program. But when things don’t run smoothly ... when 
you face problems that your own force can’t handle 
economically ... call UOP. That’s your 

quickest, surest way to the answer to any problem 

in the technical, physical, economic or 


operating phases of refining. 


UNIVERSAL O1L PRODUCTS COMPANY 


a General Offices: 310 S. MICHIGAN AVE., CHICAGO 4, ILLINOIS, U.S.A. 
LABORATORIES: RIVERSIDE, ILLINOIS 


Universal Service Protects Your Refinery 
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J. P. Mosher, Jr., Market Editor, NPN and Platt'’s OILGRAM Price 
Other OLLGGRAM News Bureaus: Cleveland (13), 1213 West 3rd St 
901 e Tulsa (3), 901 World Building, 3-7132 e Washington (4 


First National Bank Bidg., ATwood 0412 







t.. New York (20), COLumbu 6 
) Kast Van Buren St HArriso 
NAtional 7 oe Houston 


California Competition for Cargo Business Increases; 


Conflicting Price Trends in 


Conflicting price reports continued from refiners 
and marketers in most areas of the nation during the 
first week in October. 

It was a period of uncertainty for many marketers. 
Gasoline inventories, about 10°% greater nationwide 
than those of a year ago, turned upward as sales 
retreated somewhat from peak levels of the late sum- 
mer. Large stocks of fuel oil lay in storage, with the 
fall step up in consumption of distillates and heavy 
fuels not having started as yet. 

To complicate matters, one full week of strike in 
the steel industry threatened to nullify the benefits 
which would accrue to heavy oil marketers from con- 
tinued halting of production in the soft coal mines. 

Meanwhile, the industry battle over foreign oils 
laid down on the Eastern Seaboard persisted at the 
very time that the West Coast showed signs of de- 
veloping as a “new” potential cargo supplier of a 
complete line of products to eastern wholesalers. 

Up and down developments in prices appeared 
ibout evenly balanced: 

Prices for Grade 26-70 natural gasoline were up 
0.125c, FOB Breckenridge, to 5.375c; 

Gas oil prices advanced 0.125c in the Gulf cargo 
market. 

One cargo of No. 2 fuel was sold at 7.25c, the Gulf, 
up 0.25c from previous sales reported this season. 

Standard Oil Co. (Indiana) advanced its prices for 
heavy fuels 0.2c per gal. for tank wagon deliveries 
in the Chicago area, effective Oct. 4. 

The American Liberty Oil Co., Mt. Pleasant, Texas, 


Most Areas Continue 


stepped up its runs 2,000 b/d after having worked off 
an excessive inventory of heavy asphalt. 


The Pure Oil Co. reported price increases ranging 
from 10 to 15ce for crude oils in three fields, one in 
Texas and two in Oklahoma, effective Oct. 1. It 
posted $2.12 for 20-20.9 grav. Emperor (Holt), Wink- 
ler County, Texas crude, with other prices ranging 
up to $2.52 for 40 and above. Pure also posted prices 
ranging from $2.35 for 25-25.9 grav. up to $2.65 for 
{0 and above for all Oklahoma fields, thus advanc- 
ing Keyes and North Hobart fields 12.5c and 10c¢ per 
bbl., respectively. 


On the other hand, the Oil Producers Agency of 
California reported that a surplus of all products 
not just heavy fuel—has developed in that area with 
inventories still rising. Residual inventories on the 
West Coast are almost double those of a year ago, 
and gasoline stocks there are almost 40% over Sep- 
tember, 1948. The agency said that California re- 
finers, after meeting all current demands, had been 
running products to storage at the rate of 113,000 
b/d. 


It was not a surprise, therefore, to some East Coast 
marketers to be offered cargo quantities of Diesel 
fuel/PS 200 by West Coast majors. California out- 
lets in the Orient have largely been shut off by pro- 
duction in the Far East. The Eastern Seaboard was 
the next nearest area of concentrated demand. Cali- 
fornia refiners already have scheduled about 50 
cargoes of bunker “‘C” fuel for shipment to eastern 





RALSTON TRANSPORT CO. 





Petroleum Transporters, Contract Carriers Serving Refiners 
and Marketers in Ohio and West Virginia 





The only pipeline on wheels. 8,100 gals. capacity. 
Phone 3502 


Cambridge, Ohio 
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Summary of Daily Gasoline Prices 


Motor Gasoline 82 Oct, R (Premium): 


N.Tex.(For shpt. to Tex.&N.M. dest’ns) 
W.Tex. (For shpt. to Tex.&N.M. dest’ns) 
Cent. W. Tex. (Truck Tnsp.). 


Motor Gasoline 86 Oct. R (Premium): 


Coenen CEGGED B) csvcrccvsccocses 
Midwestern (Group 3 RN gs fae kc. 
N.Tex.(For shpt. to Tex.&N.M. dest’ns) 
W.Tex. (For shpt. to Tex.&N.M. dest’ns) 
E. Tex. (Truck Tnsp.) 

Cent. W. Tex. (Truck Tnsp. _ 


Motor Gasoline 76 Oct, R (Regular): 


N.Tex.(For shpt. to Tex.&N.M. dest’ns) 
Cent. W. Tex. (Truck Tnsp.)...... 


Motor Gasoline 80 Oct. R (Regular) : 


Oklahoma (Group 3) .. cnPenne eee 
Midwestern (Group 3 basis)... 
N.Tex.(For shpt. to Tex.&N.M. dest’ns) 
W.Tex. (For shpt. to Tex.&N.M. dest’ns) 
E. Tex. (Truck Tnsp.) . 

Cent. W. Tex. (Truck Tnsp. ‘. 


Monday 
Oct. 10 


Prrengg 
cS 


1 
~ 
th an am 
or 
~ 
~~ 


(1)10-10.25(1) 
(1)10.25-10.5(1) 


(5)10-10.375(1) 
(5)10-10.375(1) 
(1)10-10.75(2) 
(1)10-10.75(1) 
(1)10- 11(1) 
(1)10.25-10.5(1) 


(1)10-10.25(1) 
(1)10.25-10.5(1) 


(5)10-10.375(1) 
(5)10-10.375(1) 
(1)10-10.75(2) 
(1)10-10.75(1) 
(1)10-11(1) 
(1)10.25-10.5(1) 


(Oct. 4 through Oct. 


Thursday 
Oct. 6 


(1)10-10.25(1) 
(1)10.25-10.5(1) 


(5)10-10.375(1) 
(3)10- 10.375(1) 
(1)10-10.75(2) 
(1)10-10.75(1) 
(1)10-11(1) 
25-10.5(1) 


(1)10.2 


w otaetey 
Oct. 


(1)10.75-11.625(1) 
(1)10.75-11.625(1) 
(1)11-12.75(1) 
(1)11-11,.6(1) 
(1)11-12.5(1) 
(1)11.25+11.5(1) 


(1)10-10.25(1) 
(1)10.25-10.5(1) 


(5)10-10.375(1) 
(5)10-10.375(1) 
(1)10-10.75(2) 
(1)10-10.75(1) 
(1)10-11(1) 
(1)10.25-10.5(1) 


L hel ok ee | 
Crd pod 


(1)10-10.25(1) 
(1)10.25-10.5(1) 


(5)10-10.375(1) 
10- 20. 37 nit 


Motor Gasoline 60 Oct. M & below: 





Oklahoma (Group 3) .. ws (2)8.875-9.75(1) (2)8.875-9.75(1) (2)8.875-9.75(1) (2)8.875-9.75(1) 
Midwestern (Group 3 basis) . (2)8.875-9.75(1) (2)8.875-9.75(1) (2)8.875-9.75(1) (2)8.875-9.75(1) 
N.Tex.(For shpt. to Tex.&N. M. dest’ns) (2)9.375-10.3(1) (2)9.375-10.3(1) (2)9.375-10.3(T) (2)9.375-10.3( 1) 
W.Tex.(For shpt. to Tex.&N.M. dest’ns) (1)9.375-10(2) (1)9.375-10(2) (1)9.375-10¢2) (1)9.375-10(2) 
E. Tex. (Truck Tnsp.) ... : (1)9.25-10.5(1) (1)9.25-10.5(1) (1)9.25-10.5(1) (1)9.25-10.5(1) 
Cent. W. Tex. (Truck Tnsp % (1)9.5-10.4(1) (1)9.5-10.4(1) (1)9.5-10.4(1) (1)9.5-10.4(1 
Motor Gasoline 86 Oct. R (Premium): 
I ud ons wee comes abe (1)12.6-14.2(1) (1)12.6-14.2(1) (1)12.6-14.2(1) (1)12.6-14.2(1) (1)12 6-14.2(1 
New York harbor, ee. eee ccccccores (2)12-13.75(1) (2)12-13.75(1) (2)12-13.75(1) (2)12-13.75(1) (2)12-13.75(1) 
Philadelphia ... a4 vwees (1)13.7-13.75(2) (1)13.7-13.75(2) (1)13.7-13.75(2) (1)13.7-13.75(2) (1)13.7-13.75(2) 
Philadelphia, barges. pbbiane see eeue (1)13.6-13.65(1) (1)13.6-13.65(1) (1)13.6-13.65(1) (1)13.6-13.65(1) (1)13.6-13.65(1) 
ea a ere (1)12.4-14.1(1) (1)12.4-14.1(1) (1)12.4-14.1(1) (1)12.4-14.1(1) (1)12.4-14.1(1) 
LD wtectccurudenes ee ca (1)12.3-13.65(1) (1)12.3-13.65(1) (1)12.3-13.65(1) (1)12.3-13.65(1) (1)12.3-13.65(1) 
Motor Gasoline 90 Oct, R (Premium) : 
New York harbor. (reece tee sail wre er ewe axes 
New York harbor, barges. henenedeehaee 13.75(1) 13.75(1) 13.75(1) 13.75(1) 13.75(1) 
Philadelphia .. ihissteneencacee 2am Teena eCaD (1)13.75-14.7(1) (1)13.75-14.7(1) (1)13.75-14.7(1) (1)13.75-14.7(1) 
Philadelphia, barges: ee ere ’ ne ali as oven 
Baltimore... ° (1)13.75-14.1(1) (1)13.75-14.1(1) (1)13.75-14.1(1) (1)13.75-14.1(1) (1)13.75-14.1(1) 
Baltimore, barges | eae ie ovee5 one coe 
Motor Gasoline 83 Oct. R (Regular): 
BOOT BOG MOOUOE siccccceccscccscess GOSS S890) (2)11.6-12.9(1) (2)11.6-12.9(1) (2)11.6-12.9(1) (2)11.6-12.9(1) 
New York harbor, barges.............  (2)11-12(2) (2)11-12(2) (2)11-12(2) (2)11-12(2) (2)11-12(2) 
Philadelphia ...... (2)12.5-13.2(2) (2)12.5-13.2(2) (2)12.5-13.2(2) (2)12.5-13.2(2) (2)12.5-13.2(2) 
Philadelphia, barges (1)12.4-12.6(1) (1)12.4-12.6(1) (1)12.4-12.6(1) (1)12.4-12.6(1) (1)12.4-12.6(1) 
Baltimore ........ (1)11.4-12.6(3) (1)11.4-12.6(3) (1)11.4-12.6(3) (1)11.4-12.6(3) (1)11.4-12.6(3) 
Baltimore, barges (1)11.3-12.4(1) (1)11.3-12.4(1) (1)11.3-12.4(1) (1)11.3-12.4(1) (1)11.3-12.4(1) 
Moter Gasoline: 
Western Penna., Bradford-Warren: 
mee Oe, Ee EID inves ccvccucisen 13.25(1) 13.25(1) 13.25(1) 13.25(1) 13.25(1) 
. 74-76 Oct. M (Regular) ............. 12(2) 12(2) 12(2) 12(2) 12(2) 
Western Penna., Other Districts: 
78-80 Oct. M (Prem) ...cccccccccecs (1)12.75-13.8(1) (1)12.75-13.8(1) (1)12.75-13.8(1) (1)12.75-13.8(1) (1)12.75-13.8(1) 
74-76 Oct. M (Regular) ............. (3)11.75-12.8(1) (3)11.75-12.8(1) (3)11.75-12.8(1) (3)11.75-12.8(1) (3)11.75-12.8(1) 


Note: Research octane ratings, indicated by the letter ‘‘R’’, are minimum ratings Motor method octane ratings, where used, are indicated by 


the letter ‘‘M 





buyers; some now are willing to offer a complete line 
of products delivered to New York Harbor. 

Spot dealings all over the country were slack, ac- 
cording to most reports. In the Midwest, Oklahoma 
and North Texas, refiners reported that open market 
sales continued negligible despite some increases in 
shipments to regular customers. 


buyers have full storage. It was the kind of trading 
that one inquiry for a cargo of kerosine, late Novem- 
ber, went to every potential supplier at the Gulf. 
Some heavy fuel inquiries at the end of the week were 
said to be ‘‘on the fence”’ because of the strikes 
and steel. 


s in coal 


Lubricating oil reports were mixed. Refiners in 
the Western Penna. district reported that open mar- 
ket offerings of neutrals rapidly were drying up. In 
the Southwest, South Texas lubes were said to be in 
“good demand,” despite the almost total absence of 
export orders. On the other hand, solvent and con- 
ventional Mid-Continent oils continued plentiful, with 
continued reports of “‘discounts’’ for all grades. One 
major buyer said he had not been turned down once in 
the past six weeks in any of his bids for Mid-Con- 
tinent solvent refined neutral oils or bright stocks. 


New York Harbor reports generally indicated that 
No. 2 fuel prices for barge shipment continued “a 
little soft.”” Suppliers reported No. 2 barge prices at 
New York ranging from 8.3 to 8.5¢c per gal.; there 
were unconfirmed reports of small quantities of ma- 
terial moving to out-of-town buyers at 8c. 

At the Gulf, traders described cargo negotiations 
as “thin.’’ There were only a few spot sellers of dis- 
tillates and residuals, and demand for prompt ship- 
ments was only fairly active, since most East Coast 
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ATLANTIC COAST 
Fuel Oil Demand Continues to Lag 


Mild weather continued to hold heating oil sales to 
negligible volume, according to early October reports from 
East Coast suppliers. Marketers generally reported 
trading in all products extremely slow with prices un- 
changed. Tampa suppliers reported prices 0.3c per gal. 
higher for No. 2 fuel and 1c per bbl. lower for No. 6 

Peak stocks of heating oils for the year to date com- 
bined with “baseball weather’ were reflected in many 
reports of “discounts” for kerosine and No. 2 fuel. De- 
spite only small declines in retail gasoline demand from 
top levels of the summer, inquiry for barge and tank 
car quantities at most points was especially light. 

Standard Oil Co. (Kentucky) reported reducing its 
prices for No. 6 bunker “C”’ fuel oil 1c per bbl. at Tampa 
“to meet local competition,” effective Oct. 3. Standard’s 
new prices were $1.77 for No. 6 tank cars at Tampa, and 
$1.74 for pipe line deliveries to barges and ships’ bunkers. 

On the other hand, No. 2 fuel prices at Tampa were 
higher when one supplier reported quoting 9.1c, repre- 
senting an advance of 0.3c from his previous price. Eight 
suppliers at Tampa reported quoting No. 2 fuel, tank 
cars, at 9.1c per gal 

Trading was light, particularly at New York Harbor, 
according to reports. Most suppliers said they were wait- 
ing for cold weather to stimulate demand for kerosine 
and No. 2 fuel. Meanwhile, high stocks and slow move- 
ment of supplies resulted in many reports of “‘discounts” 
on No. 2 barge shipments, in some instances ranging up 
to 0.5c, at New York Harbor. A similar situation ap- 
plied also for kerosine and gasoline. 

At New York Harbor, there were unconfirmed re- 
ports that barge quantities of No. 2 fuel were available 
at 8c and 84 research regular-grade gasoline at 10.625c. 
Harbor suppliers reported barge prices for No. 2 fuel 
ranging from 8.3 to 6.5c, and from 11 to 12c for mini- 
mum 83 research regular-grade gasoline. 

Contrary to No. 2 fuel trend at New York, some harbor 
reports indicated No. 6 barge prices had “firmed some- 
what” despite the threat of reduced demand for the prod- 
uct resulting from the steel strike. Earlier reports of 
New York Harbor barge lots of heavy fuel at “discounts” 
ranging from 15 to 20c per bbl. have disappeared, some 
traders said. Thirteen suppliers reported quoting $1.90 
per bbl. for No. 6 fuel in barge lots at New York. 


GULF COAST 
Gas Oil Prices Advance 0.125c 


Higher prices for gas oil cargoes were reported at the 
Gulf the past week following advances in quotations by 
two suppliers. The feature of an otherwise dull period 
of trading was a No. 2 fuel cargo sale at 7.25c per gal., 
0.25c higher than any other spot dealings so far this 
Season. 

Open market cargo negotiations generally continued at 
a near standstill. There were no export transactions in 
gasoline or gas oils. Heating oils and heavy fuels for 
the most part were held closely by the few potential 
sellers. At the same time, many Eastern Seaboard buy- 
ers for time being were out of the market as buyers 
because of full terminals. Some inquiries for heavy fuel 
were said to be “on the fence” because of the continued 
strike in the steel industry. 

Cargo prices for gas oils were up 0.125c on the lows 
when one supplier reported advancing his prices 0.25c 


October 12, 1949 


OIL MARKETS 








Crude Oil Prices 
No crude oil price changes reported in week 
ended Oct. 8. For complete crude price schedules 
see Sept. 28 NPN, P. 54-55 











and another reported increases ranging from 0.125 to 
0.5¢c in his schedule for all distillate fuels 
Gas oil prices ranged from 7.125 to 7.25c for 43-47 


d.i., from 7.25 to 7.375c for 48-52, and from 7.375 to 


7.5¢ for 53-57. 

No. 2 fuel prices continued to be reported ranging 
upward from 7c per gal. The outstanding trade of the 
week was reported by a major supplier of sale of cargo 
for “fairly prompt” lifting at 7.25c. “The supplier that 
advanced his gas oil prices 0.125c also reported quoting 
kerosine in cargo lots at 8c, up 0.5c from his previous 
price, and No. 2 fuel 7.25c, up 0.25« 

There was some awakening in demand for kerosine, 
virtually the first interest traders have shown in th 
product this season. One inquiry for a cargo lot for 
late November lifting was reported by several refiners. 
Inquiries also were received for barge quantities, and 
kKerosine figured in some sales reported for shipment up 
the Mississippi. 

An Independent supplier reported selling a 40,000-bbl 
mixed lot of gasoline and heating oils. Other barge 
sales were reported at the following prices: 90 oct. Re- 
search premium gasoline at llc; 84 oct. Research regu- 
lar-grade at 10c; kerosine at 7.625c and No. 2 fuel at 


7.25c. 


MID-CONTINENT 
Strikes Have Little Effect on Residual 


Coal and steel strikes have as yet had little effect on 
the residual market in the Mid-Continent, according to 
reports the past week. Heating oils were moving in good 
volume to regular customers, trade sources said, but 
there was no rush of orders. The lubricating oil mar- 
ket was described as “still sick,” but reports that both 
solvent bright stock and neutrals were available at “‘be- 
low market” prices lacked confirmation Gasoline de- 
mand was feeling seasonal decline in some areas, con- 
tinuing strong in others, refiners said For the most 
part prices for all products remained unchanged and 
trading was light. 

No cancellations of heavy fuel orders due to strikes 
were reported by refiners, although an Oklahoma refiner 
said one of his No. 6 fuel accounts had asked him to 
hold up shipment of 45,000 bbls.; he added he had 
“plenty” of storage space for it. No. 6 fuel prices in 
Oklahoma ranged from $0.90 to $1.00 when a refiner re- 
ported quoting the higher price. Several inquiries for 
No. 6 oil were reported but no sales were disclosed. 

Weather has not been cold enough to cause a heavy 
consumption of heating oils, and calls were not as nu- 
merous as they were in late September and early this 
month, trade sources said. A few sales were disclosed, 
however: 10 cars of range oil at 7.5c, Group 3, to a Mid- 
west broker by an East Texas refiner, one car of No. 2 
fuel at 6.625c to a Midwest reseller by an Oklahoma re- 
finer, and 10 cars of No. 2 fuel at 6.625c, FOB plant, 
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NPN Gasoline Index 


Cents Per Gal. 


Dealer T.W. Tank Car 
Oct 10 15.13 11.20 
Month \go 15.18 11.18 
Year Ago 14.59 11.24 
Dealer index is an average of undivided dealer prices 


ex tax, in 50 cities 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline FOB refineries or 
terminals Okla Midwestern Ww Penna Calif N. ¥ 
Harbor, Philadelphia, Jacksonville, Boston and Gulf Coast 











to a Midwest broker by another East ‘Texas refiner. 
Demand for South Texas lubes was reported improving 
by one refiner who said he had sold one car of 2,000 
vis. pale oil to a grease manufacturer at 15c, up 0.5¢ 
from the range high of prices reported by other re- 
finers. Another refiner said demand for South Texas oils 
was “very good” and “holding its own,” considering that 
export sales have been practically nil for some months. 


On the other hand, demand for Mid-Continent con- 
ventional and solvent lubes remained dormant, according 
to most refiners and brokers. Several grades of con- 
ventional neutral oils were down on the highs of price 
ranges early in the week when a refiner reported re- 
ducing his quotations in amounts ranging from 0.25 
to 1.5c. At the same time, another Mid-Continent re- 
finer reported advancing his price for 200 vis. No. 3 
color conventional neutral 0.5c to 12.5c, saying that de- 
mand from his regular customers was strong. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Gasoline Weakens; Fuels Continue Firm 


Gasoline weakened while both light and heavy fuels 
continued firm in open market during the first week of 
October, according to Midwest trade sources. A flurry 
of range oil and No. 2 fuel sales was reported by a 
refiner early in the week, but demand fell off sharply 
later. tefiners reported no changes in their Group 3 


prices. 


A weakness in gasoline was brought sharply into focus 
when a large distributor reported he had rejected a sub- 
stantial amount of barged gasoline at 10.625c for 82 
tesearch regular-grade refined gasoline and 86 Research 
premium gasoline at 11.625c, delivered dockside, Chicago. 
Cycled gasoline was reported being offered to the trade 
at 11.25¢c to 11.8375c, Chicago terminals, some traders said. 


Chicago tank car marketers offered refined regular 
gasoline at 9.5c, Group 3; Midwest refiners reported 
prices ranging upward from 10c, Group 3, but no tank 


car sales were disclosed. 

In spite of a general lull in the open market for light 
fuels, both range oil and No. 2 fuel were reported close, 
ly held. -Spot sales of range oil and No. 2 were re- 


ported by one refiner at 7.5c and 6.625c, Group 3, re- 
spectively. Other refiners offered range oil at 7.5 to 7.6 
and No. 2 at 6.6 to 7c, Group 3. 

Stocks of light fuels were reported high at Chicago 
waterway terminals and in some instances storage space 
was said to be limited. While space was being sought 
at times for range oil and No. 2 arriving by barge, prices 
remained firm, according to traders. Transport prices 
to jobbers and distributors for No. 2 at water ter- 
minals ranged from 8.5 to 8.75c; 9.5 to 9.75c for rangé 
oil, FOB terminals. 

No. 6 fuel remained “firm” in open market in spite 
of the steel strike, and refiners continued to report 
prices ranging from $0.90 to $0.95 per bbl., Group 3 
Refiners in the Chicago area said the steel strike had 
caused them no distress with their storage thus far, but 
it was generally conceded that a cancellation of orders for 
heavy fuel from steel fabricating firms, rather than al- 
ready cancelled orders by the mills, would cause residual 
fuels to “stockpile uncomfortably.” 


CENTRAL MICHIGAN 
Fuel Prices Continue to Edge Higher 


Prices for domestic and industrial fuels edged higher 
in Central Michigan during the first week of October, ac- 
cording to reports from refiners. Demand for light fuels 
Was increased and residuals were “steady” to “firmer, 
refiners said. Mild weather supported a “good” demand 
for gasoline and prices mostly were steady. Some trad 
sources said, however, that straight-run gasoline was 
weak in open market. 

Trade attention centered on No. 6 fuel, and as the first 
week of the steel strike drew to a close, it was generally 
conceded that residuals, if anything, were “firmer.’’ Som 
Central Michigan sources said of the Detroit market that 
“only the steel strike seemed to hold prices down t 
present level of 6.5c per gal., delivered.” 

Contrary, however, one refiner reported ‘disturbing 
prices in his marketing area were coming from a source 
in the Chicago refining district. Prices for No. 5 fuel 
were up 0.25c on the low and ranged from 6 to 7.7¢ pet 
gal., Central Michigan, following a like increase reported 
by one refiner for both Nos. 5 and 6 fuels. Prices for No 
6 were left unchanged at 5.5 to 7.5c, Central Michigan 

UGI gas oil remained scarce in Central Michigan and 
prices advanced during the week 0.25c on the low to & 
with prices of some refiners ranging up to 8.6c. 
ranged from 10.75 to 11.1c and 9.75 to 10.1c, respective- 
ly. A spot sale to a consumer of 100,000 gals. of No. 
fuel at 9.75c, refinery, was reported by one refiner. 


Both Nos, 1 and 3 fuels were up 0.1c on the highs and 


While pleasant weather sustained a good demand for 
regular and premium-grade gasoline, straight-run was 
reported “weak” in open market. Some trade sources 
said the product had been offered spot at 9c. Prices to th: 
trade reported by refiners ranged from 9.75 to 11.625« 
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Indiana Standard T. W. Prices 


Because of the widespread interest in tank 
wagon prices of Standard Oil Co. (Indiana) since 
the company abandoned its policy of basing its 
prices on Group 3 (see Sept. 14 NPN, p. 13), 
NPN has arranged with correspondents to ob- 
tain prices at various points in the Midwest. 
Prices for one city in each of the 11 Midwest 
states where Indiana Standard markets will be 
found on p. 53 of this issue. 

Previously the prices had been furnished to 
NPN for publication by Indiana Standard. Prices 
in this issue are as obtained by NPN correspon- 
dents who visited Indiana Standard bulk plants 
where the prices are publicly posted. 











WESTERN PENNA. 
Neutrals Stronger; Fuel Prices Up 0.25c 


Low pour neutral and bright stock prices ranged 0.5 to 
lec per gal. higher following price advances reported 
by one refiner during the first week of October. Good 
demand for lubricating oils generally was_ reported, 
with neutral offerings said to be scarce. In upper field, 
Nos. 2, 3, and 36-40 gravity fuels, and in lower field 
kerosine and Nos. 1, 2 and 3 fuels were quoted 0.25c 
higher, as refiners reported gradually increased ship- 
ments. Gasoline demand was reported “fair” to “good.” 

In upper field, Nos. 2, 3, and 36-40 fuels were quoted at 
prices ranging upward from 9c. In lower field, No. 1 
fuel was quoted upward from 9.25c, and Nos. 2 and 3 
fuels upward from 8.75c. Refiners’ quotations for kero- 
sine ranged from 9.5 to 10c in lower field. 

Sale of several cars of 25 P.T. 200 vis. neutral at 
17c was reported by one refiner, and a refiner-buyer said 
he had received no offerings of the product below 17c. 
To the jobbing trade, refiners reported prices ranging 
from 17 to 18c. Although most refiners said offerings 
of neutrals were “scarce,” some sources said they had 
had “fairly substantial offerings’ at 17c. 

Foreign orders and inquiries for lubricating oils have 
been curtailed considerably by international currency de- 
velopments. 

European inquiry for 2,800 bbls. of motor oil was the 
only one reported the past week. 

Reports on gasoline demand varied considerably. Ship- 
ments continued heavy, according to some sellers, two 
refiners reporting they were limiting their offerings in 
the open market. Others said demand was “satisfactory, 
with some weak spots.”’ 

Demand for crude scale wax has increased considerably 
in the past month, most refiners said, although no price 
firming was indicated. Shipments of white petrolatum 
also were at good level, according to reports. 





OIL MARKETS 


NTTC Continues Attack on Oil Rail Rate 
Cuts; ICC Suspends Southeast Tariffs 


Carrying out its attack against “what appears to be 
a nationwide series of petroleum rate reductions” by 
railroads, National Tank Truck Carriers, Inc., has joined 
Husky Refining Co. in protesting newly-published oil 
shipment rates of Burlington Railroad. 

Interstate Commerce Commission has been asked 
to suspend rates, scheduled to become effective Oct. 17, 
on shipments from Lovell, Zube and Cody, Wyo., and 
Laurel, Billings and East Billings, Mont., to destinations 
im® Montana, Wyoming, Nebraska and South Dakota. This 
same tariff was protested earlier by Farmers Union 
Central Exchange, Inc., St. Paul. 

In protesting that new tariff would establish rates at 
level “substantially below present motor carrier rates in 
same territory,’ NTTC said: 

“The motive of the railroads is not the promotion and 
encouragement of more efficient transportation of pe- 
troleum, but is rather the elimination of effective compet- 
ition by motor carriers. The danger in this particular 
case lies in the fact that it is another move in what ap- 
pears to be a nationwide series of petroleum rate reduc- 
tions.” 





Suspends Southeast Tariffs 


Meanwhile, ICC has suspended from Oct. 10, 1949 until 
May 9, 1950 operation of railroad tariffs, and from Oct. 
15, 1949 until May 14, 1950, operation of motor carrier 
tariffs proposing reductions in tank car and tank truck 
rates on petroleum products between numerous points in 
southeastern territory. 

At ICC, it was said rail lines involved would be in- 
formed consideration would be given to special permis- 
sion applications for authority to reduce rail rates to 
level of present common or contract motor carrier rates 
pending disposition of proceeding. Motor carrier tariffs 
involved reportedly were filed to meet rail reductions in 
case rail tariffs were not suspended. Motor tariffs wert 
not protested. 

Rail rates had been protested by National Tank Truck 
Carriers, Inc., Washington, Southern Motor Carriers Rat« 
Conference, Atlanta, Ga., and Motor Carriers Traffic 
Assn., Greensboro, N. C. 


Mexican Gulf Bunker Prices Up 5c Bbl. 


MEXICO CITY—Increase of &c to $1.60 per bbl. in its 
price for bunker “C” fuel oil, ships’ bunkers, at the 
Mexican Gulf Ports of Tampico, Veracruz and Minatitlan 
was posted by Petroleos Mexicanos on Oct. 6. 

Last previous change in price at these ports was 10: 
increase to $1.55 per bbl. on Sept. 14. 











CRAUN TRANSPORTATION, INC. 
BETTSVILLE, OHIO @ PHONE: 2461 


Contract Carrier for Petroleum Prod- 





DEPENDABLE BULK LIQUID 
MOTOR TRANSPORTATION 
SERVING 
Pa., N.J., Md., Del., D.C 
Ohio, Va., W. Va 


COASTAL TANK LINES 


FAMOUS 
SINCE 1882 





ucts in Ohio & Michigan 


HUA TLTGTU) 


EN-AR-CO 
PETROLEUM 





YORK, PA. 








STILL GOING 
STRONG 








PRODUCTS 


= MOHAWK REFINING CORPORATION 


472 FRELINGHUYSEN AVENUE, NEWARK 5, NEW JERSFY 


Refiners and Compounders of Oils 
WRITE OR WIRE 





Oil Refiners, Inc. @ AUTOMOTIVE @ ie _— 
MODERN LUBE OIL REFINERY THE NATIONAL REFINING CO. @ TRUCK a BUS © nES 
COMPOUNDING—PACKAGING CLEVELAND 15. OHIO @ DIESEL @ INDUSTRIAL 
Arlington, Virginia ° Bigelow 3-3675 
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OIL PRICE SECTION | 


At Refineries and 





Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. During 
periods of short supply, some sellers, and at 
times all sellers, withhold quotations to new 
customers or the posting of firm prices but 
give OILGRAM the prices they otherwise would 
quote to the trade in general and which they 

nfine t their regular istomers only, Oc- 
tane rating ire ASTM; Research Method rat 

g indicated by letter R, are minimum rat- 
ng Motor Method ratin i indicated by 
etter M Parenthetical figures before and 
ifter prices ndicate number of companies 
quoting the lows and highs of the ranges. 
For further details of price conditions apply 
to any NPN—OILGRAM office or see back of 
iny OILGRAM Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 


ES ire 


I 8 $150 per year, payable in advance. 
Gasoline 
Prices in Effect Oct. 10 Oet. 3 


Oklahoma (Group 3) 
86 Oct. R 
Prem 1)10.75-11.625¢1) (1)10.75-11.625(1) 


Reg (51-10. 387501) €5910-10.37501) 
60 Oct. M & 
3elow (2)8.8S7 1.7541) (€2)8.875-9.75(1) 


MIDWESTERN (Group 3 basis) 


&6 Oct R 

Prem (1)10.75-11.625¢1)(1)10.75-11.625(1) 
80 Oct R 

Reg 9)10-10.375(1) (5)10-10.37511) 
60 Oct M & 

Be 2)8.S7 1.7501) (2)8.875-9.75(1) 


N. TEX. (For shpt.:to Tex. & N.M. dest’ns.) 


82 Oct. R 


Prem 11(2 11(2) 
86 Oct. I 

Prem 1)11-12.75(1) (1)11-12.75(1) 
6 Oct R 

Reg 1)10—10.25(1) (1)10-10.25(1) 
SO Oct R 

Reg 1)10—10.75(2) (1)10-10.75(2) 
60 O M & 

Be A 259.37 10.311) (€2)9.375-10.3(1) 
W. TEX. (For shpt, to Tex. & N.M, dest’ns.) 
S2 O R 

Pren 1)11-11.75¢1) (1)11-11.75(1) 
SH CK R 

Pret 1)11-11.501) (1)11-11.5¢1) 
£0 O R 

Reg (1)10-10.75¢1) (1)10-10.75(1) 
60 Ox 1 & 

Be 4 7 1012 (1)9.375—10(2) 


OIL PACKAG 


TO YOUR SPECIFICATIONS 
LOW PRICES @ FAST SERVICE 
QUARTS, GALS., 2-GALS.,5-GALS., DRUMS 
Write for Quotations 
WYNNE OIL COMPANY 








PHILADELPHIA 21, PENNA 





Prices in Effect Oct. 10 Oct. 3 
Kk. TEX. (Truck tnspt.) 
86 Oct. R 

Prem (1)11-12.5(1) 1)11—12.5(1) 
SO Oct, R 

Reg. - (1)10-11(1) (1)10-11(1) 
60 Oct. M & 

Below .. .€1)9.25-10.5(1) (1)9.25-10.5(1) 


CENT. W. TEX, (Truck Transpt.) 
82 Oct. R 


Prem (1)11.25-11.5(1) (1)11.25-11.5(1) 
86 Oct. R 

Prem .(1)11.25-11.541) (1)11.25-11.5(1) 
76 Oct. R 

Reg (1)10.25—10.5(1) (1)10.25-10.5(1) 
80 Oct. R 

Reg (1)10.25—-10.5(1) (1)10.25-10.5(1) 
60 Oct. M & 

Below ....(1)9.5—-10.4(1) (1)9.5-10.4(1) 


ARK. (For shipment to Ark. & La.) 


86 Oct. R 


Prem 11.375(1) 11.375(1) 
80 Oct. R 

Reg 10.375(1) 10.375(1) 
60 Oct. M & a 

Belov 9.25(1 1,25(1) 


KANSAS (For Kansas destinations only) 


$2 Oct. R 


Prem, --(1)11,.2—-12(1) (1)11.2-12(1) 
S6 Oct. R 

Prem --(1)11.2-12(1) (1)11.2—-12(1) 
76 Oct. R 

Reg ..(1)10.2-11(1) (1)10.2-11(1) 
SO Oct R 

Reg (1)10.2—11(1 (1)10.2-11(1) 
60 Oct. M & 

Below . .(1)9.125-10.25(1) (1)9.125-10.25(1) 


WESTERN PENNA, 
Bradford-Warren: 
78-80 Oct. M 


Prem , 13.25(1) 13.25(1 
74-76 Oct. M 
Reg 12(2) 12(2) 


Other districts: 


78-80 Oct. M 


Prem (1)12.75-13.8(1) (1)12.75—-13.8(1) 
74-76 Oct. M 
Reg .-.(3)11.75-12.8(1) (3)11.75-12.8(1 


CENTRAL MICHIGAN 
gan refineries.) 

U.S. Motor: 

S2 Oct. R 


(FOB Central Michi- 


Prem (1)12.75-14.5(1) (1)12.75-14.5(1) 
86 Oct. R 

Prem (1)13-14.2501) (1)13.5-14.2501) 
76 Oct. R 

Reg »e +. (2)11.75-12.5(1) (2)11.75-12.5(1) 
80 Oct. R 

Reg. oe ee (1)12-13.25(1) (1)12—13.25(1) 
Str. run gaso- 

line, excl. 

Detroit 

shpt. ....(1)9.75-11.625(1) (1)9.75-11.625(1) 


OHTO—Quotations of 
to Ohio points: 
73-75 Oct. M.. 14.0 14.0 


FRR Rs We 
+ a 

& 
my READY NOW- @ 


A brand New Edition 
of the Famous 


8.0. Ohio for delivery 









ME WAVERLY HANDBOOK 
in two bindings— 
Regular $2.00 copy 


$3.00 copy 


WAVERLY 


OIL WORKS CO. 
PITTSBURGH (1) PENNA. 


DeLuxe 





| 


| 


Prices in Effect Oct. 10 Oct. 3 


CALIFORNIA 


Los Angeles dist. : 
80-82 Oct. M 
(Prem.) (1)13-16.1(1) (1)13-16.1(1) 
74-76 Oct. M 
(Reg. ) .(1)11.6-13.6(2) (1)11.6—-13.6(2) 
San Fran. dist.: 
80-82 Oct. M 
(Prem.) 
74-76 Oct. M 
(Reg. ) .(1)13.85—-14.1(1) (1)13.85-14.1(1) 
San Joaquin Valley: 
80-82 Oct. M 


(1)15.85—16.6(1) (1)15.85—-16.6(1) 


(Prem. ) (1)15.85—-16.6(1) (1)15.85—-16.6(1) 
74-76 Oct 
(Reg. ) .(1)13.85-14.1(1) (1)13.85-14.1(1) 


Lubricating Oils 


WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 


* 


200 Vis, (180 at 100°) 420-425 fi. 
(1)20.5-21.5 


oO p.t »(1) (1)20.5-—21.5(1 
10 p.t (1)19.5-20.5(1) (1)19.5-20.5(1 
15 p.t (1)18.5-19.5 


(1) (1)18.5—-19.5¢1 
, 18(1) (3)17-18(1 
“ 400-405 fi. e 


25 p.t (3)17 
150 Vis. (143 at 100 
p.t )18 


0 1 5~-19.5(1) (1)18.5-19.501 
10 p.t (1)17 18.5(1) (1)17.5-18.5(1 
15 p.t (1)16.5-17.5(1) (1)16.5-17.5(1) 
25 p.t (3)15—-16(1) (3)15—16(1) 


CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210°, 540-550 fi., No 


& col 


10 p.t (1)19,.5-20.5(1 (1)19.5-20.5(1 
1D p.t (1)18.5-1 (1 (1)18.,5—19.501 
25 p.t. 17-18 17-18 
600 S.R 

filter’ bl (2)11-12.5(2) (2)11-12.5(2) 
650 S.R (2)12-13.5(2) (2)12—13.5(1) 
600 fi (2)14—-18(1) (2)14-18/(1) 
630 fl. (2)16-19(2) (2)16—-19(2) 


MIDCONTINENT LUBES 

(FOB Tulsa basis. Bright stock, vis. at 210°. 
Neutrals are 0-10 p.p. oils, vis. at 100°; 15- 
25 pp. viscous neutrals generally are quoted 
0.5¢ under 0-10 p.p. oils; 15-25 p.p. nonviscous 
oils generally are quoted 0.25c under 0-10 p.p 
oils.) 


Neutral Oils—Conventional 
Pale Oils Col. 


60-85 vis. 2.(1)9.75—-11(1) (1)9.75-11(1) 
86-110 vis. 2.(1)10—-11.25(1) (1)10-11.25(1) 
150 vis, 3.(1)11-13/1) (1)11-13(1) 
180 vis 3. (1)911.5-13.25(1) (1)11.5-13.2501 
200 vis (1)11.5-13.541) (1)11.5-13.501 
250 vis (1)13-14(1) (1)13-14(1) 
280 vis (1)13-14(2 (1)13-—14(2) 
300 vis 3.(1)13.5-14.541 (1)13.5-14.5(1 
Cylinder Stocks: 
600 s.r., olive 

green ....(1)12-15(1) (1)12-15(1) 
Black Oil .. 18.5(1) 18.5(1) 





THIS 
IS YOUR 
MARKET PLACE! 


A card advertisement in 
NPN’s Market 


every week will bring you 


Section 


quick and _ continuous 
sales at low cost. 


WRITE FOR SPACE RATES 


NATIONAL PETROLEUM NEWS 
1213 West Third St. 
Cleveland 13, Ohio 











NATIONAL PETROLEUM NEWS 





se wht BS oe oe 








Prices in Effect Oct. 10 Oct. 3 
Mid Continent Lube (Cont.) 
Bright Stock—Conventional 


200 vis. D: 

ag . 23(1) 23(1) 
vis. 

0-10 p.p. i 9)17-19(1) (2)17-19(1) 


ote ver >P.. . .(1)17-18.5(1) (1)17-18.5(1) 
0-10 no - -(2)16.5-18(1) (2)16.5-18(1) 


Bright Stock—Solvent 
150-160 vis. 0-10 
p.p., 95 v.i.(1)20-23(1 (1)22-23¢1) 


«20 


Neutral Oils—Solvent 


170- ase vis. 

vs (1)13.5-15.5(1) 15.541) 
200- 210 vis., 

90-95 Vv (1)15-16.5(2 16.5¢2 
300 vis 

95 v.i 18(1) 18(1) 








A DOUBLE PROFIT 
IN EVERY QUART! 


@ When you market ELK 100% 
Pure Pennsylvania lubricating 
oils in bulk or under your own 
label, you are assured of steady 
supply and handsome extra 
profits. 

Elk Refining Company’s 
unique jobber-distributor-com- 
pounder agreement guarantees 
delivery on a price-protected ba- 
sis. Your customers, who have 
known and trusted 100% pure 
Pennsylvania motor oils’ for 
years, are always satisfied when 
you sell them the __ best. 
These two facts add up to 
greater customer good-will and 
handsome extra profits from 
every quart of oil you sell. 

It costs you nothing to find 
out how much more you can 
make marketing the world’s fin- 
est lubricating oils . . . refined 
from 100% Pure Pennsylvania 
grade crudes by Elk Refining 
Company. Phone, write or wire 
for complete details without ob- 
ligation. 


ELK REFINING COMPANY 
KANAWHA VALLEY BLDG., 


aS 
PENNSYLVANIA a 





Refiners of Highest Quality 
Pennsylvania Grade Petroleum 
Motor Oils @ Bright Stocks @ Neutrals @ 
Cylinder Stocks @ Waxes 





CHARLESTON 24, W. VA. 
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Prices in Effect Oct. 10 Oct. 3 Prices in Effect Oct. 10 Oct. 3 
SOUTH TEXAS (Neutral Oils) Ked Oils: 
(Vis. at 100° F. FOB refineries for domestic 180—No, 5 
and/or export shipment.) 200 =o 5 
2vt No. 5 
PALE OILS: 380—No. 5 
VIS. COLOR 300—No. 5 
100 1%-2%.. 9.5(5) 9.5(5) Note: Viscous oiis, 15 to 30 p.p. are quoted 
200 No. 2-3.. 10.5(5) 10.5(5) 0.5¢c lower; 60-85 and 86-110 No. 2 nonviscous 
300 No, 2-3.. 11.25(5) 11.25(5) oils, 15 to 30 p.p. 0.25¢ lower 
500 No. J 5 n Refined (Viscosity at 210°) 
2%-3% ... 12(5) 12(5) Vaaseses Steam ’ 
750 No. 3-4. 12.75(5) 12.75(5) 160 
1200 No. 3-4. ‘(4)13.5-14(1) (4)13.5-14(1) 200 
2000 No. 4. .(1)14-15(1) (1)38-16.568 Bright Stocks, 160 vis. at 210° No. 8 color 
RED OILS: 0 to 10 p.p 
100 No, 5-6. 9.5(4) 9.5(4) 15 to 25 p.p 
200 No. 5-6. 10.5(5) 10.5(5) 30 to 40 p.p 
300 No, 5-6. 11.25(5) 11.25(5) E filtered 
500 No. 5-6. 12(5) 12(5) Cyl. Stock 
750 No. 5-6. 12.75(5) 12.75(5) Note: To obtain prices delivered in Chicago 
1200 No, 5-6. (4)13.5-14(1) (4)13.5-14(1) dd 0.6c per gal. 
2000 No. 5-6.(1)14-15(1) (1)14-14.5(5) 
CHICAGO (From Mid- ~Continent p.l. crude) Natural Gasoline 
Neutral oils vis. at 100° F. 0 to 10 p.p. (Group 3 & Breckenridge prices are to blend 
Pale Oils: ers on freight Basis shown below Shipments 
Vis. Color may originate in any Mid-Continent manufac 
Yo ee 2 eee see turing district.) 
86 o “2 TTT eswe 7 
150—No. 3 .. ower ° ee ae 5 875( Sale : 87> Sole 
180—No, 3... (oun paws : - mesic . , 
200—No. 3 .. jana ‘ ros BREC KENRIDGE 
250—No. 3 .. ten e° Grade 26-70 so (Qeote 5.3751 8a 
Kerosine, Gas & Fuel Oils 
Prices in Effect Oct. 10 Oct. 3 Prices in Effect Oct. 10 Oct. 3 
ar ie (Group 3) ARK. (For shipment to Ark. and La.) 
41-43 w.w...(2)7.625-8.875(1) (2)7.625-8.875(1) 42-44 w.w. . 7.875(1 7.87501 
412-44. w.w...(3)7.75-911) (3)7.75-9(1) Tractor fuel. 9.125(1) 9.125(1 
Range oil ..(2)7.375-8.75(1) (2)7.375-8.75(1) Diesel fuel 52 
58 & above & below 7.25(1 7.25(1 
D.I. diesel. (3)7.5-S8(1) (3)7.5-7.875(1 Diesel fuel 58 
No 1 p.w (4)7.5-7.875(1) (4)7.5—-7.875(1) & above 7.62501 7.62511 
No. 1 straw. (1)7.5-7.75(2) (1)7.5-7.75(2) ce 2 fuel 6.7501 6.75(1 
No. 2 straw. (4)6.625-8.5(1) °(4)6.625-8.5(1) . 3 fuel 6.3751 6 37501 
No. 6 (6)$0.90-1.00(1) (6)$0.90-1.00(1) No. 4 fuel... $1.75(1) $1.75(1 
14-16 grav. No, 5 fuel... $1.55(1) $1.55(1 
Se: s4nawes $1 ax) $1.20(1) No. 6 fuel... $1.40(1) $1.40(1 
Correct for Oct ¢ shown incorrectly in 
Oct. 5 NPN 
WESTERN PENNA. 
5 we pet (Group 3 basis) Bradford-Warren District 
41-43 w.w...(2)7.625-8.5(1) (2)7.625-8.5(1) 45 w.w. - (2)9.5-9.75(1) (2)9.5-9.75(1) 
+ wy. w.w (2)7.75-8.5(1) (2)7.75-8.5(1) No. 1 fuel. ° 
Range oil (1)7.5-7.601) (1)7.5-7.6(1) No. 2 fuel *(2)9- 9.501 1)8.75—9.5(1 
5S & above No. 3 fuel (2)9-9,2511 1)8.75—9.2 
D.I. diesel—(2)7.5-8(1) (2)7.5-8(1) 36-40 gravity a(2 1)8.75-9(1 
No. 1 p.w (5)7.5-7.875(1) (5)7.5-7.875(1) 
No, 2 straw.(1)6.6—7(1) (1)6.6—7(1) Other districts: 
No. 3 straw 6.2541) 6.2541) 10 nr 
No 6. ..(3)$0.90-0.9511) (3)$0.90-0.9511) ae "s duer rb ee ; 1 , 9 4 3 
No, 2 fuel...(1)9 2 2)8.7 (1 
N. TEX. (For ahpt. to Tex. & N.M. dest’ns.) No. 3 fuel (2)8.75 1 298.7 (1 
41-43 w.w...(2)8.5—-9 6/1) (2)8.5-9.6(1) 36-40 gravityv(2)8.75-9(1 2)8.7 (1 
12-44 w.w (1)8.5-941) (1)8.5-9(1) Correct for Oct ‘ 
58 D.I. .(1)7.5-9.811) (1)7.5-9.801) Oct. 5 NPN 
No. 2 straw (1)8.25—-8.75(1) (1)8.25-8.75(1 
No. 6 fuel. $0.90(1) $0.90(1) 
CENTRAL MICHIGAN (FOB Central Mich 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) gan refineries. ) 
-43 ww. ° 9.541) Range oil (1)10.5-11 (11 11 
42-44 ae 10 5¢1) 10.51) . 
No. 1 straw. 9.25(2) 9.25 (2) 46-49 W.w any 
No, 2 straw. (198.6-8.2809) (1)8.5—9.25¢1) Kero (1)10.75-11.5¢4 Lyi 11 
No, 6 fuel...(1)$1.25-1.80(1) (1)$1.25~-1.80(1) P.W 
distillate (4)10.75-11.1 l 
E. TEX. (Truck trnspt.) No. 2 light 
41-43 w.w. ..(1)8.5-9.25/1) (1)8.5-9.25/1) straw (2)9.75-10.54 " 753 
42-44 w.w. ..(1)8.5-9.5(1) (1)8.5-9.5(1) No. 3 straw.(1)9.75-10.141 75104 
58 & above WG pre : 9 4 
D.J. diesel. (2)8-9(1) (2)89(1) G.I. gas oi1(3)S-8.601 (.49-S.601 
No, 2 fuel...f1)8-9 25/1) (1)R-9. 251) No. 5 fuel (4)96-7.761 1 7 r 
No. 6 fuel...(1)$0.95-1.70(1) (1)$0.95-1.70(1) No. 6 fuel (1)5.5-7 2 
JENT. W. cX. 
ye Md are Bott weet 9.5(1) OHIO—Quotations of S.O. Ohio for delivery to 
58 & above Ohio points: 
D.I. diesel. (1)8.75—-9.25(1) (1)8.75-9.25(1) Kerosine .... 11.5 11.5 
U.G.I. gas oil 8.501) 8.541) 
No, 1 fuel... 9 25(1) 9.25(1) 
No, 2 fuel... 911) yh CALIFORNIA 
No, 5 fuel... £1. 48(1) #R(1) San Joaquin Valley 
No. 6 fuel...(1)$1.25-2.00(1) (81 25-—2.00(1) 40-43 w.w. .(1)12.6-15.6(1) (1)12.6-15.6(1) 
Heavy fuel 
KANSAS (For Kansas destinations onlv) (PS 400) .. $1.55(2) $1.55(2) 
42-44 w.w. ..(1)8.125—9.625(1) (1)8-9.625(1) Light fuel 
58 & above (PS 300) .. $2.10(2) $2.10(2) 
Diesel (1)7.875-10.125(1) (1)7.75-10.125/1) Diesel fuel 
No. 1 fuel (1)7.7-9.341) (1)7.7-9.311) (PS 200) ..(1)10-11.5(1) (1)10-11.5(1) 
No, 2 fuel (1)6.8-8.375(1) (1)6.8-8.25(1) Stove dist 
No. 4 fuel §2.42(1) $2.32(1) (PS 100) ..(1)11.5-13.3(1) (1)11.5-13.3(1) 
No. 5 fuel (1)81.45-1.92(1) (1)81.40-1.829/1) Los Angeles: 
No. 6 fuel (1)$0.95-1.75(1) (1)$0.925-1.75(1) 40-43 w.w. ..(1)12.1-15.1(2) (1)12.1-15.1(2) 





ROY M. HENWOOD ASSOCIATES 


ENGINEERS @ ARCHITECTS 


140 CEDAR STREET NEW YORK 6, N. Y 


Tel. WOrth 4-6485 


ENGINEERING SERVICE TO THE 
PETROLEUM INDUSTRY 
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Prices in Effect Oct. 10 Oct. 3 
CALIFORNIA (Cont.) 
Heavy fuel 


(PS 400)..(1)$1.40-1.50(3) (1)$1.40-1.50(3) Atlantic & Gulf Coasts 
Light fuel 

















(PS 300)..(1)$1.80—-2.05(3) (1)$1.S80-2.05(3) Prices are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operators, 
Diesel Fuel FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. Prices in effect Oct. 10. 
(PS 200)..(1)8.1-11(2) (1)8.1-11(2) 
Stove dist 86 Oct. R 90 Oct. R 79 Oct. R 83 Oct. R Kerosine 
(PS 100). .(1)9-12.5(2) (1)9-12.5(2) District Prem. Gasoline Prem. Gasoline Reg. Gasoline Reg. Gasoline No. 1 Fuel 
San Francisco: N. Y, Harbor .(1)12.6-14.2(1) re (2)11.6-12.9(1) 9(15) 
40-43 w.w. ..(1)12.6-15.6(1) (1)12.6-15.6(1) do barges (2)12-13.75(1) 13.75(1) otee (2)11-12(2) 8.9(15) 
Heav fuel Albany (2)14.05-14.3(3) 1)14,05-14.3(1) we ($8)9.2-9.4¢1) 
PS 400) $1.55(2) $1.55(2) Baltimore |.) :(1)12.4-14.101), (1)13.75-14.1() ie (1)11.4-12.6(3) 910) 
' cs “3 do barges (1)12.3-13.65(1) en eng i (1)11.3-12.4(1) (2)8.9-9.4(1) 
a -~ 2102 $2.10(2 Baton Kouge.. 11.9(1) sis 10.9(1) 8.4(1) 
(PS 300).. - (<) o- «) do barges .. 11.9¢1) 10.9(¢1) oe %.4(1) 
lesel fuel Boston . ..-(1)12.6-14.4(3) (1) 14.15-14.4(1) iis (1)11.6-12.9(9) 9.2(13) 
D 
(PS 200)..(1)10-11.5(1) (1)10-11.5(1) Charleston (2)12.1-13.475(1) 13.75(1) (2)11.1-11.75(¢1) 8.815) 
vn Gm Corpus Christi. (1)12-13(1) 11(2) se0 
Pa 4 ~ Houston ‘ (2)12-13.75¢1) (1)11-11.75(1) (1)9.25-10.25(1 
(PS 100). .(1)11.5-13.3(1) (1) 11.5-13.3(1) pag ga A re TTR TOC TE 
Jacksonville 13.1(6) 13.1(1) 12.1(1) 9.2(12) 
om weer 13.1(4) 13.1(1) 12.1(5) (3)9.2-9.5(2) 
ae tssaccae 13.1(2) 13.1¢(1) oe 12.1(3) 9.2(4) 
Wax New Haven . .(1)14-14.5(1) 14.5(1) ye (1)12.5-13(2) 9.1(9) 
. New Orleans. .(1)11.5-12.5(1) auee (1)10.75-11.1(1) 11.5(1) (1)8.75-8.8(4) 
Prices in Effect Oct. LO do barges ..(1)11.5-12.5(1) = a (1)10.75-11.1(1) 11.5(1) (1)8.25-8.8(2) 
WESTERN PENNA, (Bbis. C.L.) a. . «(2)12.3-12.75(1) 13.9(1) ewes (2)11.3-11.9(2) (6)9-9.1(1) 
" . : Pensacola — 13.1(1) ain 12.1(1) 9.2(2) 
White Crude Gente: ee Philadelphia. .(1)13.7-13.75(2) (1) 13.75-14.7(1) (2)12'5-13.2(2) 9(10) 
122-124 A.M.P, wee ee cece eee ee ee C1IS.19-4(2) pi? barges ..(1)13.6-13.65(1) aa (1)12.4-12.6(1) 8.9(8) 
124-126 A.M.P. cecscccceccces (1)3.75-4(2) ort Everglades 13.1(4) 13.1(1) 12.1(6) 9.2(6) 
: Portland (1)14.15-14.4(1) (1)14.15-14.4(1) 12.914) °9.3(8) 
> 2nce ) 5. 5. » 5) 9 
CHICAGO (FOB Chicago District refinery of Seeman «++ <RSPGd ae ae 12-9(5) 9.2(9) 
one refiner in bags or 100 lb. cartons, carloads. Tampa . eee 1 . 1(5) 13 11) oe atts bag oh 
Carloads, slabs loose, 0.7c less. Melting points ritertneens atin ¥. 2.1¢% 9.2 
, ‘“g . 7 “ iil l JT) 
— = methods); add 3° F. to con N .(1)12.45-13.45(1) ——-13.835(1) shia (2)11.45-11.85(2) (1)8.7-8.8(7) 
Fully refined: 
122-124 ere eT ee ieee Diesel Oil 
0 ee NESS ee nae en a Gas House No. 5 Fuel No. 5 Fuel Shore Plants 
127-129 No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) (50 cet.,55 d.i.) 
“it~ ~~. . “es *e-e e-* eerste eesreeeeeee “**-* 
2().129 N. Y. Harbor. 8.6(16) (1)8.7-9.3(1) (10)$2.68-2.85(1)  $2.32(1) 9(5) 
130-132 $1468 0666 0460008 oe cecccecees ccee 
dip do barges. .(2)8.3-8.5(14) 9.1(1) (10)2.65-2.75(1) 2.29(1) re 
132-134 Cec cerscecescces ee corcce tee Albany ; ah 28. 8-88.91) 9.3/1) 3.3011) 2 9,.2(3) 
EE <Cueeernss peneeessennesseeemns eons 3altimore ea s.6(11) S.7(1) 2.68(1) 2.32(1) 9(4) 
do barges.. $.5(4) ws 2.65(1) 2.29(1) 
SEABOARD Baton Rouge . 7.901) 8.3(1) we 1.98(1) 8.3(1) 
Melting points are AMP, 3° higher than _, 40 barges. . 2 phe 911 1.95(1) tas 
EMP. Prices are for carload lots; domestic Charle ee Saray <4) 1)2 ee Soe (4 one 1) 
prices are FOB refinery; seale in bags or nae n (2)8'25-8.5(1) (2)2.28-8.246(1) 1)7'2-8 5(1 
bbis.; fully refined, slabs loose. Export prices dc bess (L727 25¢1) sane >'38(1) (1)7.2-8.5(1) 
are FAS; scale in bags or bbls; fully refined P= Ae al Lag ripe —— ose, 
in bags or cartons Jacksonville .. 4.116) 9.1(6) 
2 ca 9.1(4) 9.1(2) 
. . ° , Mobile 9(2) 9(1) 
Crude New Orleans N.Y. N.Y. Senge NR Bt 719) P 9° 
Scale Export Domestic Export sa <td “a1 8-8, Y 3) ; ; eee epee of i 
124-6 wh. 4.65(1) 4.52) (1)4.5-4.65(1) do barges. .(1)7.95-8.2(1) mle ar ite ae Saat 
Norfolk ......(4)8.6-8.8(1) 9(1) cence (1)2.28-2.32(1) 9(3) 
Fully Refined: Pensacola 9(1) Ka oF “- 9(1) 
RE 6.35(2) bc Philadelphia 8.6(10) 8.7(1) 2.68(1) 2.60(6) 9(6) 
125-7 7.3(1) 6.35(3) (1)7.05-7.25(1) gh oe » 414% : = §'1(3) 
128-30 7.3(1) 6.35(3) (1)7.05-7.25(1) Portland S.9(S) S.5(1) (1)9.2-9.341 
130-32 6.40(1) 7.15(1) Providence 8.8(9) 8.5(1) 2.595(1) 2.665 (2) 9.2(2) 
ete kate ele aoe oe bs eye Savannah 9.1(5) eeee ovee > 9.1(5) 
133-5 ... 7.4(1) 6.45(3) (1)7.15-7.35(1) Tampa 9.1(S8) 9.1(6) 
135-7 ... %.55(1) 6.6(2) 7.5(1) Wilmingtor oe : 
138-40 .. 8(1) 7.05(3) (1)7.75-7.95(1) N. ( . (1)8.2-8.6(7) S.6(1) 8.7(2) 
143-5 8.25(1) 7.3(2) (1)8-8.2(1) 
149-51 ..11.5(1) 10.5511) 11.45(1) 
Light Diesel 
No. 6 Fuel Bunker C Fuel Heavy Diesel Ships’ Bunkers 
No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers (45 cet., 45 d.i.) 
Petrolatums Harbor(10)$1.93-2.00(1) — $1.90(13) $1.90(11) $3.45(3) $3.70(6) 
2.25(1) . bas ap 7" 
WESTERN PHNNA, (Bbis., carloads; tank re + 1.93(5) Z aoe 1.90(3) 3.45(1) 3.70(4) 
es ¢ ma - uge 1.6311) 60(1) 1.60(2) 3.10(1) 3.35(1) 
ar, 1 to 1.5¢ ess.) 1.98(7) 1.95(4) 1.9514) as 3.74(3) 
Snow White ecccccece o(1)6.375—-7.25(2) tor 1.88(2) ett 1.85(3) —_ 3.61(2) 
a a" a yt Christi 1.6311) 60(1) 1.60(3) 3.15(1) os 
Se SEN ceceeeecsene «+++ (1)6.123—6.375(1) . (1)1.60-1.65(1) 1.60(7) 1.60(9) (1)3.05-3.10(5) (1)3 30- 3.36(1) 
Cee WHEE b0s06 ced ceveed (1)5.75—6.125(1) Jacksonville 1.8816) 1.85(6) 1.85(6) ; 3.822(4) 
Sk: MEE nicavcadviswndecé (1)4-4.5(1) Miami . 1.83(1) 1.80(2) 1.80(2) $22(1) 
Mobile » 1.73(1) 1.70(1) 1.70(1) 
DE wéstemadavneeedseuees (2)4.125-4.25(1) Mew taven 19512) 1.9012) 19012) spade 
WE $Bébbcdenvavessseennseve 3.875(2) New Orleans.. 1.63(3) 1.60(3) 1.60(4) 3.10(2) 
Norfolk . os 1.93(3) 1.90(4) 1.90(4) 
— : — Pensacola 1.90(1) 1.90(1) 1.90(1) 0.8 Tr 
Philadelphia 1.93(8) 1.90(8) 1.90(8) 3.45(2) 3.70(5) 
Port Everglades 1.83(2) 1.80(3) 1.80(3) 3.822(2 
Portland . 1.98(2) 1.95(1) 1.95(1) 3.65(1) 
Providence a 1.955(4) 1.925(2) 1.925(3) : (1)3.74-3.866(1) 
Savannah , 1.88(4) 1.85(5) 1.85(5) . (1)3.82-3.822(2) 
W RLD’S FIRST Tampa 1.77(5) 1.74(5) 1.7415) 3.822(4) 
0 Wilmi 7 Bt yn 
N : aa TT sane 3.61(3) 
rrect for Oct. 3 also shown incorrectly in Oct. 5 NPN 
aaniieall.,| INSPECTORS anne arch octane ratings, indicated by the letter ‘‘R’’, are minimum ratings. Motor Method 
7 . 


octane ratings, where used, are indicated by the letter ‘‘M’’ 


Now in Chicago and 33 other 





oil transportation centers 
throughout the world. 
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Oil Price Section 





Gulf Coast__Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbis., and are by refiners only to other 
refiners, export agents, or tanker terminal operators. The figure in parentheses after each price 
ndicates the number of companies quoting that price Prices in Effect Oct. 10. 


Aviation Gasoline 


Geese BERITES CAMPER) co ccccwccccesecscevces 18(1) 

Grade 100/130 (AN-F-48) ....ccccccccececesss 16.25(2)-17.5(2) 
See Bare CAR ME) boc cece de vedsioncess 14.75(1)-16.5(2) 
Gene GD CAMPER) oc cccccccccsccccesesseccces 15.75(1) 


Motor Gasoline Leaded 
86 Oct. R (Premium) ....... ee ee . 10.875(1)-11(2)-11.25(2) 
90 Oct. R (Premium) va java bie Rae 11.5(1)-12(3) 


79 Oct. R (Regular) .... . ort 9.75(1)-10(3) 

83 Oct. R (Regular) . oo a 10(2)-10.25(1)-10.5(2)-11(2) 

70-72 Oct. M 5(3)-9.75(1)-10.25(1) 
Kerosine & Light Fuels 

41-43 kerosine 7.5¢1)-8(2)-8.25(1)-8.501 (1) 

No, 2 Fuel . 7(3)-7 .25(3)-7.5(2)-S(2) 
Diesel & Gas Oils 

13-47 Diesel index 7.125(2 7.2541) 

48-52 Diesel index 7 .25(2)-7.375(1) 

53-57 Diesel index 7.375(2)-7 (1) 
Heavy Fuels 

a ee, MO OE. os ccesrewstnadedbesbacscssss Ea 

Bunker C Fuel . ais steeper veseceeeenttes  Gaaeeneons een 


indicated by the letter ‘‘R’’, are minimum ratings. Motor Method 


ndicated by the letter **M’ 


Research octane ratings 
ectane ratings, where used, are 


Aviation Gasoline & Jet Propulsion Fuel 


Prices in Effect Oct, 10 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN- 
F-48, unless otherwise noted; jet fuel meets AN-F-32 


Aviation Gasoline 














Refinery & Terminal Prices (Continued) 


LPG Prices 


Prices in Effect Oct. 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- ( 


om- Indus- 


mercial dustrial mercial trial 


District 
N.Y. Harbor . 5.5(1) 


Propane Propane Butane Butane 
5.5(1) 4.75¢1) 4.751) 


Naphthas and Solvents 


Prices in Effect Oct. 
‘FOB Group 3) 


Stoddard solvent 4 
Cleaners naphtha 
’.M.&P. naphtha 
Mineral Sp irits .. 3 
Rubber solv OME coccce ooo hd 
Lacquer diluent .. , 2 


Benzoil diluent 


WESTERN PENNA, 
Other Districts: 
Untreated Naphtha 





TUTTI TTT 1 5(1) 
Stoddard Solvent ..............(4)12.75-13(1) 


OHIO—Quotations of S.O. Ohio for delivery to 


Obio points: 
VM&P Naphtha 


Mineral Spirits & Stoddard Solv 


Pees GPO $4600 bese 606060008 


E, TEXAS (Truck espn as ) 
Stoddard Solvent . ee 


KANSAS (For Kan. 
Stoddard Solvent 


ATLANTIC COAST 


V.M.&P. 
Naphtha 
New York 
BEMSOOP cccccces 15(4) 
Philadelphia .... 15(4) 
Baltimore ...... osee 
DOGGR ccccccece 15.5(4) 
Providence ..... ocee 


Dest’n. orly) 


ma 16.0 
ent +3 5 
eee 5.0 


10.75(1) 


12.375(1) 


Mineral 
Spirite 
14(5) 
(4)13-14(1) 
13.5(3) 
14.5(5) 
14.5(3) 


Mid-Continent Lubes At Gulf 


(In packages, FAS, New Orleans, in bulk. 
FOB terminals 
Prices in Effect Oct. 10 
Bright Stock Steel Drums Bulk 


D color, Vis. at 210° 


150 vis., 0-10 p.p.(1)29.5-30(1) 
Neutral Oil Col, 
200 vis. 3. 


Pacific Coast 


Prices in Effect Oct. 

(In Ships’ Bunkers, Diesel Fuel 
or Deep Tank Lots) (P.S. 200) 
San Pedro, 

Calif apes $3.35(4) 
San Francisco 3.56(4) 
Portland, Ore 77(4) 
Seattle, Wash 3.77(4) 


(1)18-19.8(1) 


15.3(1) 


10 


Bunker C Fuel 
(P.S. 400) 


$1.25(4) 
$1.30(4) 
$1.55(4) 
$1.55(4) 





District Girade 115/145 Grade 100/130 Grade 91/98 Grade 80 det Fuel(JP-1-2) 
New York, N.Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) eces 
Boston, Mass. 18.2(2) 16.7(2) 15.95(1) cece 
Portland, Me. v'ee0 eoee 17.8(1) sees 
Paiia., Pa. «<- 18.1(1) 16.6(1) eee eeee 
Baltimore, Md. 18.1(2) 16.6(2) 15.85(1) ceee 
Norfolk, Va. 18.1(2) 16.6(2) 15.85(1) osce 
Charleston, 8. C. ver 18(2) 16.5(2) 15.75(1) nee 
New Orleans, La. 18.75(1) 17(2) 15.5(2) 14.75(1) 9.6(1) 
(Baton Rouge) 
Houston, Tex. 18.75(2) 17(3) 15.5(3) 14.75(2) 9.6(1) 
Lake Port Terminal Prices 
Prices in Effect Oct, 10 

Buffalo Cleveland Detroit Toledo 
78-80 Oct. M (Prem.).. 15.3¢2) 
74-76 Oct. M (Reg.) 13.82) . 
Kerosine ......-. 10.5(2) , . 10.5¢1) 
Diesel Fuel 10.4(1) 9.85(2) 9.25(1) 
No. 1 Fuel os 10.6(2) 10.1(2) 
No, 2 Fuel 9.9¢2) eescee (1)9.6—-9.85(1) 9.1(2) 
No. 3 Fuel ‘ ° 
N 5» Fuel 6.8501) ' (2 (195.75-6.25¢2) 
N 6 Fuel 4.212 6.501) 6.1¢2 (1'55.5-60¢2) 


Supplied by Dietze Inc 
agents. All rates shown ar 
sels over 14,000 TDW, and 


calculation only, it has been 
Approximate 
by following conversion factors: 
3unker ‘‘C’’ 


USNH appears. 


No. 5 fuel, 6.9; 


New Y 
NWI U.K. C 
Ras Tanura U.K. Co 
Tanura USNH 


VESSEL 
10/4 PONCA CITY 
10/4 AMPAC CALIFORNIA 


10 6 HENRY M. DAWES 


) \TLANTIC II 
1/7 BRACONDA 


yctober 12, 1949 


~ 


Tanker Market Report 


(Ocean Freight Rates) 


New York, N. Y., 


oil & ship brokers and tank steamer chartering 


e on basis of tons of 2240 pounds, unless otherwise stated are for ves- 


unless otherwise stated are in dollars per ton, 


gasoline, 8.7; kerosine, 7.9; No. 5 
fuel, 6.5. 


LAST PAID 


UNITED STATES FLAG CHARTERS 


TDW CARGO TRADE 
15.500 Clean USGulf/USNH 
15,500 Dirty Carib./USNH 


(Two consecutives 
USGulf/USNH 
FOREIGN FLAG CHARTERS 
11,500 Dirty Carib./USNH 


15.000 Dirty Carib./USNH 
(Twe consecutives 


For purposes of rate 


assumed that New York is the port of discharge whenever the range 
rates in cents per bbl. may be determined by dividing per-ton rate 
2 fuel, 7.5; 30 gravity crude, 7.3; 


OWNERS ASK 


$ 2.00 
2.00 
1.26/4.59 
7.63 
7.62/8.26 


RATE LIFTING 
$1.85 Mid Oct 
1.76 Mid Oct 
1.85 Early Nov 
1.82 Late Oct 
1.76 Late Oct 


Mexican Bunker Prices 
Prices in Effect Oct. 10 


Mexican Gulf Perts 
U.S. Dollars per Bbi. 


Bunker C Diesel 
(Ships’ ( Ships’ 
Bunkers) Bunkers) 
Tampic $1.60 $3.75 
Veracruz $1.60 
Minatitlar $1.60 ,. 75 
Pacific C enst 
GUAPUGE seccceccccese $3.16 $3.9 
Manzanillo ..ccccceces 3.16 3.66 
Salina Cruz .....e.+6. 3.16 3.50 





WALLER 


COMPANY 





VBALweain TF 


Marketers 
PETROLEUM 


PRODUCTS 
WMaunsey Guilding 


SAretegs 2000 + Baltimore 2, Md. 


a 
4 
4 
% 
4 


t 


e 
e 
iF 
e 
e 
iS 
. 


F 
2) AN’ 
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Commercial or consumer tank car, tank wagon, dealer and service 
station prices for gasoline do not include taxes; they do, however, in- 
clude inspection fees as shown in next column. Gasoline taxes, shown in 
separate column, include 1.5c federal, and state taxes; also city and 
county tazes as indicated in footnote. Kerosine tank wagon prices aiso 
do not include taxes; kerosine taxes where levied are + 
notes. Dealer discounts are shown in footnotes. 
Oct. 10, 1949, as posted by principal marketing 
headquarters offices, but subject to later correction. 


Atlantic White Flash 
(Regular Grade) 


ATLANTIC 





REFINING Gaso- Gaso- Kero- 
line line sine 
T.W. Taxes T.W. 
Philadelphia, Pa 14.2 6.5 12.2 
Pittsburgh 15.1 6.9 13.35 
Allentown 14.5 6.5 12.5 
Erie. 15.1 6.5 13.35 
Scranton 15.1 6.5 13.1 
Altoona ‘ 15.1 6.5 13.35 
Emporium 15.1 6.5 13 39 
Indiana 15.1 6.5 13.35 
Uniontown 15.1 6.5 13.35 
Harrisburg 14.8 6.5 12.8 
Williamsport 15.1 6.5 13.1 
Dover, Del 13.8 6.5 12.2 
Wilmingtor 13.8 6.5 12.2 
Boston, Mass 14.1 4.5 owe 
Springfield 14.8 4.5 
Worcester . 14.3 4.5 
Fall River — 14.1 4.5 
Hartford, Conn 14.4 5.5 
New Haven 14.3 5.5 
Providence, R. I 14.1 5.5 ‘ 
Atlantic City, N. J 13.7 4.5 12.0 
Camden 13.7 4.5 12.0 
Trenton .. is.@ 1.5 12.0 
Baltimore, Md 13.6 6.5 ee 
Hagerstown ..... 14.4 6.5 ese 
De, “WE, csccesee Beet 7.5 12.5 
Wilmington, N. C 14.1 7.5 ee 
Brunswick, Ga. ...... 15.6 8.5 
Jacksonville, Fla. 14.9 8.5 


Mineral Spirits V.M.&P. 


T.W. T.W. 
Philadelphia Pa 14.00 16.5 
Pittsburgh, Pa. .... 17.5 18.5 


Fuel Oils—T.W. 


1 2 5 6 

Phila Pa i2.2 11.5 7.29 5.60 
Pittsburgh 12.45 

Allentown 12.8 12.1 

Wilmington, De i2.2 11.5 

Dover 11.5 

Springfield, Mass i 

Worcester . 12.2 

Hartford, Conn ° 11.8 

Taxes: 


Brunswick, Ga., kerosine price does not in- 
clude lc state tax. 
Notes: 

Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w, deliveries of less than 25 gals. 
at one time 

Gasoline T.W. are to dealers & con- 
sumers; kerosine T.W. prices to consumers. 


Mineral Spirits prices also apply to Stoddard 
Solvent . 


CONT'L (N. B. Prices are Continental's 
‘‘normal’’ prices, Current sell- 
OIL ing prices may be lower than 


‘‘normal’’ because of local com- 
petition. ) 

Conoco Demand 

N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 

Tank Wagon Taxes T.W. 


Denver, Colo. ... 14.8 13.8 7.6 14.7 
Grand June 16.9 15.9 7.8 17.1 
Pueblo 15.8 14.8 7.8 15.7 
Casper, Wyo. ... 15.7 14.7 6.5 14.9 
Cheyenne 15.7 14.7 6.5 15.6 
Billings, Mont. . 17.0 16.0 7.5 16.2 
EE terscsccns Oe 17.0 7.5 17.9 
Great Falls .... 17.0 16.0 7.5 17.9 
PN, -avech yawn 17.5 16.5 7.5 17.9 
Salt Lake, U. .. 16.4 15.4 5.5 16.5 
Twin Falls, Ida, 19.3 18.3 7.5 19.4 
Albuquer., N. M. 15.7 14.7 9.0 15.1 
Noswell . 14.8 13.8 9.0 14.4 
Santa Fe . 16.0 9.5 15.4 
Muskogee, Okla... 14.0 13.0 8.0 12.9 
Oklahoma City.. 14.0 13.0 8.0 12.9 
TUB ccccctcces 14.0 13.0 8.0 12.9 


Taxes: 


Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 
le; Cheyenne, 1c; Casper, lc. 


Notes: 
T.W. prices are to consumers & dealers. 
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These prices in effect 


Tank Wagon Prices 


icated in foot- 


companies at their 


HUMBLE Humble ’ 
(Regular) Gaso- 

OIL Tank Re line 

Wagon tail Taxes 
Dallas, Tex, ..... 13.0 18.0 5.5 
We, WORM cecsoss 35.0 18.0 5.5 
Houston .. socne Boe 18.0 5.5 
San Antonio ..... 13.0 18.0 5.5 

Kerosine 

Tank Wagon Retail 
Dallas, Tex. ..... 12.5 17.0 
i: nn 6 06 6e eae 12.5 17.0 
DE crane aweale 12.5 17.0 
San Antonio ...... 12.5 17.0 


Notes: 


T.W. prices are to all classes of dealers and 
consumers, 


Esso Gasoline 


IMPERIAL (Regular Grade) 
OIL Kero- 





Gasoline Gasoline sine 
Taxes T.W. 
Hamilton, Ont 11.0 *25.0 
roronto 11.0 *25.0 
3randon, Man 9.0 30.7 
Winnipeg 9.0 28.9 
Regina Sask 10.0 27.8 
Saskatoon 10.0 29 .5 
Edmonton, Alta 9.0 *23 .4 
Calgary 10 *23.7 
Vancouver, B. C 10.0 24.0 
Montreal, Que 11.0 *25.0 
St. John, N. B 13.0 *23 .5 
Halifax, N. §S 13.0 23.5 
Taxes: 


Gasoline taxes are provincial] taxes. 


Notes: 

Prices are per imperial gal. which is 1.2 
U. S. gals.—T.W. prices are to divided & 
undivided dealers. 

Effective September 24, 1949 
Effective October 1, 1949 


Fire-Chief Gasoline 


TEXAS 


(Regular Grade) Kerosine 
co. Dealer Gasoline Dealer 

T.W. Taxes T.W. 
Dallas, Tex, .... 13.0 5.5 12.50 
Fort Worth .... 13.0 5.5 12.50 
Wichita Falls .. 13.0 5.5 12.50 
Amarillo ....... 13.0 5.5 12.50 
DT hid wase wee. | ee 5.5 12.50 
me WOOD coccccee BOO 5.5 13.85 
San Angelo ..... 13.0 5.5 12.50 
WOE. sécesecoeess Be 5.5 12.50 
BE 6 be estéve 13.0 5.5 12.50 
Houston nad ene ae 5.5 12.50 
San Antonio .... 13.0 5.5 12.50 
Port Arthur .... 13.0 5.5 12.50 
Notes: 


Dealer t.w. prices apply also to all classes 
of consumers with minimum delivery of 50 
gals. 


CALIFORNIA © HF NEON Base 


«- Av. Gaso- Kero- 


STANDARD a 80/87 line sine 


ae T.T. Taxes T.T. 
San Fran., Cal. .. 14.1 17.6 6.0 18.1 
Los Angeles ...... 13.6 17.1 6.0 17.6 
GUGRED cevcescfese TWO 19.0 6.0 19.5 
Phoenix, Ariz. .... 16.9 20.4 6.5 20.9 
a Dn weséccoee men 20.3 7.0 20.8 
Portland, Ore, .... 14.7 18.2 7.5 20.2 
Seattle, Wash. .... 14.7 18.2 8.0 20.2 
PD ~sscsdéees 17.6 21.1 8.0 24.1 
EEE crcescecccee Beat 18.2 8.0 20.2 
Boise, Idaho ...... 19.3 22.8 7.5 25.8 
Salt Lake, U. .... 16.4 19.4 5.5 16.5 
Honolulu, T. H 14.9 18.4 7.5 18.9 
Fairbanks, Alaska. 26.9 30.4 3.5 36.9 
Juneau covccse 26.4 19.6 3.5 21.6 


Taxes: 


Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Hono- 
lulu 7.5¢c tax applies to motor fuel only; avgas 
taxes are 1.5c federal, 4c territorial; Honolulu 
TT prices also do not include Hawaiian gross 
income tax of 1% to resellers, 25% to con- 
sumers 


Inspection fees per gal., included in both gasoline and kerosine rices, 
unless otherwise specified, are as follows: 


Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 2/25¢; 
Kans, 1/100c, La. 1/32c; Minn. 5/200c; Mo. 1/25c; Neb. 2/100c 
1/20c; N. C. 1/4c; N. D. 1/20c; Okla, 2/25c; S. C. 1/8c; 8. D. 1/40c; 
Tenn, 2/5c; and Wisc. 3/100c. 


; Nev. 


Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5c. 


. . 
California Standard (Cont.) 
Notes: 

Prices for Chevron Supreme (Premium) are 
2c higher than Chevron (regular), except Utah 
which is 1.5¢c higher than Chevron (regular) 
Prices for’ Chevron Aviation 91/98 are 2c above 
Chevron Aviation 80/87; for Chevron Aviation 
100/130; 5c¢ above Chevron Aviation 80/87; for 
Chevron Aviation 115/145 3c above Chevron 
Aviation 80/87. 

Base kerosine t.t. prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals For 
other deliveries: less than 40 gals., add 4c; 
200-399 gals., deduct 3c; 400 gals. & over, 
deduct 4c; tank car-truck trailer, deduct 5.5c. 


Esso Gasoline 
(Regular Grade) Kero- 
Gasoline Gasoline sine 

T.W 


ESSO 
STANDARD 


Ww Taxes Tie 
Atlantic City, N. J 13.7 4.5 12.0 
Newark . ; 13.7 4.5 12.0 
Baltimore, Md. ..... 13.6 6.5 11.8 
Cumberiand ..csccccrce 14.8 6.5 13.1 
Washington, D. C. .. 14.0 5.5 12.2 
Danville, Va, ...... 14.5 7.5 13.1 
oo, re Pp | 7.5 12.7 
eee 13.4 7.5 12.1 
Richmond ......... 13.8 Ton 12.5 
Roanoke ..... : 15.4 7.5 14.0 
Charleston, W. Va 8 6.5 14.7 
POO ccccescecs 15.3 6.5 15.0 
Parkersburg ........- 15.3 6.5 13.3 
ee 15.0 6.5 15.9 
Charlotte, N. C. .. 15.0 7.5 2.8 
Hickory ...... - 15.2 7.5 13.0 
Bet, BEEF cccccccece 15.5 7.5 13.3 
Raleigh ea 15.2 7.5 13.0 
Se! = oncwesesscoe Beew 7.5 12.5 
Charleston, S. C. 13.9 7.5 
CE. sececcesiccs Bae 7.5 
Spartanburg...... 14.5 7.5 nee 
New Orleans, La. .... 13.8 10.5 11.6 
Baton Rouge ........ 13.5 10.5 11.2 
Alexandria ....... - 14.8 10.5 12.7 
Lake Charles ...... 13.6 10.5 12.0 
GRSOVEMOTE ccccces-ce 16.0 10.5 11.7 
POP BROTER cccvoceess BS 10.5 11.6 
Knoxville, Tenn. ..... 14.8 8.5 12.5 
RE bubetcscoscs Bee 8.5 12.4 
CHORIGROORR.. sccceces BT 8.5 12.4 
FORGEIVEED cccccscceces Bee 8.5 13.0 
Little Rock, Ark. co Bea 8.0 13.1 

Mineral Spirits V.M.&P. 

T.W. T.W. 
Newark, N ae P 15.0 16.5 
3altimore, Md 17.5 — 
Washington, D. C. .. 17.5 


FUEL OILS—T.W,. 
No.l No.2 No.4 No.6 
Atlantic City, N. J. 1 > 
Newark 1 ) 
3altimore, Md 1 
1 
1 


4 
Washington, lL). C 
Norfolk, Va. 
Danville 
Petersburg ee 
Richmond .. ~- 13.5 
Roanoke . pibem wien 
Charlotte, N. C... 12 
Hickory .. <a aa 
Raleigh : Sane ee 
Charleston, S. C 
Columbia 

Spartanburg 


OnsHox 
nn 


ech hh bh hf fff ff fd 
mR ROR COR eR ee 


~10Ttho S bO 


Taxes: Louisiana kerosine prices do not in- 
clude ic state tax. 


Naphtha—Newark t.w. prices are for de- 
liveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 
deliveries, 6c over posted t.w. prices. Balti- 
more & Washington prices are for t.w. de- 
liveries of 25-99 gals., no discounts. 

Notes: 


Gasoline T.W. prices are to consumers & 
dealers. 


Effective 4-6-49, minimum retail 
price of 17.7¢ (ex tax) for 
posted throughout New Jersey. 


resale 
Esso Gasoline 
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Tank Wagon Prices (Continued) 


Grade Grade Grade Mob: 
80 91 100 
Taxes T.W. T.W. T.W. Cc. 
New York City: 
ek #eccsenee 5.5 oe eves eee eoee 
ME, 60804-6000 5.5 cee cece eee ecee 
ED. ¢6eecéens 5.5 e* ocee esce cess 
Queens ° 5.5 ae TTT eee eec0oe 
Richmond ...... 5.5 — 19.4 eves esas 
Albany, N. Y. 5.5 21.3 22.3 24.8 12.8 
Binghamton ...... 5.5 — cake seen 14.4 
BID cccce 5.5 20.5 21.5 24.2 13.8 
Jamestown ....... 5.5 21.8 oene cece 14.3 
Mt. Vernon .. 5.5 nee owes oe ener 
Plattsburg ....... 5.5 ae eee6 sees eave 
BEOEe cevtcass Bee 20.4 21.4 23.4 14.1 
SUROUEO csccceses OD 22.0 23.0 25.0 13.8 
Bridgeport, Conn. . 5.5 ‘see oeee ooae o<ee 
PT e6s0ecces 5.5 cece sees ose eses 
BOONE sc cccesees 5.5 a alas ‘ene ~~ 18.1 
New Haven ...... 5.5 20.3 ‘vee one 13.0 
- wes 7.5 24.8 iad oon 13.4 
SURE scccces 7.5 22.4 23.4 an bin 12.9 
Boston, Mass. .. 4.5 19.0 20.0 22.0 12.9 
Concord, N. H. 5.5 a cdce was eee eam 
Lancaster ..... 5.5 2 00 oon _ sme 
Manchester ...... 5.5 ainta — ame ses 
Providence, R. I... 5.5 18.9 19.9 21.9 12.9 
Burlington, Vt. ... 6.5 eee one swe 13.9 
EEE achesstees” OD oe ae 
Tank Wagon Prices Buffalo 
Cn 2665 c6 cee cece nde eekdnaewslees 16.5 
[ML a nnch ah deenbeusoeus beatae sn 18.5 


y 


10 


ED ht I et et et BOE wm OO 69 GO BD C9 HM OD EN OND et et 


¥. City 


15.0 
16.5 


Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price 


Discounts: 


Mobil Kerosine—Mt. Vernon, T.W. less 0.3c for deliveries of 300 gals. or more. 
Mobilfuel Diesel—0.5c for single delivery of 800 gals. or more. 


Notes: 
Gasoline T.W. prices 


Syracuse V.M.&P. price is in steel barrels. 


are to Consumers & Dealers 


Jamestown t.c prices are delivered prices; all other t.c. prices are 


Effective Sept. 22 
OHIO 
Aviation Gasoline-Cons, T.W. Sohio X-70 Gasoline 

STANDARD Sohio Esso (Regular-Grade) Naphthas & Solvents—Cons. T.W. 
Avia, Avia, Esso Easo Con- Re- 8.R. cc. V.M.&P. Sohio 
Gasoline 62 80 Avia. Avia. sumer _ sell- Sol- Naph- Naph- Varno  Sol- 
Taxes Clear Clear 91 100 T.W. erm 8.8 vent tha tha lene vent 
Akron 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
Canton ... 5.5 26.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
Cincinnati. 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
Cleveland 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
Columbus 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
Dayton - 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
a a 5.5 20.0 22.0 23.0 26.0 18:5 150 19:0 195 205 2.5 20.0 20.0 
Mansfield 5.5 200 22.0 2:0 26:0 18:5 15.0 19:0 195 2.5 20.5 20.0 2.0 
on 5.5 20.0 22.0 23.0 26:0 18:5 15.0 19:0 19.5 2.5 205 2.0 20.0 
Portsmouth 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
Toledo . 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 
Youngstown 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.55 20.0 20.0 
Zanesville . 5.5 20.0 22.0 23.0 2.0 18:5 15.0 19.0 19.5 205 20.5 20.0 20.0 

Taxes: Effective Jan. 1, 1948, hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by 


Exemption Form A-1 


Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t. 


0 to supplier. 


w 


FOB bulk terminals 


Kerosine No. 
T.W. Sohio- 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 
13.5 13.5 


8/V RA 
Mobilfuel MOBILHEAT Neo. 4 °. 
Mobil Kerosine Diesel (Neo. 2 Fuel) ; Fuel ued 
° Yard T.W. T.C, A T.C, Yard T.W. T.W. T.W. 
° ° 12.5 . 12.1 . o* 11.6 9.02 5.60 
oe 9.7 12.7 . 12.1 . 9.1 11.7 9.02 5.60 
9.5 12.5 ° 12.1 . 9.0 11.6 9.02 5.60 
eB ie 12.5 12.1 y 11.6 9.02 5.60 
‘0 9.8 13.0 12.1 8.6 8.9 11.6 9.02 5.60 
2 9.4 12.5 9.2 12.0 8.8 9.0 11.5 8.86 6.19 
.6 10.8 13.7 o° 13.1 10.1 10.3 12.6 -_ ee 
5 10.7 13.8 10.4 13.3 9.9 10.1 12.8 : 8.4 
5 10.7 14.0 ewan 13.0 9.9 10.1 12.5 ; : 
ee 9.8 12.9 , 12.6 Tr 9.2 12.1 9.22 
4 10.4 14.2 . es 10.0 10.2 12.8 ‘ 
3 10.5 123.6 .«... 12.9 9.8 10.0 12.4 
3 10.5 13.6 10.2 12.8 9.7 9.9 12.3 
mS 9.1 er eve sons 8.7 8.7 11.4 
° 11.2 aa eee —_ — 9.8 12.1 
5 9.5 13.3 9.6 12.3 9.1 9.1 11.8 
om 9.1 ees 9.2 11.9 8.7 8.7 11.4 
.0 7 14.0 10.2 13.3 9.6 seas 12.7 
3 13.3 9.3 12.3 3.9 11.9 
2 13.: 9.2 12.3 8.8 11.9 
12.9 10.5 12.5 
12.2 15.4 14.3 11.6 13.9 
10.6 14.2 13.0 10.3 12.6 
2 4 13.1 9.2 12.4 S.S 712.0 
5 10.5 — 10.6 13.4 9.8 9.8 12.4 
11.0 - 13.5 a 10.5 12.9 ‘ ‘ 
Rochester Syracuse Boston Hartford Providence 
18.0 19.0 16.0 17.5 16.5 
19.5 25.5 17.5 19.0 18.5 
of gasoline (ex tax). 


1 No. 2 
Heat Sohio-Heat 


-70 
-70 
-70 
-70 
-70 
-70 


70 
-70 
-70 

70 
-70 


.70 
.70 


supporting purchase with State Tax 


deliveries of less than 50 gals. are 0.5¢ higher. 
5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., ic; 
05c; 250 to 499 gals., 1c; 500 gals. or over 1.5¢ 


Fuel Oils—Prices shown are for t.w. & drum deliveries of 50 gals. or more; prices for 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 





Notes: Renown (third-grade) gasoline prices are same as X-70 unless otherwise noted. 8.S. prices are at company-operated stations 
INDIANA ST KENTUCKY Crown Gaso- Kero- 
ANDARD Net line sine 
Dealer Taxes T.W. 
Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of STANDARD 
na bulk plants where the ompany’s prices are publicly posted Covington, Ky. 13.8 8.5 14.3 
Red Crown (Reg. Grade) Lexington 16.3 8.5 14.0 
Red Cr'n. Red Cr’'n,. Stanolex Furnace Oil Louisville ° rs 8.5 13.3 
Cons. Dir. Gasoline Kerosine 100 gals. Paducah “es 15.4 8.5 13.0 
T.W. T.W. Taxes T.W. 1-99 gals. & over Jackson, Miss. 15.4 7.5 12.9 
o 1) 7! 15.5 oF 14.7 Vicksburg ...... 14.9 7.5 12.4 
) ail ‘ 0 v.00 oo . . . 
Sor Zend. Ine 18.0 16.5 5.5 15 “ 13.7 12.7 Birmingham, Ala 15.4 8.5 13.2 
Detroit, Mich 16.9 15.4 4.5 14.4 13.5 12.5 BEODIIO ccc sccccess 14.9 9.5 12.9 
St Paul, Minn 17.5 16.0 6.5 14.9 12.7 Zo. Montgomery 15.5 9.5 13.3 
De Borage la 16 9 15.4 5.5 14.1 12.5 11.5 Atlanta, Ga. 15.6 8.5 13.0 
St suis, Mo >. 7 5.2 § 2 3 : 
Tichten ‘Sas - = > : 4 - 1 ~ } 11.3 Augusta 16.1 8.5 13.7 
i ans ro q 9.9 Po 
Omaha. Nebr 17.0 15.5 75 14.2 12.6 11.6 Macon ....eeee-- 15.6 8.5 13.1 
Farge N. D 18.3 16.8 55 15.5 13.8 2.8 Savannah ...... 14.9 8.5 12.7 
H Ss. D iS .2 16.7 5.5 15.4 14.7 12.7 Jacksonville, Fla. 14.9 8.5 12.7 
kee, W 17.6 16.1 5.5 14.8 13.3 12.3 Miami 15.2 8.5 13.0 
Fuel Oils T, W.—Chicago, Ul. Pensacola 14.9 9.5 12.6 
« * 
Standard Stanolex Stanolex Stanolex ae 7 — _ 
Heater Oil Furnace Oil Fuel A Fuel ¢ Taxes: 
1-99 gals. . 14.2 13.2 1-749 gals 5.6 7.45 Gasoline tax column includes these city & 
100-149 gals. . 13.2 750 gals. & er 7.85 6.7 county taxes: Mobile, 2c city; Birmingham, ic 
150 gals. & over 12.7 ; county; Montgomery, ic city & 1c county; Pen- 
150-399 gals 12.2 sacola, lc city. Other taxes not included in 
100 gals. & over 11.7 prices: Georgia, kerosine, 1c; Montgomery, 
kerosine 1c; ississippi, kerosine 0.5c. 
Taxes 
St. Louis, M ga ne tax includes lc city tax Des Moines, Ia. kerosine and furnace oil Notes: 
2 ae ‘ tax State sale ccupa ‘ sumer & use taxes to be added Consumer t.w. prices are same as net dealer 
ere applicable prices 
October 12, 1949 
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(MILLIONS OF BARRELS DAILY) 
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Crude Oil Stocks 


(Bureau of Mines figures in thousands of 





barrels) 

Change 

from 
Sept. 24.Oct. 1 Sept.24 
Pennsylvania Grade.. 3,210 3,191 19 
Other Appalachian .. 2,114 1,922 192 
Lima-Michigan . 1,120 1,087 33 
Illinois-Indiana 11,475 10,940 535 
Arkansas ‘ 2,849 2,782 67 
Kansas 8,514 8,491 23 
Louisiana: 14,473 13,768 705 
North 3,579 3,455 124 
Gulf 10,894 10,313 —ds1 
Mississippi 2,680 2,623 57 
New Mexico 7,328 7,349 21 
Oklahoma 29,902 30,811 909 
Texas: et 118,835 118,558 277 
East Texas 17,444 17,140 304 
West Texas 46,738 46,517 221 
Gulf Texas 29,329 28,944 385 
Other Texas 25,324 25,957 633 
Panhandle ..cse« 1,565 4,581 16 
De. os eeamas ‘ 6,568 6,653 SS 
South sai i as 5,791 6,349 D558 
Other ‘ , 8,400 8,374 - 26 
Rocky Mountain . 13,896 13,910 14 
California, incl. heavy 35,832 36,575 743 
Foreign ey rey ee 6,961 6,841 —120 


Total crude stocks in 
U. 8. cesccccee 209,189 258,848 —341 

Total located in Bu- 

reau of Mines’ East 
Coast District .... 13,867 13,569 —298 





Penna. Crude Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Penna. Grade 
Crude. Figures in b/d.) 


Week Ended Week Ended Week Ended 
Oct. 1, 1949 Sept. 24, 1949 Oct. 2, 1948 


63.316 65,199 61,369 
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Statistics 





REFINERY OPERATIONS 





‘American Petroleum Institute figures in Gasoline 
thousands of barrels of 42 galions each. Production at Gas Oil & 
Figures include reported totals plus esti- Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Oil 
mate of unreported amounts and are Daily Average “~ Operated Natural Blended Production Production 
therefore on a Bureau of Mines basis.) Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Oct. 1 Sept. 24 Oct. 1 Sept. 24 Oct. 1 Sept. 24 Oct. 1 Sept. 24 Oct. 1 Sept, 24 
LC EET eee Tee Tee ere T Trt et ree $20 762 89.6 85.1 2,259 2,196 206 220 1,178 1,065 
Appalachian (Dist, 1) 94 97 79.7 82.2 3% 334 51 48 53 85 
 , 2O0. oso on oo 60 oe wees 403.4 70 67 93.3 89.3 246 15 18 73 65 
Tmdl., Tih., BY, .ccccccccccccscccsccvccs 942 932 84.9 86.3 3,453 431 329 SS4 912 
Orla., Kans., Mo. — : en alen 426 419 82.9 84.1 1,655 99 118 560 563 
Imdamd TOMAS .cccsccss a Se ee eee 197 198 66.3 66.7 989 52 89 161 124 
Texas Gulf Coast ....... Peete ns nee 1,395 1,298 88.2 82.1 4,255 463 502 2,151 1,677 
Dn 265% cc neweeaeneeweee 469 470 102.4 102.6 1,561 308 402 727 710 
weO. EM. Be AEOOGRS 6 ccs cece — ae sisi 70 77 72.9 80.2 223 48 47 67 78 
Rocky Mt. New Mexico (Dist. 3) ........ 12 11 80.0 73.3 38 a : 13 10 
Eee BOG SEs. CHAE. €) accccccccscvscs 187 187 87.8 91.2 t 590 40 52 258 249 
Co RREESS  S 2 ne ree S11 S59 76.1 80.7 2,597 2,612 99 85 837 1,017 
Total U. 8S.—B. of M. Basis ............. *> 493 5,377 85.1 84.3 18,381 18,152 1,812 1,910 6,962 6,555 
J. S.—B. of M. Basis, Oct. 2, 1948...... 5,687 93.6 17,107 2,351 7,235 
Se: Se EE Swine bance dhs de weed oW ae 4,682 4,518 86.8 $5.0 15,784 15,540 1,713 1,825 6,125 5,538 
* Includes 437,000 bbls. of foreign crude runs. 
Per Cent 
Residual Total Total Stocks Total Stocks Stocks of Daily 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Oct. 1 Sept. 24 Oct. 1 Sept. 24 Oct. 1 Sept. 24 Oct.1 Sept. 24 Oct. 1 Sept. 24 Oct, 1 
TORE TOMBE 0 nics cece ceccrccccscvcvacececve 1,273 1,168 11,236 11,116 26.399 25,610 9,617 9,271 22,834 23,244 100.0 
Appalachian (Dist. 1) . steer ee eeee 68 67 408 413 771 770 415 408 2,568 2,430 90.4 
RE GH TD bee ce ccvedcocsensece 108 117 140 140 213 225 54 70 1,085 1,068 97.3 
Ee. Tig BY. cvccccccccesccescccescscecs 977 977 5,437 5,342 13,028 12,914 3,761 3,881 22,557 22,260 90.2 
Okla., Kans., Mo. .. eit aie nad Tear 466 463 1,646 1,683 6,192 6,274 1,883 1,955 8,978 9,020 $2.1 
TE Cece ketenes ciesé des tama hws 276 288 876 801 O87 963 1,440 1,451 3,561 3,672 82.4 
eo Ee 1,644 1,595 3,595 3,450 14,102 12,975 7,115 7,675 15,137 14,307 97.2 
Louisiana Gulf Coast ......... cee cee eene 435 371 2,263 2,144 4,339 4,261 2,507 2,251 5,509 5,506 98.1 
wee. EM. G ASMRMORS ois ccccvccs jdbeeas 85 113 462 422 845 790 351 347 2,484 2,619 72.6 
Rocky Mt. New Mexico (Dist. 3) ........ 20 18 50 35 96 96 29 32 75 60 25.1 
Other Rocky Mt. (Dist. 4) wKae 244 236 391 382 2.085 2,075 621 597 2,532 2,438 S8.3 
CORONER oie vectvces REDE ee AL 1,918 2,006 692 677 14,438 14,461 40,162 40,205 16,575 16,638 90.7 
Total U. 8S.—B. of M. Basis ............. 7.514 7,419 27,196 26,615 83,495 81,414 67,955 68,143 *103,895 103,262 92.5 
U. S.—B. of M. Basis, Oct. 2, 1948...... 8,271 26,735 73,119 57,992 190,453 
East of California ATR Oe ee 5,596 5,413 26,504 25,938 69,057 66,953 27,793 27,938 87,320 86,624 92.9 





Unfinished gasoline stocks included are: (+)7,356,000 bbls., (+)8,597,000 bbls. 





= 
UT. & Grade C8 Production GAS OIL AND DISTILLATE STOCKS (Dist. 5 Not Included) 


(MILLIONS OF BARRELS) 
(American Petroleum Institute figures) 


WEEK ENDED 











Oct. 1 Sept. 24 
Barrels Barrels 
(Daily Average) 
*New York-Penna. 46,800 42,350 
PP rrerre 1,000 1,000 
*West Virginia .. 8,050 8,050 
4. ee 100 100 
*Ohio—Southeast 5,450 5,550 
Ohio—Other .. 3,900 3,950 
Indiana ..... 28,250 27,250 
Illinois ... 181,250 178,150 
Kentucky ... 23,400 23,450 
Michigan . 44,100 42,850 
Nebraska ‘ ae 550 550 
Kansas oe ** 262,650 275,250 
Oklahoma ..... ** 401,000 391,000 
Texas:. 
paetriet 2 ....k. 27,200 27,200 
District 2 .. ‘ ; 123,100 122,700 
District 3 373,900 373,000 
District 4 189,950 189,300 
District & .....; ' 34,600 34,500 re) 
East Texas .. ; 245,450 244,400 
Other District 6 .... 83,700 83,250 J FMAM J JASON D 2 9 16 2330 6 GB 2027 3 0 1724 
District 7-B . : : 61,550 61,350 JULY AUGUST SEPT 
ee 50,500 50,300 
District 8 ..... ‘ 565,850 564,550 
District 9 ............ 140,150 140,300 CRUDE OIL STOCKS (Total U.S.) 
District 10 ... 92,450 92,500 (MILLIONS OF BARRELS) 
Total Texas ’ 1,988,400 1,983,350 
North Louisiana ....... 114,300 114,400 320 
Coastal Louisiana . 377,600 372,000 
Total Louisiana ... ; 491,900 486,400 
Arkansas ..... TT 70,800 70,500 
DE Sdiidne 606s ok mae 98,950 101,100 
Alabama Pid ee eae a a 2,100 1,300 
New Mexico—Southeast.. 122,650 122,300 
New Mexico—Other ..... 350 350 
Sear 128,700 132,100 
Montana ..... 25,150 24,850 
Colorado ..... ; 64,450 64,550 
aa pa 2,350 2,400 
California . 7 : 888,500 886,700 
eer eee 4,890,800 4,875,400 
*Penna Crade crude incl... 60,400 56,050 


Estimated daily production in barrels of lease 
condensate mixed with crude and moved in 
crude pipe lines (not included in above crude 





petroleum tabulation) week ended Oct. 1. 124 

Arkansas .... 4,100 Texas Gulf ... 18,500 

me. TM scesss OOS Wyoming .... 700 

La. Guif ..... 13,750 California .... 2,900 . 4 

Mississippi ... 2,850 ——- Oke 194 : 4 
Texas Inland . 10,000 Total U. S.. 58,850 


2 93 6 23 30°68. 
a ans Kansas Neb. figures are for week JFMAMJJASOND JULY AUGUST scepre | 
en . 


7 a.m., Sept. 29, 1949. 
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CLASSIFIED 


DISPLAYED: Advertisements set in special type or with border— 
$10.00 per column inch. 
UNDISPLAYED: ‘'For Sale ‘Wanted to Buy’ 

‘Business Opportunities’, 


‘Position Wanted’’—10 cents a word. Minimum charge §2 per insertion. 
Box number counts 3 words. Copy must reach us by Wednesday 


“Help Wanted preceding date of issue. 


Miscellaneous classifica- 





tions set in type this size without border—25 cents a word. Minimum 


charge, $6.25 per insertion 


All classified advertisements are payable in advance. 


No agency commission or cash discounts on classified advertisements. 





For Sale 





FOR SALE 


Grease manufacturing and oil com- 
pounding business located in an Eastern 
ty on a R.R. siding with tank storage 


WRITE BOX 258 





FOR SALE: 1—1937 Model EQ Mack Tractor 
1940 Heil, 3850-gallon semi-trailer. 


& 


For Sale 


with airbrakes, saddle tanks, 10:00 x 20 tires 


Pittsburgh Meter, and Hose. Price complete 
$1300. 1—1941 Studebaker Tank Truck, 1000- 
gallons, ticket printing meter. Price complete 
$1000 30x 265 


For Sale 





Equipped 














FOR SALE 
STEEL STORAGE TANKS 


3 — 8000-Gallon, Tank Car 
Tanks, Coiled and Non- 
coiled 


10—10,000-Gallon, Tank Car 
Tanks, Coiled and Non- 
Coiled 


OTHER TANKS TOO! 
Also Complete Tank Cars! 


IRON & STEEL PRODUCTS 
INC. 


13456A 8S. Brainard Ave., 
Chicago 33, Illinois 


‘ANYTHING containing IRON 
or STEEL’ 








FOR SALE 

1941 FORD Tractor with 2600 gallon 
six compartment Fruehauf trailer, will 
sell for $2500.00 or will trade for 1600 
to 1800 gallon late model straight 
truck 
Tractor has 2-speed axle—New Mercury 
Motor with 6000 miles—S:25 x 20 tires 

Trailer is fully skirted—-Smith Meter 
with manifolding—Cabinet space for 
ipp. 30 cases motor oil—Double bulk 
heads—9:00 x 20 tires—New Vacuum 
Brakes—Both units A-1 condition and 
painted ‘‘Gulf colors Pictures on re- 
quest 

SHEETS OIL CO, INC. 
ANGOLA, INDIANA—BOX 248 


FOR SALE— USED TRUCKS 
SPECIALLY SUITED FOR OIL FIELDS 


We have a limited number of used low 
stake trucks with horns; GMC Model 454’s 
and International K7‘s, for sale far be- 
low current market price. Will haul pipe, 
other long material up to 40-ft. lengths. 
Actua! length of bed, 14 ft. All trucks 
driven by our own drivers since new and 
serviced in our own shops every 1,000 
miles. Fully guaranteed. For Complete 
Details and Prices, Write 


THE WILLET CO. 


700 S. Desplaines Chicago, III 


























FOR SALF 


Three — (3) — 2” Viking Stationary 
Pumps Complete with 3 H.P., 220 
Volt }-Phase General Electric Motor, 
Lunt Heime by-pass Relief Valves. 


Ready t go t work 


BOX 257 














FOR SALE AT 15’. LESS 
THAN WHOLESALE COST 


Brand New Heavy-Duty 100 Gal. 
Seraphin Test Measure 


For testing tank trucks, containers, test- 
ing tanks, large meters, etc. Guaran- 
teed by Seraphin as to accuracy and 
quality. Offered, subject to prior sale, 
for $280.00 F.O.B. Memphis. Write or 


wire 


THE SOUTHERN CO. 
300 E. Georgia, Memphis, Tenn. 











SPECIAL TANK PRICES 
New Horizontals 4” shell & head, mar 
hole, standard openings, Underwriters 


label 
3—10000 gal, Chattanooga 645.00 each 
2—20000 gal St Louis 990.00 each 


Immediate shipment subject prior sale 
W. H. DYER CO. INC. 
1859-P Railway Exchange Bldg. 
St. Louis 1, Mo. 

















An opportunity to demonstrate 
the selling power of NATIONAL 
PETROLEUM NEWS’ Classified 


Advertising. 


If you’ve got something to sell 
to oilmen, whether it be storage 
tanks, compressors, tank trucks 
or your own talents, NATIONAL 
PETROLEUM NEWS’ Classified 
Ads will tell your story to the 
greatest number of potential buy- 
ers. 


If there’s something you want 
to buy from oilmen, whether it 
be a bulk plant, a gasoline station 
or an individual’s skill and know- 
how, NATLONAL PETROLEUM 
NEWS will tell your story to the 
greatest number of potential sel- 
lers. 


See advertising rates and con- 
ditions which appear immediately 
under the page heading of the 
CLASSIFIED SECTION of this 


issue. Then... 


Write Room 532 
1213 W. 3rd ST., CLEVELAND 13, OHIO | 





Position Wanted 


EXECUTIVE with 20 years experience in mar 
keting as Sales Manager, Operations and Dis 
trict Manager. Available January Ist Prefer 
position with Company or Jobber in middle 
west BOX 256 


POSITION WANTED: Lubricatior Eingineer 
graduated in Petroleum Engineering desires 
position in industrial sales work Varied ex 
perience in steel mill lubrication Box 257 


POSITION WANTED: Will invest capital and 
15 years major oil company managerial ex 
perience in order to become associated wit! 
established independent or Major distributor 
Young, capable, Engineering degree, excellent 
references Full part lars first letter BOX 
260, c/o National Petroleum News 





Position Open 


LUBRICATING SALESMAN Engineer. Exper 


enced \ge 30-40 For major 


company 
Industrial nd automotive lubricating oils and 

yreases In central New York State working 
it of Syracuse BOX 261 « National Petr 


eum News 


SERVICE STATION maintenance man familiar 





with all details « construction of stations and 
bulk plants and who can handle men. Large 
ndependent. Year around wo Write in de 
tail about experience ability salary desired 
et BOX 259 « National Petroleum News 





POSITION OPEN 


Wanted—by an old established whole 
sale ‘ company Salesmar 
Naphtha Miner Spirits Solvent 
et ! is established trade ample 
V | I ine SS r € 
pe z g pe 


BOX 263 
National Petroleum News 











POSITION OPEN 





Representative wanted i £ 
I who nas s f wing 
b i d Mi« Veste irketing f 
11a ing I S ng i S A 
g \ better S€ 
car t bout write his owr ke 


BOX 262 
National Petroleum News 
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Public Education Campaign of One 
Company Captures Reader Interest 


Requests Made for from 20,000 to 30,000 Copies 
Of Each of 11 Ads Lauding U. S. Free Enterprise 


NPN News Bureau 
CLEVELAND-—Some results of a 
campaign of public education run in 
paid advertising space by a single in- 
dustrial firm were reported in a 
speech given before the Cleveland Ad- 
vertising Club here Sept. 28 by Col. 
Willard F. Rockwell, chairman of the 
board, Rockwell Mfg. Co., Pittsburgh, 
and Standard Steel Spring Co., Cora- 
opolis, Pa. (Subsidiaries of Rockwell 
Mfg. Co. produce valves and meters 
used by the oil industry. ) 


In a campaign costing around $600,- 
000, Standard Steel Spring has run 
so far 11 full pages of ads in 61 
daily newspapers in 43 cities, pointing 
out the advantages of American free 
enterprise as compared with bsiness 
nationalization or socialism. Requests 
for copies of the ads have averaged 
20,000 each, said Col. Rockwell, with 
the latest ad in the series, on the 
subject of socialism, pulling 30,000 
requests. 

Figures on readership surveys were 
quoted by Col. Rockwell as follows: 


First readership survey conducted 
by Daniel Starch organization showed 
the Standard Steel ad was read thor- 
oughly by 23% of men and 12% of 
women readers, as against an average 
thorough readership for all national 
advertising in the issue checked of 
1% for men and 6% for women. 


A second Starch survey showed 
thorough readership of 31% for men 
and 15% for women, compared with 
an average of 5% for men and 6% 
for women. A third survey conducted 
by Standard Steel Spring Co. in nine 
cities showed thorough readership of 
34% for men and 17% for women. 


An analysis of letters of comment 
received showed that 51% came from 
small businessmen, said Col. Rock- 
well, with 20% from individals, 14% 
from large manufacturers and banks, 
and 1% to &% from miscellaneous 
groups including teachers, students, 
schools, churches, politicians, farmers, 
doctors, dentists, fraternal and civic 
organizations. Rough summary of 
comments, of which 98° were favor- 
able, said Col. Rockwell, could be 
translated into three _ statements: 
“You're doing a great job’; “Why 
doesn’t other business do the same 
thing?’’; and “For God's sake, don’t 
stop.” 


Labor Union Asks for Copies 


A labor union in an Indiana in- 
dustrial plant wrote for copies of the 
ads to post on 12 bulletin boards lo- 
cated throughout the plant. From the 
union’s letter Col. Rockwell qvoted: 
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“It’s companies like yours that keep 
labor on the up and up”. 

An Independent oil marketer in 
Michigan sent for copies of the ads 
to post in its service stations. A grain 
elevator company posted reprints at 
225 country elevators in three mid- 
western states. Various industrial 
concerns posted reprints on factory 
bulletin boards or distributed copies 
to field organizations. 


Col. Rockwell quoted from a letter 
written by a young people’s director 
of a Missouri church who described 
his job as that of developing healthy 
attitudes in 2,500 young people in 
the church, and saying that his re- 
quest for reprints “. . was prompted 
by a remark of a man, whom I other- 
wise respect, about greedy br'siness, 
and by the distressing number of 
young people who have been spoiled 
to think that business holds no op- 
portunity for them, when the truth 
is that they don’t try.” 


From a separate survey among 
1,762 retailers in 27 cities Col. Rock- 
well reported that 82% had seen the 
ads and 64% had read them. Of 
those who had read the ads, 87% 
expressed the opinion that other com- 
panies should do a similar job. He 
gave as typical the comments of a 
Los Angeles jeweler who said: “Well 
done. It’s about time the big compan- 
ies helped the little ones’’; qa musical 
instrument dealer of Cleveland who 
said: “A big boon to small business 
who cannot afford the same _ pub- 
licity’; and a Los Angeles candy 
shop owner who said: “I'm a little 
man who's very happy to let the big 
man give business a boost in general.” 


The initial force of the campaign 
was multiplied many times, Col. 
Rockwell pointed out, by assistance 
from three important’ directions: 


1. All kinds of schools requested 
reprints, from correspondence schools 
up to leading universities. Some wrote 
to say the reprints were displayed in 
classes alongside advertisements 
from CIO, as exhibits of a method 
of combatting the labor economist’s 
propaganda. 

2. Voluntary editorial comment, quo- 
tation and even reproduction. Even 
newspapers which did not run the 
ads asked for mats so that they 
could reproduce them at their own 
expense. A leading Negro newspaper 
reprinted the first eight ads in the 
series and mailed them to 2,500 lead- 
ing Negro citizens. 

3. Many small businesses and busi- 
ness groups have published the ads 
in their own newspapers at their 


own expense. In one case a Piggly 
Wiggly Store in Bloomington, IIL, ran 
a full page ad in the Labor Temple 
News which has a circulation of 8,000 
among 36 labor unions. 

Said Col. Rockwell: “An _ exhibit 
of these advertisements which have 
been run in this country by groups 
of small businesses, anxious to speak 
for themselves in these towns, would 
convince you that small business has 
a respect and admiration for big busi- 
ness the extent of which we have 
never fully explored.” 


Draws Attention Abroad 


Even in England manufacturers 
are now running the ads, and a num- 
ber of English newspapers, including 
the Daily News of Glasgow, Scotland, 
have quoted the ad on socialism on 
their front pages. 

“We have always believed that the 
people in this country are not stupid,”’ 
said Col. Rockwell, “but they are 
simply not informed, Ignorance of 
the facts concerning business is the 
greatest single menace to our sys- 
tem. Our experience with this cam- 
paign has brought to us a realiza- 
tion that there exists among the 
people in this country a great hun- 
ger for the facts concerning the 
economics of business, And it has 
proved to us that there is a latent 
respect and admiration for the thing 
that our opponents label and criti- 
cize as big business. 


“It is possible for you to weave the 
American business story into every 
advertisement which you write,”’ con- 
tinued Col. Rockwell, “and to refute 
some vicious political propaganda. If 
I have convinced just a few of you 
that the right kind of advertising is 
absolutely essential to business wel- 
fare, I shall feel that I have pro- 
moted business and employment and 
dealt at least one blow to the political 
plot which darkens our future.”’ 


Gasoline Consumption 


(Figures are from state tax bureaus; total for 
comparative 1948 month is in parenthesis) 


JULY, 1949 

Colorado 1.2% 
lected ($2,580,162) 

Connecticut—1.8°; 
(41,445,684) 

Delaware—1.5% 
(8,119,176) 

District of Columbia —6.6 
629,650 gals. (14.683.489) 

Maryland—1.5°. 
(40,918,113) 

Minnesota —3.1°; ncrease-—S2,183.313 gals 
(79.688, 507 } 

New Hampshire &, ncrease 
collected ($524,908) 

New Jersey 2.6% ncrease 
gals. (105,300,239) 

New Mexico—4.5 increase 
(17,834,354) 

New York 2.9 increase 
gals. (213,385,226) 

Ohio—2.4% increase 
302,191) 

Pennsylvania 2.4 decrease——179,219,590 
gals, (183,697,222) 
Texas 6.0% 

(203,244,142) 
Utah 6.5% 
(16,653,642) 
Washington 2.8% increase 
gals. (57,338,827 


AUGUST, 1949 
11.1 


increase $2.621,241 ct 


increase 12,200,452 gal 
increase—S,224,260 gals 
ncrease—15 
increase 12.453.649 gals 
$534,03> 
108,025,728 
18,645,514 gals 
219,520,045 
179.567.934 gals. (175 
increase 221,595,644 gals 
increase 17.743.006 gals 
8,963,543 


Delaware 


gals, (7,580,231) 


t increase &. 424.806 


Indiana 1.3% increase 3.799.930 col 
lected ($3,644,880) 
Oregon 0.4 increase 49.182,.652 gals 


(48,996,891) 
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C. E. Yager was recently elected 
president of Texas Pacific Coal and 
Oil Co., Fort Worth, to fill the va- 
cancy left by the resignation of J. R. 
Penn. At the same time, H. B. Fuqua 
was elected chairman of the board. 
Prior to joining Teaxs Pacific Mr. 
Fuqua was with Guif Oil Corp. in 
Houston. 

Mr. Penn, who has been with the 
company more than 30 years, will 
remain a director and chairman of 
the executive committee. Mr. Yager 
was promoted to the presidency from 
executive vice president and has been 
with the company since 1922. 








* x * 


Lagace Service Oil Co., Woonsocket, 
R. L., has recently taken on distribu- 
tion of a new oil heating line and is 
using radio as a sales promotion me- 
dium. Herve A. Lagace, president 
and treasurer, is a member of Woon- 
socket Petroleum Club, Providence 
Petro!eum Club, Lions Club, Elks No 





Participating in the first annual convention of the Alabama Petroleum Jobbers 
Assn. at Montgomery Sept. 26-27 were (left to right): John F. “Jack” Cummins, presi- 
dent of Cumberland Oil Co., Nashville, Tenn., a speaker; H. F. Burchfield, Sr., 


Elks Oil Co., Tuscaloosa, Ala., first association president, who chairmanned the 850. and Canadian Club of Woon- 
meeting: and J. Parks Gwaltney, chairman of National Oil Jobbers Council, a socket. Marion E. Lagace is com- 
speaker pany secretary. 









" 4- THE FIRST ANNUAL CONVENTION 
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Officers of the Alabama Petroleum Jobbers Assn. shown at their first annual convention held Sept. 26-27 at Montgomery, Ala. 

Seated (left to right) are: Paul D. Gray. Gray Oil Co., Atmore, new president: Herman F. Burchfield, Sr., Elks Oil Co., Tus- 

caloosa, first association president; and G. Sidney Waits, Andalusia Oil Co., Inc., Andalusia, secretary-treasurer. Standing (left 

to right) are: W. Tom Jones, Bama Oil Co., Montgomery, first vice president; Dan M. Rencher, Lee County Oil Co., Opelika. 

second vice president; and members of the board of directors—A. R. Simmons, Walker Oil Co., Jasper: T. C. Crain, Crain 

Oil Co., Guntersville; Don Hyanies, Hyanies Oil Co., Aliceville: Herman D. Todd. Todd Distributing Co., Mobile; and L. E. 
Moody. Decatur 
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Because Inlucite 21 lasts from 3 to 10 times longer thon 
ordinary greases, it means real savings at harvest time when 
the going is rough. 

Inlucite 21 will not wash out... . it does not “thin out’... 
it absorbs more moisture and stays put longer, giving 
hard-pressed farmers an extra margin of protection at times 
when regular lubrication may be neglected. 

Inlucite 21, superior to each specialized grease it replaces, 
saves equipment, saves time, saves money! 

There is only Inlucite 21. Inlucite 21 is the registered 
trade name of the original lithium-base lubricant made 
under our exclusive patented process. 





INTERNATIONAL LUBRICANT CORPORATION 


New Orleans, Louisiana 


Manufacturers of Quality Lubricants 
AVIATION . INDUSTRIAL . AUTOMOTIVE . MARINE 


With Research Comes Quality, With Quality Comes Leadership 


October 12, 1949 








ABOUT OIL PEOPLE 








Officers of Independent Oil Compounders Assn. attending the second annual convention in Chicago recently were (left to 
right): Harold J. Hlavka, Rockford, Ill., treasurer; H. L. Ashworth, Milwaukee, executive secretary: Lawrence F. Paape, Mil- 
waukee, president, and Fred H. Helling. Kansas City, Kans., vice president 





Group of directors snapped while in a huddle at second annual convention of 

Independent Oil Compounders Assn. in Chicago recently are (left to right): J. A. 

Welch, Rock Island, Ill.; John Papple, St. Paul, Minn.; Kenneth E. Lemons, Indianap- 
olis; and E. G. Graham, Houston 




















These directors of Independent Oil Compounders Assn. were caught in a jovial 

mood at the recent Chicago convention. They are (left to right): J. D. Coughlin. 

Minot, N. D.; Dan T. Riley, Burlington, Iowa; C. F. Battenfeld, Detroit, and Jack C. 
Nourse, Kansas City 
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Fred L. Bond has purchased a por- 
tion of the stock of Gasmart, Inc., a 
Jacksonville, Fla., service station 
company, and will serve as president 
and general manager of the organiza- 
tion. He plans to develop a chain 
of stations in Florida and the adja- 
cent area. Mr. Bond was president 
of the Florida Independent Petroleum 
Marketers Assn. last year and is now 
one of its directors. 


* ~ + 


S. G. Coultis was recently ap- 
pointed vice president and general 
manager of Imperial Pipe Line Co., 
Ltd. He has been associated with 
the oil industry in Alberta, Canada, 
since 1917. He played a leading part 
in setting up the Valley Pipe Line 
Co. Until his recent appointment, he 
was president and general manager 
of that company. 

B. C. Kitchen has been appointed 
to succeed L. E. Bury, Imperial Oil 
Co. purchasing agent, who retired re- 
cently after 42 years of service. Mr. 
Kitchen joined Imperial in 1912 and 
has served as assistant purchasing 
agent since 1921. 


S. B. Miller has been appointed as- 
sistant manager of The Texas Co.'s 
Boston division replacing George H. 
Glenn who has been transferred to 
the company’s northern territory of- 
fice as assistant to the manager. 

In Texaco’s New York division J. 
W. MecDill has been transferred to 
the Norfolk division as assistant di- 
vision manager (sales promotion). He 
has been succeeded as state manager 
(New Jersey) by W. J. Williamson. 

William H. Faulkner has been pro- 
moted to resale salesman at Port 
Arthur, Tex. Mr. Faulkner is re- 
placing J. P. Flynn who has retired. 
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This Week 


Continental Oil Company 
Salutes ... 


How to make up for three lost years . 


Ray N. Allmon. 


. . that’s the story of 


Ray has hopped from the pilot’s seat of a B-17 to the 
““pilot’s seat”’ of a tank truck. Maybe you think that’s a 
“‘comedown,”’ literally and figuratively. Ray doesn’t think 
so. He admits he doesn’t get the same kind of a thrill behind 
that truck wheel . . . but it’s a thrill just the same. And 
here’s why: 


Ray was a pilot in the M.T.O. for eight months . . . he 
flew eight missions. When he came back from the wars, he 
wanted to get into the jobbing business. 


But he felt he had to make time . . . but fast. He knew he 
dare not take a chance with an unknown, unadvertised 
product. He wanted all the assistance he could get from men 
who had been in the business a long time. He had to get 
there, quick. 


So he signed a Conoco jobber contract. 


It took six months to get his storage tanks delivered. He 
became more impatient than ever. Then in June 1946, the 
tanks arrived. Ray started out . . . without a single resale 
outlet . . . without a single customer. 


Well, Continental Oil Company’s products did what he 
thought they would. They made it easier for him. Conoco 
Products are extensively advertised, nationally and locally. 
He found they were practically sold before he called on a 





i 


a 


Ray N. Allmon 


Allmon Oil Company 
Winona, Missouri 


customer. Continental’s marketing organization was right 
there with help. Conoco merchandising materials bolstered 
the advertising. Dealer accounts found increased business 
from the Conoco Touraide. Conoco’s premium motor oil, N“, 
was even more popular than he’d expected. 


To make a short story shorter, Ray Allmon. . 
started in June 1946 with naught gallons. . 
sales will hit a half-million. Ray Allmon. . 
has made up the time he lost. 


~ on 
. this year his 
. with Conoco... 


Continental Oil Company takes off its hat to Mr. Allmon 
We salute, too, the thousands of other independent jobbers 
whose aggressive spirit and refusal to see obstacles are the 
spirit that has made the oil industry outstanding in this 
country. 


The perseverance and courage of men like Mr. Allmon are 
the foundations upon which Continental . . . itself a pioneer 
has built its 74-year record of growth and progress. 
Continental is mighty proud to be able to share with such 
men in the excitement of success. 


We want more partners like Mr. Allmon. Are you inter- 
ested in this kind of teamwork—in growing with Conoco in 
your territory? Why not write to the Continental Oil Com- 
pany office nearest you, or to Ponca City, Oklahoma? If 
you're not within reach of Continental’s gasoline supply, 
perhaps you would be interested in merchandising the na- 
tionally advertised Conoco N“ Motor Oil. 


(Advertisement) 
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SELL 
WITH PRIDE AND 
CONFIDENCE 


PIONEER 
MOTOR OIL 


At Lowest Prices In Years 





If You Are Looking For Oil 
In Quarts In 5 Gal. Pails 


In 2 Gal. Cans In 55 Gal. Drums 


PIONEER 
provides you with good oil—a beautifully 
lithographed package—and prices that 
show you liberal profit 


WRITE TODAY FOR PRICES 
TERRITORIES OPEN 


PIONEER OIL COMPANY 


1630 S. Sist St., Phila. 43, Pa. U. S. A. 








LOWER YOUR COSTS 
By Using The Right 


VIKING PUMP 


FOR YOUR JOB 





cut your pumping costs. 


The Viking line assures you of the correct 
no need to 
accept a pump not quite designed for 
your work .. . or one a little too small . . 


pump. No wasted power... 


or one a little too large. 





AN HONORED NAME 
| |__IN PUMPING 


today 














Serving the 


Petroleum and 


Process Industries 


OIL AND GAS TANKS 
PRESSURE VESSELS 
WELDED STEEL PLATE 
CONSTRUCTION 


BUFFALO TANK 
CORPORATION 


General Sales Office 
744 Broad St., Newark 2, N. J. 


PLANTS 
Buffalo, N. Y. 
Baltimore, Md. 
Dunellen, N. J. 








There is no compromise when you pick 
Vikings for your job. They are built in 
the most complete range of sizes and styles 
to give you the pump that will help you 


They are built to 
fit YOUR job. Ask 
for free folder 
1500R and 405R 

















Pump Company 


Cedar Falls, lowa 










ABOUT OIL PEOPLE 


John Wilbor has been appointed 
co-ordinator of supply and opera- 
tions for the central marketing re- 
gion of Socony-Vacuum Oil Co., Inc. 
He was formerly with the Chicago 
marketing division of the company 
as manager of supply and distribu- 
tion. 





* * . 


Lester M. Sny- 
der was recently 
elected vice pres- 
ident of Arabian 
American Oil Co. 
Mr. Snyder be- 
gan his oil career 
with California 
Standard in 1931. 
In 1939 he went 
to Saudi Arabia 
as chief field en- 
gineer for Aram- 
co. After return- 
ing to the United 
States in 1947, 
he served as assistant to the presi- 
dent. In his new assignment he will 
assist the president and the execu- 
tive vice president in the general 
administration of the company’s ac- 
tivities and will be responsible for 
the co-ordination of domestic and 
foreign activities. 





Mr. Snyder 


* * + 


W. R. “Pete” Mood, former dis- 
trict manager for Firestone at Dal- 
las, recently joined Westex Oil Co., 
Big Spring, Tex., to fill the posi- 
tion of general manager. Also new 
to the Westex organization is H. 
Carlson Hamilton who has taken the 
post of office manager. Mr. Hamil- 
ton was recently made a C.P.A. 

+ a ~ 


William H. 
BeekKhuis has 
been elected vice 
president of the 
Standard Oil Co. 
of California by 
the board of di- 
rectors. Mr. 
Beekhuis, an eco- 
nomic counselor 
and formerly as- 
sistant comptrol- 
ler of the com- 
pany, has acted 
as secretary of 
Standard’s exec- 
utive committee for the past six 
months. In his career with the com- 
pany he has been associated princi- 
pally with manufacturing activities, 
since his graduation from the Uni- 
versity of California in 1930. 





Mr. Beekhuis 


* ” * 


L. J. Gregory joined the sales 
staff of the Jordan E. Turner Fuel 
Co. Inc., Portsmouth, Va., recently 
Mr. Gregory was formerly manager 
of the Portsmouth Feed Co. and is 
widely known among the rural trade 
in that area. 
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Mr. Bartlett Mr. Isbill 


In a series of promotions and 
transfers effected by The Texas Co. 
recently Paul M. Isbill was appointed 
assistant general manager (adminis- 
tration) of the domestic sales depart- 
ment and S. C. Bartlett was named 
assistant general manager (sales), 
succeeding the late D. D. Monroe. 

Mr. Isbill’s duties will be taken 
over by H. W. Holland, former super- 
intendent, equipment division, who 
becomes manager of operations. Mr. 
Bartlett, formerly sales manager of 
Texaco’s central territory, moves his 
headquarters from Chicago to New 
York. 

R. W. Debnam, former assistant 
manager, central territory, succeeds 
Mr. Bartlett in Chicago and Dixon 
Guy, former division sales manager 
at Indianapolis, replaces Mr. Debnam. 

J. M. Doss, former division man- 
ager at New Orleans, becomes assis- 
tant manager (sales), central terri- 
tory, Chicago. 

H. B. Wiley, Mr. Doss’ former as- 
sistant, succeeds him as division man- 
ager, New Orleans division, and H. D. 
McConaughey, who was assistant di- 
vision manager (sales promotion) 
succeeds Mr. Wiley. 

R. A. Rike has been transferred 
from San Antonio to succeed Mr. 
McConaughey. 

In the Indianapolis office, P. E. 
Cochran replaces Mr. Guy as division 
manager and he in turn is succeeded 
by C, C. Dunn. Frank Novak has 
been transferred from Cincinnati to 
succeed Mr. Dunn. 

All these men have held various 


positions in the general domestic 
sales department. 

* * * 
Operations of Richards Oil Co., 


Price, Utah, have been expanded with 
the construction of a complete com- 
bination wholesale and retail bulk 
plant, warehouse and service station. 
Owner Belmont Richards has added 
Associated Flying A _ gasoline and 
Veedol motor oil to his product lines 
and is advertising his service station 
with 10 x 60-inch highway boards 
carrying short messages “Truck 
Rates,” “24-Hour Service,” etc. The 
station recently added four men. 
Mr. Richards is chairman of the Oil 
Information Committee for Carbon 
County, Utah. He served as presi- 
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cent of Price Rotary Club during 
1935-1936, was a member of the City 
Recreation Committee the past year, 
is active in the Chamber of Commerce 
and in road promotion groups, and 
does Boy Scout work. From 1934 to 
1948 he was a commission agent with 
Sinclair Refining Co. 


x * * 


The Philadelphia sales division of 
the Gulf Oil Corp. under Robert E. 
Garrett, general manager, has ad- 
opted a new plan of organization. 
Reorganization resulted in the fol- 
lowing appointments to newly cre- 
ated posts: W. D. Nelson, manager 


ABOUT OIL PEOPLE 





retail sales; F. J. Hamilton, manager 
direct sales; E. F. Moore, manager 
operations; E. L. Schwartz, manager 
office and accounting; E. L. McMil- 
lan, manager employe relations. 


* * ~ 


T. C. Renner and Bill Perry cele- 
brated the opening of a Pure Oil bulk 
plant and service station in Waynes- 
boro, Va., on Sept. 23. Mr. Renner is 
the distributor and Mr. Perry is the 
lessee dealer. Refreshments, sou- 


venirs and door prizes were given to 
those who came to the grand open- 
ing of the new station and bulk 
plant. 





BUILD UP BASE STOCKS 
WITH ORONITE LUBE OIL ADDITIVES 


Top performance of today’s heavy duty and premium motor 
oils is made possible with Oronite Lube Oil Additives. 
Excellent detergency, maximum oxidation and corrosion 


stability of these high quality additives as- 


sure superior lubrication and longer engine 
life under the toughest operating conditions. 

Whether you need complete balanced 
additives ready for blending into suitable 


ise stocks or special additive formulations, 


Oronite can supply you. 
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38 Sansome St., San Francisco 4, California + 30 Rockefeller Plaza, New York 20, N.Y. 
Standard Oil Bldg., Los Angeles 15, California + 600 So. Michigan Ave., Chicago 5, Illinois 
824 Whitney Bidg., New Orleans 12, Lovisiana 
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H. Chester Howe, treasurer of Jen- 
ney Mfg. Co. recently celebrated his 
90th year with the company. He 
started with Jenney in 1899 at the 
age of 18 as an office boy. At that 
time the automobile was in the ex- 
perimental stage and the company’s 
business consisted of selling kerosine 
and lubricating oils. 

Mr. Howe moved up the ladder ad- 
vancing successively to salesman and 
sales manager. In 1919 he became 
treasurer and a director of the com- 
pany. The Jenney Co. claims to have 
built the first drive-in filling station 
in New England in 1915. Mr. Howe 
has helped develop the chain of Jen- 
ney stations from this beginning to 
its present day position of having 
more than 600 service stations in New 
England. 


W. C. MacMillan, formerly vice 
president and administrative assist- 


ant to the president, has been elected 
executive vice, president of Continen- 
tal Oil Co. Serge B. Jurenev, former- 
ly company sécretary, has been elec- 
ted vice president in charge of co- 
ordinating and planning. 

Mr. MacMillan has been with the 
company for more than 20 years. M1 
Jurenev has been with the company 
since 1942 and was previously asso- 
ciated with J. P. Morgan and Co. Inc. 
for 16 years. Rawleigh Warner, Jr. 
will succeed Mr. Jurenev as _ secre- 
tary. Mr. Warner was formerly as- 
sistant to the treasurer of Continen- 
tal Oil Co. 


After nearly 43 years with Stand- 
ard Oil Co. (Ind.), Roy F. MecCon- 
nell, vice president in charge of sales 
and a director, will retire Oct. 15. 
R. F. Baity, general manager of sales 
and a director, will succeed Mr. Mc- 
Connell. 

Dwight F. Benton, former presi- 
dent of Root Petroleum Co. will suc- 
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H. Chester Howe, 

treasurer of Jenney 

Mig. Co. receives 

a 50-year service 

pin from Charles 

S. Jenney, presi- 
dent 


ceed Mr. Baity as general manager 
of sales and will become a director 
of Indiana Standard. Mr. Benton 
was general manager of the lubrica- 
tion and sales technical service de- 
partments of Indiana Standard before 
becoming president of Root. 


* + + 


Bentley G. McCloud, president and 
director of the First National Bank 
of Chicago, recently was elected a 
director of Standard Oil Co. (Ind., 
Mr. McCloud fills the vacancy caused 
by the recent resignation of Bruce 
K. Brown, who is now president of 
Pan-Am Southern, an Indiana Stand- 
ard subsidiary. 


my 


Harold L. Ken- 
nedy, 
Washington _at- 
torney for’ the 
Mid-Continent Oil 
and Gas_ Assn., 
joined the legal 
staff of the Ohio 
oa se. Get. 1. 
Mr. Kennedy will 
be associated 
with the compa- 
ny’s legal depart- 
ment in its Hous- 
ton, division. In 
addition to his 
duties he will be in 
Washington office of 


Mr. Kennedy 


general legal 
charge of the 
the company. 


* * * 


Esso Standard Oil Co. recently ap- 
pointed Robert P. Ferguson as man- 
ager of the newly established price 
analysis division of the marketing 
department. Primary function of 
the division will be to act as a sta- 
tistical, study and advisory group 
with reference to prices of the com- 
pany’s products in its 12 marketing 
areas. 


former 


The following are new officers and 
committee chairmen of the California 
Natural Gasoline Assn.: J. B. Taylor, 
Signal Oil and Gas Co., president; 
R. S. Tulin, Shell Oil, vice president: 
E. R. Millett Jr., re-appointed secre- 
tary-treasurer; L. V. Cassady, Lomita 
Gasoline Co., finance and budget 
chairman; Paul Armstrong, member- 
ship chairman; A. C. Lyles, General 
Petroleum, technical chairman; Fred 
L. Hartley, Union Oil, fall meeting 
chairman; Ernest E. Chipman, Ehr- 
hart and Arthur, program chairman; 
R. D. Sutherland, Worthington Pump 
and Machinery Co., entertainment 
chairman; and Harold Bordelon, Fluor 
Corp., publicity chairman. 


* * * 


A. D. Gray has been appointed 
special representative in New York 
for Union Oil Co. of California. Mr. 
zray has been with the company 
since 1929 and in recent years has 
been associated with its western of- 
fices. 
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LITTLE BUSINESS 
GOES TO TOWN | iz: 


. oe. 
























EMEMBER when the town’s one service station thine he needs to keep competitive . . . scientific re- 

R had one pump... could serve only one thing search for vital product development ate 
o j — gasoline? in refining advances . . . new pipelines, tankers and 
é % Look at it today—a successful, independent storage facilities for top economy of oil transport 

: business fully equipped to supply a complete line and handling. 

of products and services for the town’s cars “Little business’? ...Yes... but count on your 
How iS your Mobilgas dealer able to do it? On Mobilgas dealer for jine ervice and qual ty. He's 
whom does he rely for help? backed and supplied by the competitive etliciency 
Take a look at the trademark over his station. and integrated organization of a leading American 







That famous Flying Red Horse stands tor every- oil company—Socony -Vacuum. 
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2 SOCONY-VACUUM 





1400 INDEPENDENT JOBBERS— 
45,000 INDEPENDENT DEALERS IN THE U.S.A. 


Rely on the Famous Flying Red Horse for What You Want! 








SOCONY-VACUUM 


SOCONY-VACUUM OIL COMPANY, INC., and Affiliates: MAGNOLIA PETROLEUM COMPANY, GENERAL PETROLEUM CORPORATION 


NEW YORK, 4, N. ¥ 26 Broadway e CHICAGO 5, ILLINOIS—59 E. Van Buren Avenue e KANSAS CITY MISSOURI 2 Grand Ave e DETROIT 
St e BALTIMORE 2 MARYLAND—1914 North Charles St e MILWAUKEI MICHIGAN " West Grand Blvd e ST LOUIS 8 MISSOURI 4140 Lindell 
4 WISCONSIN 907 South First St. e CLEVELAND 15, OHIO—1422 Euclid ive 7 DALLAS rEXAS—Magn a Pet t ( Magr a B ling 


Ss ny-Vacuum maintains many other conveniently locate! servic« “ and fast pera 











with modern, low Gilbarco Pumps that 
stop more customers...increase your sales! 








1...2...3 seconds! That’s all the time you have to turn an 
approaching motorist into a customer at your station! And 
smart-looking Gilbarco Calco-Meters can really help stop that 
undecided motorist ... bring him back again and again for 
quick and efficient service! 

Get Extra Value with modern Gilbarco Pumps...a special 
11-step process assures you of a smooth, glossy, mar-resistant 
finish. And every part is engineered for years of top service— 
with minimum maintenance. 

Add sales appeal to your islands...add speed-up to 
your service... with modern Gilbarco Calco-Meters! 


Write Today for full details! Ask for the latest literature on Gilbarco 
Pumps and our complete line of service station equipment. 


LUBRICATION EQUIPMENT + AIR METERS -« 
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AIR COMPRESSORS 


Gilbert & Barker Manufacturing Company 
West Springfield, Mass. * Toronto, Canada 
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